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Patti Martinez, George Mijares, Bruce
Slaton, Dianne Slutsky, Luis Sumpter,
Jeremey Tuchsen and Linda Wood.
As is customary near the end of the
event, 2008 Masters Club Members
glided across the stage and stated their
names into the microphone. The audience applauded and cheered in recognition of these Members’ outstanding
achievements.
Questions or comments? Contact
President Andy Thielen, (916) 447-7878
or email him at athielen@golyon.com.

A PUBLICATION OF THE SACRAMENTO ASSOCIATION OF REALTORS ®

MASTERS CLUB CORNER

Pictured in the Hyatt hallway are Tommie
Hall, Craig Dunnigan and Carolyn BaileyThomas.

Gina LaPlaca, Cathryn Snow and Ron
Greenwood visit before lunch.

2009 Masters Club Steering Committee with
President Andy Thielen front and center.

NAR NEWS
NAR Reacts to RESPA Reform
For the first time in 30 years, the
Department of Housing and Urban
Development (HUD) made changes to
the Real Estate Settlement Procedures
Act (RESPA). NAR opposed HUD’s first
proposal on the grounds it was anticompetitive and failed to achieve the
stated goal of simplifying the process
for consumers. NAR made suggestions
on revisions to improve RESPA, many of
which were integrated. NAR supported
the final version, and while it may not be
perfect, NAR believes it goes a long way
to benefit consumers. HUD estimates
consumers will save $700 at the closing
table because of the revisions.
RESPA has two purposes: first, to
provide consumers with information
about the real estate mortgage transaction and the costs associated within.
Second, to prohibit certain practices,
such as referral fees between settlement

service providers, which result in higher
costs and reduced quality to consumers.
The new rule made changes to seven
aspects of RESPA:
1. Good Faith Estimates beginning
January 1, 2010, HUD requires that
mortgage lenders and brokers provide
consumers with the standard GFE form
within three days including a summary
with the key terms of the loan and estimate of total settlement charges.
2. Tolerances: there are now three separate categories of settlement charges.
First, a zero tolerance standard meaning estimated fees on the GFE may not
be exceeded at closing. Second, HUD
will subject the sum of fees to a 10%
tolerance. While individual fees may
increase or decrease, the total may not
exceed 10% at closing. Third, no restriction, the fees may increase more than

10% at closing.
3. Disclosure of Broker Fees: broker fees
will need to be disclosed, including yield
spread premiums.
4. HUD-1 Settlement Statement: the
new HUD-1 form will allow buyers to
directly compare fees identified on the
GFE to those charged at closing. It will
also use the same terms on the GFE and
closing statement to ease in comparison.
5. Closing: the HUD-1 will have add
three pages that will include a chart
to compare the GFE fees and the final
charges, as well as a final summary list
of the loan terms.
6. Average Charges – HUD extended
the ability to use “average cost pricing”
to all settlement service providers.
7. Required Use: This was redefined in
three ways. First, “required use” now
includes both economic incentives and
disincentives that are contingent on a

borrower’s use or failure to use a particular provider of settlement services.
Second, both buyers and sellers are eligible to receive discounts. Third, owners of affiliated companies may offer discounts and incentives to consumers and
link those discounts to the consumer’s
use of affiliated companies.
NAR has long recognized the need
for RESPA reform and has advocated for
improved disclosures and transparency
in the mortgage and settlement process. Although HUD could have done
more, NAR believes the Department sincerely listened and considered our comments, as well as those of our members,
and crafted a final rule with consistent
disclosures and a better basis to encourage consumers to shop for settlement
services.

C O M M E R C I A L E D U C AT I O N
Free Educational Webinars from the REALTORS® Commercial Alliance
Free monthly webinars from the
REALTORS® Commercial Alliance (RCA)
of NAR offer RCA members and association staff valuable information to support their business growth and development. The RCA webinars will address
a mix of topics ranging from sales techniques to marketing to negotiations

that can be applied to commercial real
estate, or any business.
The goal of each one hour session
is to arm attendees with knowledge
and information to support their overall business needs. Each session will
feature a 2009 Signature Series speaker
and is first come, first served, with a

maximum of 200 attendees. Upcoming
sessions include:
April 8: "How I Killed A Deal, Protected
My Client, and Collected $469,000 in
Commission: A Real Life Tenant Rep
Case Study"
May 6: "The CEO of You: Today's
Choices are Tomorrow's Realities"

June 10: “Insider's Secrets for Writing
and Publishing for Fun and Profit: How
to Market for Next to No Cost, Using the
Web and Other Tools”
Complete information is available at:
http://www.realtor.org/commercial/
free_educational_webinars

JOIN A COMMIT TEE
The Housing Opportunity Committee
As a Sacramento Association of
REALTORS® Member, you are eligible
– and encouraged – to join one of our
many committees. Not only do these
committees put you in touch with other
SAR Members, but they also may open
your eyes to a different facet of real
estate. Take SAR’s Housing Opportunity
Committee. This committee promotes
housing opportunities and affordability
throughout the Sacramento area and
educates Members and the general
public on related issues.

thing from updates on CalHFA and
FHA to information on Energy Efficient
Mortgages and the new IRS tax credit.
Another highlight of the Committee
is a recent modification of SAR’s H.E.L.P
(or Homeowner Equity Leveraging
Program) Fund. Facilitated through
the NeighborWorks Homeownership
Center, the H.E.L.P. Fund provides down
payment assistance for moderate
income buyers . SAR is looking forward
to “H.E.L.P.ing” deserving Sacramento
residents purchase their first homes.

Open enrollment is May 1st through
May 31st for all Health Net plans available through SAR. The effective date for
these plans will be June 1st.

Guaranteed Issue, meaning all Members
of SAR requesting enrollment in the
medical, dental and vision plans cannot
be denied insurance.

Led by Chair Mary Willett through
most of 2008 and 2009, the Housing
Opportunity Committee has achieved
much success. Last year this Committee
conducted three first-time homebuyer
seminars, “Making the American Dream
More Accessible to Today's Buyers.” The
topics of the seminars included every-

The Housing Opportunity Committee
is currently focusing its creative energy
on developing a seminar titled “REOs
and the FHA Buyer.” This class will offer
information into the specialized REOmarket including “The Top 10 Reasons
Your REO Offer Did Not Get Accepted”
and a “Hot List” of common problems

If you have been experiencing increases in the cost of your health premiums
and need the flexibility of multiple plan
offerings, look no further than the plans
available through SAR. All plans offered
through the Association (Health Net,
Kaiser, Western Health Advantage, Delta
Dental and Medical Eye Services) are

The billing administrator, American
River Benefit Administrators (ARBA),
accepts automatic withdrawals from
your checking account and now, also,
accepts payments through Visa and
MasterCard.

that affect a property’s eligibility for
qualifying for an FHA loan. In this market, this seminar will be a hot ticket for
industry-relevant information. The pro-

gram is scheduled for Wednesday, April
22nd from 9:00am – 12:00pm. Sign up
early to secure a seat!

SAR Offers Health Benefits with No
Underwriting

For details please contact Ames-Grenz
Insurance Services at 916-486-2900.
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of REALTORS®

many houses do not change owners for
decades, negating point of sale retrofits.
With fewer than two percent of homes
changing hands each year – even in a
robust market – it could easily take several decades for a point of sale mandate
to reach every home in Sacramento.
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SAR Mission Statement
The purpose of the Sacramento Association
of REALTORS® is to enhance the ability
of its Members to practice their profession
ethically and effectively through ongoing
training and accountability.

Vision Statement
Our vision is to promote the highest level
of professionalism and ethics and to affect
changes in the real estate industry to benefit
our Members and the community at large.

Here to Serve You
SAR Staff
Feel free to call us direct.
Nelson Janes – 916.437.1201
Executive Vice President
Greg Wilson – 916.437.1204
Director of Finance and Operations
Aaron Truby – 916.437.1203
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Government Affairs Manager

Sacramento REALTORS® weigh carefully the community’s quality of life including water supply, air quality, transportation, education and flood control. This
is another way we connect the community. While some of these issues may not
seem to be directly real-estate related,
they deeply affect the well-being of
residents and are important matters for
anyone considering Sacramento as their
place to call home.

Retrofitting adds costs and complications to the sales transaction. Consumers
in the current chaotic real estate market do not need any more burdens.
Some retrofitting mandates require the
agent’s or broker’s signature. This forces
the real estate professional to act as an
expert in a field in which you may not
be trained.

Our consideration of quality of life
issues recently became relevant through
the City of Sacramento’s concern about
water conservation. Facing a third year
of drought, the city council is looking
at a number of conservation measures.
Sacramentans consume an average of
280 gallons of water per person per day,
well above the California average of 192
gallons.

Every $1,000 increase in the price of
a home disqualifies 26,600 California
households from achieving home
ownership. The cost of retrofitting or
inspection can cause the home sale
price to increase drastically. Prices may
p y in some parts
p
have declined sharply
of

Monday - Friday 7:30 am - 4:30 pm
Saturday 9:00 am - 2:30 pm
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We will work with the Sacramento
City Council on water conservation, as
well as other quality of life issues, and
real estate transactions should not be
the only focus.

Regulations must be focused on
improving the common good in a community. To do so, they need to apply
to everyone in an equitable and timely
manner.
The average time that an owner stays
in a house is around five years. Yet

FHA / VA / Conventional
CalPERS, CalHFA
Down Payment Assistance Programs

of California, Inc., a DIRECT LENDER

2339 Gold Meadow Way, Suite 225
Gold River, CA 95670

Donna Fox
Branch Manager

Nancy Manly – 916.437.1217
Director of Member Services
Lyndsey Harank – 916.437.1221
Member Services
Robin Mayer – 916.437.1216
Member Services
Denise Stone – 916.437.1219
Member Services
Amelia Warrington – 916.437.1218
Member Services
Barbara Wells – 916.437.1220
Member Services

SAR Retail Center

If the City of Sacramento is truly interested in conserving water, it should
focus on education. In 2006, the US
EPA estimated that two gallons of water
are wasted per day per person brushing
teeth. Everyone brushes their teeth, not
just the few people who decide to sell
homes built before 1994. Using a dishwasher rather than doing the dishes by
hand saves approximately five gallons
of water. If people were better informed
about their water use, they would be
more likely to conserve.

One of the measures the city may
consider is requiring water-conserving
modifications (low-flush toilets, lowflow shower heads) in homes for sale
before they can close escrow. Known as
point-of-sale retrofits, these regulations
are opposed by the real estate community and SAR because they are an unfair
addition to the home sales transaction
and they are a really inefficient way of
accomplishing anything.

SAR Member Services
MetroList Administrative Center

Carl Carlson – 916.437.1223
Director of Retail Operations
Doreen Lambrite - 916.437.1224
Retail Center Specialist
Kimberly Mar – 916.437.1222
Retail Center Assistant

Sacramento, but housing affordability
remains a serious issue.
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Rodney Carr
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916-531-2687

Irene Haaf
916-956-1077
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Ever wonder who handles the aftermath of disturbing headlines about
hate crimes, discrimination or battling neighbors? Interjecting itself into
numerous unpleasant situations is the
Regional Human Rights/Fair Housing
Commission, formed in Sacramento as
a nonprofit in 1963 “in order to achieve
and maintain harmony and realize equal
opportunity.”
The Commission provides training on
federal and state laws that deal with
discrimination, disability and housing.
Its outreach programs include a ten-

ant-landlord hotline, training for property managers and a Good Neighbor
Hotline. It is also a HUD Certified
Housing Counseling Agency, providing
the counseling required for some firsttime homebuyers prior to their qualifying for a loan.
In 1981, the nonprofit became a government agency of the City and County
of Sacramento. Since then, it has forged
agreements with all of the cities in the
county and with West Sacramento,
establishing satellite offices there and
in Citrus Heights, Rancho Cordova and

NELSON JANES

A Look at Sacramento’s Human Rights Fair
Housing Commission
Elk Grove.
Barbara Lehman has been the
Executive Director for the past 22
years. On staff is Betty Gwaizdon, who
prior to her service on the Commission
was Executive Vice President of
the Sacramento Valley Apartment
Association.

ing small claims and unlawful detainer
mediations and clinics.

A court program is also run by the
Commission at the Carol Miller Justice
Center. Attorneys there provide dispute resolution services. They conduct
numerous types of mediations includ-

Among the Commission’s affiliations is the Sacramento Association of
REALTORS® which is dedicated to fair
housing and to celebrating the diversity
of Sacramento.

Single family home and condo sales increase, median price inches downward
Following a record-breaking January,
February continued a trend of high
sales, reaching 1,575 closed escrows.
This data, compiled by the Sacramento
Association of REALTORS®, is collected
from the MetroList® multiple listing service and covers Sacramento County and
the City of West Sacramento.
The 1,575 sales in February is a 2.1%
increase over the 1,542 sales in January.
Compared year-over-year, the current
data marks an 81% increase over the 870

home sales of February 2008. Distressed
and bank-owned properties continue to
make up a majority of the Sacramento
market, with 1,171 REO properties sold
in February – more than 74% of all
sales.
The median sales price of a Sacramento
home decreased slightly month-tomonth from $169,000 to $167,000, a
2.1% drop, and the lowest price since
April 2001, when the median sales
price was also $167,000. New listings in

February decreased 8.1% from 1,988 to
1,811. The Total Listing Inventory also
decreased, recording a 4.1% drop from
5,935 in January to 5,692 this month.
Compared year-to-year, the current figure is 38.6% below the 8,731 listings
recorded in February 2008. The high
rate of sales and low listing inventory
results in a favorable Housing Market
Supply figure, 3.6 months. This figure represents the amount of time – in
months – it would take to deplete the

total listing inventory given the current
rate of sales. However, data suggests
that many more vacant properties have
yet to be listed.

from the $171,000 median sales price of
January 2008. That may have been an
inflated median sales price attributed
to three $650K+ condos that sold that
month. REO property sales also carry

the Sacramento condo market, accounting for 72 sales, or 76.6%, of all sales
made this month.

Sacramento continues to see a large
number of REO properties – many of
them selling below $100,000.

Condominium Resale Market
The Sacramento condo market also
saw an increase of 16% from 81 sales
in January to 94 sales this month.
Compared year-to-year, the current sales
stand 57% over the 60 sales record-

Serving the
Sacramento
area
REALTORS®
since 1987!

ed in February 2008. The median sales
price of a Sacramento condo fell 15.3%
from $95,000 in January to $80,450 this
month. Year-to-year, the current median
sales price is down more than half, 53%,

Building PI Real Estate Inspection Group
Let us help you meet that deadline by being there when you and your
clients need us! Fast & professional, same day report!
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Our Group is there when you need us and we protect you, the
client and the STRUCTURE!
13&-*45*/(t13&163$)"4&
INSPECTIONS

(916) 930-0209
fax: (916) 244-0556

Free
Inspections!

Lori Calmes
Becky Liwanag
Steve Parrish
Owner/California Certiﬁed Inspector Habla Español / Tagalog Oﬃce/Scheduler/ Manager
916.930.0209
916.930.0209
Oﬃce/Sales
bldgpi@aol.com
916.717.8121
visit our website / schedule online: www.buildingpi.com
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-JDFOTF

(SFFOCBDL-BOF 4VJUF
0SBOHFWBMF $"

APRIL 2009

Sacramento REALTOR®

3

N FAILL EO F F E R I N G S
S AS RA RM E D
MUB CE AT
R PI O
RO
DATE

TIME

CLASS

COST TOPIC

INSTRUCTOR

April 14

9:00am –
12noon

Risk Management

$25

• Apply risk management principles to REO/foreclosure transactions • Learn the 5 absolute
best “Red Flag” disclosure strategies • Avoid the most common TDS/AD errors

Robert Brand

April 17

9:00am –
12noon

REO Listings: Getting
Your Foot in the Door

$30

• Facts and guidelines about BPO’s • Finding BPO companies • How to utilize cash for keys
• REO pricing - what the bank is looking for • REO and BPO tips and tricks

Bob Barrie

April 22

8:30am –
12:30pm

Escrow Coordination
Secrets

$70

• Locate the “meat and potatoes” of contracts, title, tax and termite reports • Identify and
prevent deal-killer issues • Organize terms in an easy-to-understand format • Understand
who team is and effectively participate in problem solving • Create bullet-proof systems that
ensure each transaction is smooth and hassle-free

Diana Turnbloom

April 24

1:00pm –
4:00pm

REVEI License
Renewal*

$75

(includes booklet and info on foreclosures)

Rick Gould

DRE Credits: 15 or 45 credits
Participants must register and pick up class home study materials at SAR by Friday, April
17. You will be tested on the first 15 hours of DRE credit, with the remaining 30 hours taken
online over the course of two days (for those needing 45 hours).

May 6

8:00am –
12noon

How to Calculate NOI

$65

• What real estate agents should know about the pitfalls of NOI • How to use NOI to make
offers that get accepted • How to use NOI to negotiate the better deals • What to include and
what to exclude when you calculate NOI • How to check to see if the numbers you are given
are real

Ed Craine

May 7

12:30 – 4:00pm

Agent Beware! What
Does the Purchase
Contract Really Say?

$35

• Identify areas that get agents and clients into legal trouble • Learn how to correctly explain
the most difficult paragraphs • How to use the contract to pick up buyers and get more listings • Learn how to write an effective counter offer

Guy Berry

May 8

9:00 – 12noon
Desktop | 1:00 –
4:00pm Online

WINForms®

$10
each
class

• Autopopulation of forms • Use of custom clauses • Emailing on contracts and many additional features

David Lovenvirth

Desktop & Online

Did you Know?
The current calculation WINForms® computes for closing costs may be incorrect
for those using an impound account. Many lenders now base closing on the currently assessed price of the home, and WINForms® uses the sale price. Buyers are
showing up to escrow to find out they are short money. The CAR Standard Forms
Advisory Committee directed staff to add language to forms indicating this issue,
but until this is completed you may want to verify the calculations in WINForms®
for your clients.

All classes listed below are held at SAR's Mack Powell Auditorium. To register online, visit ims.
sacrealtor.org. For more information, contact Chris Ly or call 916.437.1210. (Please contact us
for non-Member pricing) Prices listed reflect early-bird fees.
Cancellation policy: If you cannot attend a seminar for which you have registered, you may send a
substitute. You will receive a full refund when cancelling 24 hours in advance. If you cancel less than 24
hours in advance, your registration fee will be forfeited.
* This course is approved for continuing education credit by the
California Department of Real Estate. However, this approval does
not constitute an endorsement of the views or opinions which are
expressed by the course sponsor, instructor, authors or lecturers.
You must attend 90% of the class, pass a written exam and have
proof of identification to qualify for DRE Credits.

SAR New Members

To view our list of New Members, please visit

http://www.sacrealtor.org/about/membership_directories.html

$20 OFF*
YOUR TERMITE INSPECTION
(Avoid major damage by having your home inspected every 2 years.)

Save on your Termite Inspection and repair work
s
s
s
s

Savings up to 15%
All work done in-house!
Locally owned and operated with over 30 years experience
FREE competitive bids on other companies reports

$59.00 OFF initial pest treatment with a $59.00 bi-monthly pest control
SERVING PLACER, SACRAMENTO,
EL DORADO AND YOLO COUNTY

Now
Offering
Environmentally
Friendly Pest
Control Services

CALL TODAY FOR A FREE QUOTE!

916-344-TWIN (8946)
www.twintermite.com
WHEN AD MENTIONED (REGULAR INSPECTION FEE IS $95.)

PROPERTY MANAGEMENT

EVICTION SERVICES

Arbour Real Estate Management Inc.

Law Ofﬁce of Gary Link Inc.

HIGH REFERRAL
FEES PAID

Serving Sacramento area landlords since 1979

for owner clients

s &AST EVICTIONS ,OW RATES (IGHLY EXPERIENCED

916

447-8101

Full time property managers since 1975

s ,EGAL REPRESENTATION IN MOST AREAS OF LAW
s -C'EORGE 3CHOOL OF ,AW 'RADUATE 

KNOW WHO YOU
ARE REFERRING

s $IRECTOR n #ALIFORNIA !PARTMENT !SSOCIATION

check our site

s 3PECIAL ,EGAL !DVISOR TO 2ENTAL (OUSING !SSN

ATTENTION AFFILIATES
REALTORS® have the buyers!
You have the services!
Advertising in this
paper is the key!

s 3ACRAMENTO %L $ORADO 9OLO 0LACER COUNTIES

WWW.ARBOURPM.COM
click The Arbour Difference
Then compare with others

Lambert Munz
WWW.ARBOURPM.COM
777 Campus Commons Rd. Ste. 200
Sacramento, CA 95825

33,500 +
EVICTIONS

NO
BAD

10,000 +

TENANTS

www.sacramentolandlord.com

1-888-551-5114 x 84

trials

1-800-553-8428

4HIS IS A SHARED ADVERTISEMENT %ACH ADVERTISER IS A SEPARATE AND INDEPENDENT BUSINESS NEITHER IS IN PARTNERSHIP WITH THE OTHER NOR IN A JOINT VENTURE WITH ONE ANOTHER
.EITHER ADVERTISER WARRANTS OR GUARANTEES THE SUCCESS OR QUALITY OF SERVICES OF THE OTHER 4HIS INFORMATION PROVIDED IN THIS AD IS NOT A WARRANTY OR GUARANTEE OF SUCCESS
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M AY C A L E N D A R O F E V E N T S
Monday

Tuesday

Wednesday

Friday

Thursday

TERRY WATSON

1
RETI (A)
9:00am-12noon

4
WCR Board Meeting (A)
12noon-1:30pm

5

Main Meeting (A)
9:00-10:30pm
Video Seminar (T)
9:30am-12:30pm
Community Outreach
Committee (B)
10:30-11:30am

12:30-4:30pm

Agent Beware! What Does the Purchase
Contract Really Say!
Video Seminar (T)

13

Video Seminar (T)
9:30am – 12:30pm
Commercial Orientation (B)
10:00 - 11:00am

REO Listings: Getting Your 15
Foot in the Door (A)
9:00am-12noon
RETI (A)
9:00am-12noon
Public Issues Forum (B)
9:30 – 10:30am

22
Industry Update Forum (B)
9:00-10:00am

WCR Luncheon (A)
11:00am – 2:00pm

RETI (A)
9:00am-12noon

Video Seminar (T)
12:30 – 3:30pm

27
How to Become a Successful Buyer’s
Agent for REOs (A)
9:00am – 12noon
Office Closed - Staff Development
Training (A)
1:00 – 2:00pm
Housing Opportunity Committee (B)
2:30-4:30pm

Board of Directors (B)
9:00 – 11:00am
Foreclosure and REO
Properties (A)
9:00am - 1:30pm
Video Seminar (T)
12:30 – 3:30pm

28

RETI (A)
9:00am – 12noon
Short Sale/Short Payoff
Class (A)
9:00am – 12:30pm

*For Regional Meeting locations and times, visit www.sacrealtor.org - about us meetings or contact Tony Vicari at tvicari@sacrealtor.org or 437-1205.
(A) Mack Powell Auditorium (B) Board Room, 2nd Floor (T) Training Room, 2nd Floor (U) Upstairs
Meetings subject to change.
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One Extraordinary Speaker Two Amazing Presentations

BPO Class (A)
1:30-3:00pm

21
Young Professionals Council
Forum (A)
9:00 – 10:00am

26
Regional Meeting*
8:30-9:30am

GRI (A)
14
8:00am – 5:00pm
Realtist (A)
9:00 – 11:00am
Equal Opportunity/Cultural
Diversity Committee Meeting (B)
11:15am – 12:30pm
Video Seminar (T)
12:30 – 3:30pm

20

19

25

SAR CLOSED – Memorial Day

New Member Orientation (U)
8:30am - 12:30pm

Commercial Investment Forum (A)
7:30-9:30am
Regional Meeting*
8:30-9:30am
Video Seminar (T)
9:30am – 12:30pm
Fall Conference Committee (B)
2:00-4:00pm

New Member Orientation (U)

8
RETI (A)
9:00am-12noon

10:15-11:30am

IREM (B)
8:00-9:30am

Video Seminar (T)
9:30am – 12:30pm

18

9:00-10:30am

12:00 – 4:00pm

Regional Meeting*
8:30-9:30am

10:30am

7

Real Estate Finance Forum (A)
Cantree Committee (B)

12

11
Education Committee (B) 9:30-

6
How to Calculate Net
Operating Income (A)
8:00 – 12noon

29

SAR Main Membership Meeting
Tuesday, May 5
Keynote > 9:00 – 10:30am
Special Workshop >11:00am – 1:00pm
Free
Speaker Terry Watson has entertained, informed
and WOWED SAR Members at several SAR
Business and Technology Expos. On Tuesday,
May 5th, you can once again enjoy his high
energy, creative perspective on the real estate
industry.
Why Be Normal!™
9:00-10:30 am
Do you need a little clarity? The difference
between good and great often lies in subtle
unconscious things we do to sabotage ourselves. Terry will explain and demonstrate the
simple things you must do TODAY to be who
you know you are. Expect to laugh, expect to
ponder, and expect to be moved!
Avoiding Roadkill — The Ten Stupid
Things Really Smart REALTORS® Do to
Mess up Their Lives!™
11:00 am-1:00 pm
Year after year agents with great expectations
and promise enter real estate only to leave
financially and mentally exhausted, burned out
and bitter. Terry will take a real-word look at the
simple counter measures to have an exceptional
life and a legendary career. Seasoned pro or
newbie, this session will add pure nitrous oxide
to your career.
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CHAIR
REAL ESTATE FINANCE FORUM

ABOUT THE MARKET
three years.

JIM HANSON

4) Income limits are $75,000 for an
individual and $150,000 for couples.

Let’s update the Federal Tax Credit I
wrote about in last month’s article. Here
are the details, and they are positive.
1) You do have to be a first-time homebuyer (defined as not having had ownership interest in real property in the last
three years.)
2) The credit is 10% of the purchase
price up to $8,000 available through
December 1, 2009.
3) It does not have to be repaid if the
buyer occupies the property for the first

5) The provision is retroactive to purchases made on or after January 1, 2009.
It is also refundable, meaning if it is not
all used to offset the tax liability then
the remainder goes to the taxpayer as
a refund. Do not forget, if you are not
a CPA, do not give tax advice. Have the
client contact their tax preparer directly.
Interest rates continue to stay low.
Low rates in combination with the
current home pricing makes housing
affordable for almost everyone. In fact,
the affordability index factor is around
70%, meaning 70 % of the population
that earns the median income for the
area can afford to purchase a medianpriced home. That means if a renter is
paying $1300 in rent, they can purchase
a median priced home in the $190,000’s
and have a payment between $1300

and $1400. I believe we have never had
this market condition before where paying rent is definitely throwing money
away.
Everyone should keep a watchful eye
on their transactions. Underwriting
times, condition review, document drawing, funding and closing times seem
to have increased with the increased
volume from those who are purchasing and from the low rates we saw in
January. These low rates have created
some opportunity for borrowers to refinance their mortgages. This is putting
additional pressure on already reduced
staff. Most mortgage companies have
had staff reductions and are careful not
to staff up for temporary increases in
loan volume. Some additional delays
are being caused by appraisal reviews
as well.
Please stay tuned for updates from
CalHFA and SHRA. There may be new
funding from these first-time home-

buyer programs once the state budget is resolved. You can get updates
from these programs and much more
at the Real Estate Finance Forum held
the first Thursday of every month at
9:00 A.M. in the SAR auditorium. Please
join us on May 7th for the next meeting. Email comments or suggestions to
jimhanson@softcom.net or call me at
916.226.6866.

ETHICS CORNER
CODE OF ETHICS ARTICLE 1
When representing a buyer, seller, landlord, tenant, or other client as an agent,
REALTORS® pledge themselves to protect
and promote the interests of their client.
This obligation to the client is primary, but it
does not relieve REALTORS® of their obligation to treat all parties honestly. When serving a buyer, seller, landlord, tenant or other
party in a non-agency capacity, REALTORS®
remain obligated to treat all parties honestly.
(Amended 1.01)
CASE INTERPRETATION: Case #1-13:
Obligation to Present Subsequent Offers After
an Offer to Purchase Has Been Accepted by
the Seller (Adopted November, 1987 as Case
#7-17. Transferred to Article 1 November,
1994) (Copyright National Association of
REALTORS®; reprinted from www.realtor.org
with permission).
REALTOR® A had a 90-day exclusive listing
on Seller X’s property. Seller X instructed
REALTOR® A to list the property at $150,000
based upon the sales price of a neighbor’s
house, which had sold a month earlier.
REALTOR® A aggressively marketed the
property, filing the listing with the Board’s
MLS, running a series of advertisements in
the local newspaper, holding several open
houses, and distributing flyers on the property at local supermarkets. REALTOR® A,
whose listing contract was nearing expiration, held another open house on the property, which resulted in an offer to purchase
from Buyer Y at $15,000 less than the listed
price. REALTOR® A, convinced that this was
the best offer Seller X was likely to obtain,
persuaded Seller X to accept the offer. Seller
X expressed dissatisfaction with REALTOR® A’s
failure to obtain a full price offer, but signed
the purchase agreement nonetheless.
The next day, REALTOR® B, a cooperating
broker, delivered to REALTOR® A a full price
offer on Seller X’s property from Buyer Z.
Buyer Z had attended an earlier open house
and was very enthusiastic about the home’s
location, stating that it would be perfect for
his mother.
REALTOR® A advised REALTOR® B and Buyer
Z that an offer had already been accepted by
Seller X and that he, REALTOR® A, would not
present Buyer Z’s offer. REALTOR® B and
Buyer Z then promptly filed a complaint with
the Board charging REALTOR® A with a violation of Article 1, as interpreted by Standard
of Practice 1-7.
At the hearing, REALTOR® A stated that
he felt he was under no obligation to present Buyer Z’s offer, since the listing agreement did not specifically provide that subsequent offers would be presented to the seller.
Further, REALTOR® A felt that such a practice
could only lead to controversy between buyers and sellers, as well as result in breached
contracts. “Why get everyone in an uproar,”
said REALTOR® A, “by presenting offers after
one has been accepted? And what would
I do if Seller X wanted to back out of the
first purchase contract and accept Buyer Z’s
offer?”
The Hearing Panel found REALTOR® A in
violation of Article 1. In their “Findings of
Fact and Conclusions,” the Hearing Panel
cited REALTOR® A’s lack of understanding of
the requirements of Article 1, as interpreted
by Standard of Practice 1-7. The panel noted
that state law did not prohibit the presentation of offers after an offer had been accepted by the seller; that the fact that the listing
contract was silent on whether subsequent
offers would be presented did not relieve
REALTOR® A from the obligation to present
such offers; that as the agent of the seller,
REALTOR® A, must always act in the seller’s
best interest and advise the seller of all offers
submitted; and that should the seller wish
to consider accepting a subsequent offer,
REALTOR® A must advise the seller to seek
the advice of legal counsel.
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M L S S TAT I S T I C S
February Data for Sacramento County and the City of West Sacramento

DISCOVER THE
DIFFERENCE!
Proudly serving REALTORS®
and Homeowners in
Sacramento, Placer, El Dorado
& Yolo Counties Since 1981.

“Customer Satisfaction is Our Only Goal.”

Receive a $20 credit on your Termite
Inspection Fee and/or a $50 credit towards
any Termite Repairs by redeeming this ad.
SAVE UP TO $80 OFF INITIAL
PEST CONTROL SERVICE*
*Some restrictions apply

C A L L T O D AY
TO SCHEDULE
AN INSPECTION
(916) 969-7567

List of property managers servicing the Sacramento Region
Phil Adams – Folsom, Eldorado Hills, Fair
Oaks,Cameron Park, 916-923-6181x118

Kent Kincaid – Lincoln, Rocklin, East Roseville and
Granite Bay 916-923-6181x131

Ernest Alexander – North and South Natomas
(zip codes 95833,95834,95835) 916-717-0232

George Dahdouh – Laguna (95757,95758) Galt
916-271-3804

Renee Cabral – South East Sacramento (zip codes
95828, 95829, Elk Grove 95624)
916-923-6181x152

Wes Richie – Sacramento 95842, Antelope 95843,
North Highlands 95660, Rio Linda 95673, West
Roseville 95678

Cathy Galligan – Carmichael, Fair Oaks,
Orangevale 916-923-6181x168

Cathy Stratton – Citrus Heights (95610, 95621)
Foothill Farms (95841 Sacramento) East
Sacramento (95819) 916-923-6181x120

Jim Hall – South Sacramento- (zip codes 95823,
95832, 95831) (Greenhaven/Pocket), Land Park (zip
code 95818), Mid-Town (zip codes 95816, 95814),
West Sacramento (zip codes 95691, 95605) 916923-6181x122

Linda Stover – College Greens (95826), Rosemont
(95827) Rancho Cordova/Gold River (95670),
Anatolia (95742) Mather (95655) 916-548-7712
Geri Wells – Sacramento 95815, 95821,95825,
95864 Arden Oaks/Arden Fair 916-849-5541.
Jan Windsor – Carmichael 95608, Arden Oaks/
Arden Fair (95864,95821,95825 East Sacramento
95819) 916-923-6181x132
Barbara LeMaster – Small Commercial,
Apartments (16 units or more)
Sacramento County 916-923-6181x128

Management Class 2nd Tuesday each month at 7pm
 %L #AMINO !VE 3TE  s 3ACRAMENTO #! 
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call
Give me a

BRUCE MILLS
Work: (916) 923-6183 ext. 110
Cell: (916) 548-7712
brucemills@mmproperties.com

REALTORS® – if you have any questions in reference to tenant/landlord situations please give me a call

That M&M made life as a landlord simpler and more cost effective.

APRIL 2009

www.mmproperties.com
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Beth Gewerth
Loan Ofﬁcer
916-730-2499

David Whiteside
Loan Ofﬁcer
916-730-8282

Jeff Frazier
Loan Ofﬁcer
916-591-3268

Ray Gin
Loan Ofﬁcer
916-207-6332

Maria Topete
Loan Ofﬁcer
Habla Español
916-207-6332

Jim Marco
Loan Ofﬁcer
916-765-0943

916-929-2333

2033 Howe Avenue, Suite 110
Sacramento, CA 95825

FHA, FHA 203K, VA, CalPers, CalHFA, CONVENTIONAL and JUMBOS

We have over 107 Years of combined lending experience

David Heard
Branch Manager
530-902-3725

STABLE...SINCE 1887

Change is constantly happening all around us every day. It’s nice to know that the lender
you start your loan with today will be here to fund it at your closing...And be on time!

STABILITY SINCE 1887

Sacramento Association
of REALTORS®
2003 Howe Avenue
Sacramento, California 95825

A PUBLICATION OF THE SACRAMENTO ASSOCIATION OF REALTORS ®

SAR WEBSITE:
www.sacrealtor.org
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President’s
Perspective

Cecil Williams moved listeners with his rendition of
the National Anthem

25 year Masters Club Members were honored: Nick
LaPlaca (left), Dennis Jay Johnson, and Jaclyn Jones Bill Miller, Tom Beede, Dennis Alger and Marianne Stockton
(not pictured)
(from left to right)

The Mardi Gras theme of the Masters Club Annual
Awards Luncheon created a bright and festive mood
as the sold out crowd entered into a boldly decorated ballroom at the Hyatt Regency Hotel in
Sacramento. New Masters Club Members mingled
with veteran Members, exchanging congratulatory
hand shakes and hugs as jazz played in the background on March 13.
Master of Ceremonies Eric Rasmusson kept the
Awards Luncheon program lively, fun, and engaging. 2008 Masters Club President Aileen Santee was
honored for her leadership over the last year and
gave an upbeat farewell speech.
SAR President Charlene Singley installed President
Andy Thielen and his 2009 Masters Club Steering
Committee: President-Elect Brian McMartin,
Secretary-Treasurer Ted Russert, Erin Attardi,
Louise Dela Cruz, Steve Galster, Meg Heede, Gloria
Henderson, Lucy Htain, Larry Lenhart, Lori Logan,
continued on page 1

Spirits Were Lifted As We
Celebrated Masters Club
INSIDE Members
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