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SAR’s 2012 Installation Focuses on Collaboration

Chinese lion dancers highlighted
the festivities as Patrick Lieuw was
installed as the first Asian-American
president and the 95th president of the
Sacramento Association of REALTORS®
on January 10 2012.
Patrick’s theme for 2012, “Focus on
Collaboration,” highlights the value he places on the diversity of SAR’s Membership as
well as his interest in photography. “This
year I’m pulling out my widest angle lens,

Patrick, a REALTOR® with RE/MAX Gold
Natomas, has been a real estate broker
and a Member of SAR for 23 years. He
has also been a C.A.R. Director and Chair
or Vice-Chair of numerous SAR and C.A.R.
Committees. He is also involved in the
Asian Real Estate Association of America,
the Women’s Council of REALTORS® and
the National Association of Hispanic Real
Estate Professionals.

2011 President Doug Covill passes the gavel to 2012 President Patrick Lieuw
was the installing officer. The officers
installed for 2012 were: President-elect
Chris Little, Little Real Estate Services;
Secretary/Treasurer Paula Swayne,
Dunnigan REALTORS®; Immediate Past
President Doug Covill and Past President
Barbara Harsch, Lyon Real Estate.
The 2012 Board of Directors includes:
Erin Attardi, Dunnigan REALTORS®; Greg
Bisi, Mountain West Financial Inc.; Kevin
Cooper, Keller-Williams Realty Elk Grove;
Judy Covington, Keller-Williams Realty
Elk Grove; Kathy Fox, Prudential NorCal
Realty Carmichael; Ron Greenwood,
Coldwell Banker; Michelle Lehman,
Century 21-Noel David Realty; Rob
McQuade, BHG Mason McDuffie Real
Estate; Deniece Ross-Francom, BHG

He is also on the MLS Committee and
the Board of Directors for MetroList.
Dave was president of the San Jose
Real Estate Board in 1995 and of SAR in
2005. Dave has earned the ABRM, CRB,
CRS, GRI and SRES designations. He is a
valued SAR instructor offering courses
in ethics, disclosure, listing agreements
and purchase agreements, as well as
regional professional standards training.
He developed SAR’s original housing affordability program – “HELP”
(Homebuyers
Equity
Leveraging
Program) and was instrumental in SAR’s
strategies on rental housing inspection.
Dave served as risk reduction manager
for RE/MAX franchises for more than 13
years and in 2010, joined the Hanson Law

Installation of 2012 Board of Directors
because I plan for an all-inclusive composition, and that means every single current
member of the SAR, and as many new
members as we can attract. Each one
of us brings his or her own insights and
background, and I’m not just talking about
differences in gender and ethnicity. Many
of us started out in a different career. I, for
instance, was an engineer.”
He said, “While others have pointed
out that I am the first Asian-American
President of the SAR, all I want you
to remember, is that we are all one
‘REALTOR® family’ working together, to
better our Association and our clients.”

Doug Covill, Coldwell Banker, was
honored for his contributions as 2011
President. In his farewell address, he
highlighted SAR’s accomplishments in
the five strategic goals for 2011: improve
communications; develop a “green” program; establish a 501(c) (3) foundation;
increase diversity in participation and in
the leadership, and continue focus on
SAR as a progressive, evolving organization. He also called for a standing ovation for anyone who agreed with him
that SAR has the best CEO and staff of
any REALTOR® organization.
Allan Okamoto, president of the San
Francisco Association of REALTORS®,
Lieuw family
Mason McDuffie Real Estate; Kellie
Swayne, Dunnigan REALTORS®; Marty
Swingle, Capital West Realty Inc.; Dave
Tanner, Tanner and Associates; Mary
Willett, Lyon Real Estate Sierra Oaks;
Linda Wood, Dunnigan REALTORS®.
Dave Tanner, Tanner and Associates,
was given the Lifetime Service Award.
Dave has been a real estate attorney
and broker for more than 30 years and
has owned and/or managed residential
and commercial brokerages for more
than 20 years.

Installation attendees enjoy event festivities

He currently serves on the Board of
Directors and the Professional Standards
Committees for SAR, C.A.R. and NAR.

Firm to provide his decades of real estate
risk management experience to the firm.
Erin Attardi received the President’s
Award, which is selected by the president alone, not the Awards Committee.
Doug said, “It can be hard with so many
dedicated volunteers to pick one for an
award, but I think you will agree with me
that Erin is very deserving.”
Erin is known among her fellow
REALTORS® for her technical savvy, her
willingness to share her knowledge in
terms anyone can understand, and for
her leadership ability. She was elected
to the Board of Directors of SAR in 2010
continued on page 6

2012 President

MetroList

1164 W. National Dr. Suite 60
Sacramento, CA 95834
(916) 922-2234 or (916) 922-7584

Focus on Communicating Value
have not yet paid your dues, you will
lose access to zipForm® on February 1.

PATRICK LIEUW

2003 Howe Avenue, Sacramento, CA 95825
(916) 922-7711
Fax (916) 922-1221 or Fax (916) 922-3904

P resident ' s P erspective

2012 SAR Board of Directors
Patrick Lieuw
Chris Little
President
President-Elect
Paula Swayne
Doug Covill
Secretary/Treasurer
Immediate Past President
Barbara Harsch
Past President

By the time you read this, most of
you (I hope all of you!) will have paid
your dues to SAR, C.A.R. and NAR. Do
you think about what you are getting
for your money?

Directors

There are so many ways you get
your money’s worth that SAR has a
page on the website just to list them.
Go to www.sacrealtor.org/benefits. In
my experience, you don’t need to do
too many transactions in a year before
zipForm® alone is worth the price of
your Membership. By the way, if you

Erin Attardi
Greg Bisi
Kevin Cooper
Judy Covington
Kathy Fox
Ron Greenwood
Michelle Lehman

Rob McQuade
Deniece Ross-Francom
Kellie Swayne
Marty Swingle
Dave Tanner
Mary Willett
Linda Wood

The mission of the Sacramento Association

SAR is here to help you with things you
couldn’t do by yourself, or if you did, you
would have no time to sell real estate.
A prime example is our political action
effort. Many times, SAR is able to stop regulations or fees before they go into effect
and you may not even hear about them.
Another value is the diversity of SAR.
Each one of us brings his or her own
insights and background, and I’m not
just talking about differences in gender and ethnicity. Many of us started
out in a different career. We represent
many cultures and age groups, to say
nothing of our hobbies and memberships in other organizations. We can
harness all of that knowledge to make
the SAR even better.

A couple of years ago, Barbara’s
theme was All Aboard. Doug’s theme
last year was Your Bridge to Success.
Now that we’re all on board and successful, my theme for this year is to
Focus on Collaboration.
I have had the honor to work with
many of you in the numerous and
different efforts of SAR and C.A.R.,
whether business-related or community-centered. These experiences and
my work with you have enriched me
far beyond whatever I myself may have
contributed. This has led me to the
strong conviction that the more of us
who get involved in SAR, and the more
varied our backgrounds, the richer and
stronger SAR will be, and the richer the
experience for each of us.

of REALTORS® is to enhance the ability of its
Members to practice their profession ethically

CEO EXCHANGE

CHIEF EXECUTIVE OFFICER

and effectively, to serve the community and to

Communicating Your Value
as a Professional REALTOR®

Here to Serve You
SAR Staff

Feel free to call us direct.
Nelson Janes – 437.1201
Chief Executive Officer
Daniel Allen – 437.1225
Manager of Information Technology
Caylyn Brown – 437.1227
Government Affairs Director
Luis Calderon - 437-1214
Building Superintendent
Brian DeLisi – 437-1210
Education Coordinator
Janelle Fallan – 437.1208
Director of Public Affairs/Commercial
Devyn Henry – 437.1226
Administrative Project Manager
Deborah Grinnell – 437.1209
Director of Meetings & Events
Pat Lowell – 437.1206
Director of Professional Standards
Chris Ly – 437.1210
Staff Accountant
Liliya Mishchuk – 437.1212
Meetings & Events Coordinator
Vladislav Tsykosh – 437-1229
IT Assistant
Tony Vicari – 437.1205
Public Affairs Project Manager
Judy Wegener – 437.1207
Director of Education/Communications
Greg Wilson – 437.1204
Director of Finance & Operations

Nelson Janes

protect private property rights.

standards which include client confidentiality, truthfulness and striving to
be an expert. There is also a stipulation about upholding the good name
of the profession.

The Oxford English Dictionary tells
us that a profession involves the
application of specialized knowledge
of a subject to a fee-paying clientele.
According to Wikipedia, a profession
is a specialized occupation characterized by intensive training and subsequent licensure by a regulatory body.
The word is derived from Latin,
meaning to swear an oath. That oath
is based upon adherence to ethical

Starting to sound familiar? Your
REALTOR® Membership defines you as
a professional. SAR, with the state and
national REALTOR® organization, has
been doing so for over 100 years.
Along with this overriding benefit,
there are tangible savings, discounts
and value that you receive through
your Membership in the REALTOR®
organization.

Excellence in educational programming is a prime and perennial benefit of
SAR Membership. You can take all of the
courses that you need for license renewal at a Member discount of at least $10
each course. You are also entitled to
knowledgeable advice at no charge on
how to renew your license.
SAR has an aggressive Education
Committee that continues to churn out
fresh ideas about the courses you need in
an ever-changing market. The Real Estate
Training Institute, Broker Training Institute
and other live courses taught by seasoned
Members are unique to SAR.
continued on page 5

Celebrating 25 Years of Service

SAR Member Services
MetroList Administrative Center
Nancy Manly – 916.437.1217
Director of Member Services
Lyndsey Harank – 916.437.1221
Member Services
Robin Mayer – 916.437.1216
Member Services
Denise Stone – 916.437.1219
Member Services
Amelia Warrington – 916.437.1218
Member Services

Specializing in:
FHA / VA / Conventional • CalHFA
HomePath • FHA 203K • USDA
Down Payment Assistance Programs

SAR Retail Center

916.852.0000 • 2339 Gold Meadow Way, Suite 225 • Gold River, CA 95670

Carl Carlson – 916.437.1223
Director of Retail Operations
Doreen Lambrite - 916.437.1224
Retail Center Specialist
Kimberly Mar – 916.437.1222
Retail Center Assistant

Monday - Friday 7:30 am - 4:30 pm
Saturday 9:00 am - 2:30 pm
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Come join us!
Big Valley Mortgage Corporate Office
3000 Lava Ridge Court, #220, Roseville, CA 95661
916.791.3760

www.bigvalleymortgage.com
CA DRE #01215943 | NMLS #1850

REAL ESTATE FINANCE FORUM CHAIR

A bo u t the M arket
THESE ARE THE “GOOD OLD DAYS”

GREG BISI

to verify that the property being purchased was in decent shape and that the
transaction was a legitimate one.

It seems like people are always looking for the good old days, a time that we
remember things as being better, easier,
less stressful, less complicated, more fun,
more exciting. There was a time in the
mortgage industry when mortgages
were less difficult to complete. Loans
required full documentation, but we only
had to cross the T’s and dot the I’s. Of
course, we also had to verify and document income, assets, and credit, and we
had to make sure the income was verifiable, the assets were legitimate, and the
credit made sense. It was also necessary

Today, there are definitely aspects of
the mortgage business that have become
much more challenging, but, honestly,
we have never had so many tools at our
disposal, such great prices in the housing market and so many options to make
available to our clients. Our financial markets have been through the most difficult transition we’ve ever seen in modern
times, but the end result is that we’ve all
emerged stronger and more focused.
“Things ain’t what they used to be, and
probably never was.”
–Will Rogers
I wish you and your family a happy
and prosperous New Year.

EIGHT GIFTS THAT DO NOT COST A CENT
1. THE GIFT OF LISTENING... But
you must REALLY listen. No interrupting, no daydreaming, no planning your
response. Just listening.
2. THE GIFT OF AFFECTION... Be generous with appropriate hugs, kisses,
pats on the back, and handholds. Let
these small actions demonstrate the
love you have for family and friends.
3. THE GIFT OF LAUGHTER... Clip cartoons. Share articles and funny stories.
Your gift will say, “I love to laugh with
you."
4. THE GIFT OF A WRITTEN NOTE...
It can be a simple “Thanks for the help"
note or a full sonnet. A brief, handwritten note may be remembered for a
lifetime and may even change a life.

• Trust our commitment to helping as many customers as possible enjoy the benefits of homeownership.
• Expect us to work closely with you to explore and explain options that are right for your budget and goals.
• Know we work hard to help customers stay in their homes in times of financial difficulty.

Finance Your Home Purchase With
Wells Fargo Home Mortgage

Shop With Reassurance

Make a standout bid on the home you want. Ease uncertainty with our solid PriorityBuyer® preapproval, backed by our Wells Fargo Closing
GuaranteeSM.1

Contact Wells Fargo Home Mortgage today!

Rely on the strength and stability of a well-established lender.
• Trust our commitment to helping as many customers as possible enjoy the benefits of homeownership.
• Expect us to work closely with you to explore and explain options that are right for your budget and goals.
• Know we work hard to help customers stay in their homes in times of financial difficulty.

Shop With Reassurance
Make a standout bid on the home you want. Ease uncertainty with our solid PriorityBuyer® preapproval, backed by our Wells Fargo Closing
GuaranteeSM.1
Leo del Cid
Eric Engstrom
Gloria Mirazo Gregor Hiroko Bowlin
Ron Farrell
Steve Fontenot
Gary Hansra
916-548-7904
Branch
Manager
Sales
Manager
916-524-4700
800-406-9999
916-480-2216
916-743-5626
Contact Wells Fargo Home Mortgage today!
916-480-2220
916-955-3911

Jessica Pantages

Malyna Phan

Ben Ludington
916-365-2209

Hilary Mendonca
916-216-6717

Adam Us
Schaefer
Count On

Marv Poyser

7. THE GIFT OF SOLITUDE... There are
times when we want nothing better
than to be left alone. Be sensitive to
those times and give the gift of solitude
to others.
8. THE GIFT OF A CHEERFUL
DISPOSITION... The easiest way to feel
good is to extend a kind word to someone. Really, it's not that hard to say,
“Hello” or “Thank You.”
If you have any questions about this article, you may call me at Mountain West
Financial at 916-923-5900.

When you paid your 2012 dues to
SAR, you may have wondered briefly just
what you’re paying for.

Rely on the strength and stability of a well-established lender.

Karin Kwong
916-834-1915

6. THE GIFT OF A FAVOR... Every day,
go out of your way to do something
kind for someone.

What do you get for
your money?

Finance Your Home Purchase With
Wells Fargo Home Mortgage

Michele Kesner
916-202-1495

5. THE GIFT OF A COMPLIMENT... A
simple and sincere, “You look great in
red,” ”You did a super job,” or “That was
a wonderful meal” can make someone's
day.

Anthony Nunez
916-849-7772

Nathan Sibbet

Gene Oxley
916-601-4899

Nick Smith

916-397-8967
916-480-2215
916-320-3952
916-780-2132
916-799-1561
916-485-5054
Let Wells
Fargo Home Mortgage
help you
find a financing
solution that serves
your immediate
needs and sets
the stage for long-term financial security.

Capitol City Branch
591 Watt Avenue, Suite 120 Sacramento, CA 95864

1. Available on all qualified purchase transactions. Other terms and conditions apply. See a Home Mortgage Consultant for details. Credit is subject to approval. Some
restrictions apply. This information is accurate as of date of printing and is subject to change without notice. Wells Fargo Home Mortgage is a division of Wells Fargo
Bank, N.A. © 2008 Wells Fargo Bank, N.A. All rights reserved. #62015 10/08-1/09

Count On Us

Let Wells Fargo Home Mortgage help you find a financing solution that serves your immediate needs and sets
the stage for long-term financial security.

1. Available on all qualified purchase transactions. Other terms and conditions apply. See a Home Mortgage Consultant for details. Credit is subject to approval. Some
restrictions apply. This information is accurate as of date of printing and is subject to change without notice. Wells Fargo Home Mortgage is a division of Wells Fargo
Bank, N.A. © 2008 Wells Fargo Bank, N.A. All rights reserved. #62015 10/08-1/09

First, you’re paying dues to three organizations – SAR sends your state dues to C.A.R.
and your national dues to NAR. Each level
provides numerous benefits to Members.
Public policy representation is a crucial benefit. Whether it’s preserving the
mortgage interest deduction at the federal level, opposing speeded-up withholding at the state level, or preventing
additional business license taxes at the
local level, your dues work for you in
more ways than you can count.
Consider some of the more tangible benefits. C.A.R.’s legal hotline offers live, personalized real estate advice from real estate
attorneys. Just using C.A.R.’s zipForm®, with
instant access to the latest forms to complete transactions in California, can pay for
your membership by itself.
If you’d like an overview of what your
SAR dues cover, go to www.sacrealtor.
org/benefits. You might be surprised.
An important tangible benefit for many
Members is the group medical, dental, and
vision insurance policies. As independent
contractors, many REALTORS® rely on this
group insurance. The Retail Center offers
discounts to Members on many of the
supplies necessary to your businesses. As
a Member, you also get discounts at Office
Depot, UPS and other businesses.
SAR’s Education Department is a recognized leader in the area of professional development and educational innovations. Video options, Lunch and Learns
and continuing education all help meet
Members’ needs.
Mediation, arbitration and ombudsman services are not needed by every
Member, but are an invaluable part of
maintaining the Code of Ethics, which is
what distinguishes REALTORS® from real
estate agents.
The networking opportunities at SAR
are almost endless: the monthly Main
Meeting, regional (caravan) meetings,
Leadership Development, Masters Club,
committees and so much more provide
you numerous ways to get to know your
fellow REALTORS®, serve the community
and develop your personal skills.
continued on page 5
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CEO Exchange
continued from page 2
We have the resources to bring you the
entire Graduate, REALTOR® Institute (G.R.I.)
Designation each year. The Commercial
Division has also received national attention and is bringing Certified Commercial
Investment Manager (C.C.I.M.) Designation
courses to Sacramento.
Open Forums bring more information
your way each month. The Real Estate
Finance Forum reports on the full spectrum of lending instruments and rates
available. The Public Issues Forum (formerly Legislative) invites elected officials
to share their views and issues with you.
The Industry Update (formerly Broker/
Manager Forum) provides updates to help
you make informed business decisions.
The NorCal Real Estate Expo will again
generate more knowledge through exhibits and presentations by national speakers
to keep you ahead of your clients.
Another is Legal Interpretations and
Self-Regulation

protect private property rights as well.
Each Profession Relies on Specialized Tools and
Information
As a Member, you save $599 on zipForm® alone. There are products bearing
the REALTOR® logo that are exclusive to
Members only. You can realize big savings through Member discounts of 10 to
70 percent on other products through
the SAR Retail Center and its affinity
programs with such companies as Office
Depot and UPS. Stop by the Center or
visit www.realtysupplycenter.com.
You stay current through the newsletters, magazines, email updates, press
releases and statistics provided and compiled exclusively for REALTORS®. The
free library is available at SAR and each
level of the federation has Members-only
areas of rich websites keeping you ahead
of consumers on real estate-related mat-

ters. Visit sacrealtor.org, saccommercial.
org, car.org and realtor.org to find all of
the information that you need to remain
current in the profession.
Professional Groups Have Strength in Numbers
Guaranteed health coverage is a highly valuable aspect of belonging to a
group of professionals. You are eligible
for medical, dental and vision coverage
through SAR and the state association.
Networking – perhaps the most important activity that a client-based professional can pursue – is available at little or
no cost to you at SAR. Through the Open
Forums, Main and Regional Meetings,
courses and events, you have numerous
opportunities each week to meet other
professionals from all specialties in the
industry.
You also have a trained and dedicated
staff of 21 individuals here to serve you,

Monday through Saturday, with your professional needs.
Public Service and Altruism
This work is an important characteristic
of a profession. Since you earn fees from
clients in the community, professionals
render service in the public interest.
SAR is ranked 12th among philanthropic corporations in Sacramento.
This does not take into account the
thousands of hours of your volunteer
work or the time and money that you
give to the SAR Scholarship Trust and
outside of Sacramento to the C.A.R.
Housing Affordability Fund and in aid to
stricken communities.
The effort and heart that SAR
Members give back to the community
underscores your professionalism and
truly makes Sacramento a Better Place
to Call Home.

How much does it cost to call a lawyer
about an issue concerning a transaction or
an individual involved in the transaction?
How many times a year do you need to
make those calls? As a Member, you can
make them at no charge by calling the
Legal Hotline at the California Association,
where 15 seasoned real estate attorneys
are available to help you.
You can also get free advice by attending the Membership meeting each year
when Gov Hutchinson, who heads the
Hotline, speaks at SAR. Breaking legal
news is given by Past President Dave
Tanner at Industry Updates.
Self-regulation through a code of ethics
is a central characteristic of a profession.
Did you know that the REALTOR® Code of
Ethics, adopted nationally in 1913, formed
the basis of real estate departments and
standards in each state?
The Code and the administration of
Professional Standards at SAR raise the
level of conduct in the marketplace and
provide Members with cost-saving in
house dispute resolution services.
You can take advantage of inexpensive and expert mediation with others
and it can even be arranged for your
clients. You also have available the
arbitration and ethics complaint process
and the new Citation program to keep
your professional activities running in a
fair and efficient manner.
All Professions Have Power
The California Association estimates
that the REALTOR® Action Fund saves
each Member nearly $13,738…
• $4,589 by lobbying that stops pointof-sale mandates
• $4,783 by lobbying to retain the
deductibility of mortgage interest
• $812 saved by blocking frivolous lawsuits.
SAR, the California and the National
Associations of REALTORS® all have
qualified staff who lobby and advocate
on behalf of you, the Member. Think of
$148 – The True Cost of Doing Business as an insurance policy to protect your
profession from onerous regulations.
You also help your clients because the
REALTOR® organization is unique in
going beyond its Members’ issues to

What do you get for
your money?
continued from page 4
These are just a few ways you benefit
from being a Member of the Sacramento
Association of REALTORS®. Watch your
weekly email to learn about more of them.
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Month-to-month sales increase 8.9%, lowest December median since 2000
Sales increased for the month to 1,668 units sold, up 8.9% from the 1,531 closed
escrows last month. Year-to-year closed escrows were also up (10.9%) from the
1,504 units sold last December. Making up the closed escrows this month were 561
REOs (33.6%), 490 short sales (29.4%) and 617 conventional sales (37%).

The median home sales price dropped this month to the lowest December
median since 2000 ($148,000). This is a 2.4% decrease from the $165,000 median
sales price of last month. The chart below shows the rise and fall of the December
median over the last twelve years.

December
2000

2001

2002

2003

2004

2005

2006

2007

2008

2009

2010

2011

$148,000

$175,000

$219,950

$260,000

$330,000

$375,000

$355,000

$280,000

$180,000

$187,500

$179,000

$161,000

18.2%

25.7%

26.9%

13.6%

-5.3%

-21.1%

-35.7%

12.3%

18.2%

The $200,000 - $249,999 price range mode still accounts for the majority of the
1,668 total sales this month (14.4% or 241 units), while homes under $100,000
totaled 306 (18.3%) units. Closed escrows from conventional financing (574 units or
32% of all sales) decreased 4.4%, cash buyers increased 12.4% (552 units or 30.8%)
and FHA financing decreased 11.8% (508 or 28.3%). These numbers include the 127
condo sales this month. The average amount of days spent on the market (from list
date to opening escrow) was 71 days; the median DOM remained at 40.
Active Listings numbered 2,966 properties and Active Short Sales Contingent
numbered 2,122. Active Short Sale Contingent properties are short sale properties on which initial offers have been made. The Housing Market Supply figure for
December was 1.8 Months – a 14.2% decrease from last month. This figure represents the amount of time – in months – it would take to deplete the Active Listing
Inventory (2,966) given the current number of closed escrows (1,668).

4.2%

-4.5%

-10.1%

According to MetroList® MLS data, the average home was 1,845 square feet. Of the
1,668 sales this month, 162 (9.7%) had 2 bedrooms or fewer, 883 (53%) had 3 bedrooms,
514 (30.8%) were 4 bedroom properties and 109 properties (6.5%) had 5+ bedrooms.

Condominium Resale Market

Sacramento condominium sales increased for the month to 127 units. This figure
is up 35.1% from the 94 units sold in November and up .8% from the 126 units sold
last year. REO property sales accounted for 37.8% (48) of all units sold while short
sales (40.9% or 52) and conventional sales (21.3% or 27) accounted for the remainder. The percentage of REO condo sales decreased 18.7%, short sales increased
23.9% and conventional sales increased 5.4%. The condominium median sales price
decreased 1% month-to-month, from $86,500 to $85,629. This current price is up
7% from the $80,000 median sales price of December 2010. Of the 457 units in the
Listing Inventory, 188 (41.1%) were listed as Active Short Sale Contingent, leaving
the actual Active Listing Inventory at 269 units.

SAR’s 2012 Installation Focuses on Collaboration
continued from page 1
and is the youngest Member of the
18-person Board. She has chaired the
Young Professionals Council and is the
incoming president of the Masters Club.
She has served on the REALTOR®
Action
Fund
Committee,
the
Communications Advisory Committee
and the Technology Task Force and is a
Golden-R PAC donor.
Erin has also been an instructor for different educational offerings at SAR and
C.A.R. and has helped raise thousands
of dollars for local charity and REALTOR®
initiatives, especially through Young
Professionals Council and REALTOR®
Action Fund. She was a Member of
the first Leadership Development class
at SAR and is on the Board of C.A.R.
Erin attended C.A.R. meetings to help
with their Young Professionals Network
at her own expense before becoming a C.A.R. Director. She also serves
on the leadership of the C.A.R. Young
Professionals Network and was quick to
help when Doug offered the leadership
of SAR’s YPCs to help other REALTOR®
associations organize and recognize
their young professionals.

Judy Covington, Keller Williams Elk Grove,
is the 2011 REALTOR® of the Year. She has
served on the SAR Board since 2004 and
has been a C.A.R. Director since 2005. She’s
also served on a number of committees:
Awards, Budget, Centennial, Grievance,
Masters Club Steering Committee,
Nominating, and Strategic Planning. She
has been on Government Relations from
1998 to the present and was a PAC Trustee
from 2002 to 2007 and again starting in
2009. She also served on the Tech Fair committee starting in 2002, chaired it in 2008
and continues as the event has become
the NorCal Real Estate Expo. And she has
been on the MetroList Board of Directors
from 2008 to the present.
After retiring from a successful career
as an account executive for PacBell, she
started in real estate as an intern at GBC
in 1999. She was a top agent there from
the time she started and has been with
Keller Williams since 2004.
Not surprisingly, given her range of
involvement in SAR, she is committed to
professional growth and is always reading and studying ways to improve herself
professionally. Kathy Fox, 2010 REALTOR®
of the Year, presented the award to Judy.

Rico Rivera, Old Republic Home
Protection, was named Affiliate of the
Year. One of the founders of the Young
Professionals Council at SAR, he served
as its chair in 2009. He has taught classes at SAR as part of the RETI series. He is
active in the Sacramento Chapter of the
National Association of Hispanic Real
Estate Professionals, NAHREP.

was in the first SAR Leadership class,
served as chair of the Young Professionals
Council, has chaired the REALTOR® Action
Fund, been elected to the SAR Board of
Directors, currently chairs the Marketing
and Communications Committee, chaired
the Fall Conference in 2009, and has
served on Grievance, Budget and the
Charitable Foundation advisory task force.

Rico is the disc jockey for the YPC
Vendor Fair and Gala and other functions and always lends a hand behind
the scenes. He has served on the board
of the Moral Values Program, a neighborhood program in South Sacramento
that provides support for underserved
youth. Both YPC and SAR have donated
to MVP over the years. He was born in
Guadalajara, Mexico, came to the United
States when he was 9 years old and
became an American citizen in 2008.

Those honored for “extraordinary
efforts to improve the programs and
services of SAR” were:

New for 2011, the Rising Star Award
recognizes someone who has been a
Member of SAR for five years or less, who
has provided exemplary service to the
Association and who exhibits leadership
ability. Kellie Swayne is the first honoree.
She helps build CanTree each year, faithfully participates in Rebuilding Together,

• Local Association Activities:
Barbara Harsch, Jennifer Odama,
Dave Boliard
• Political Involvement:
Dick Swayne, Doug Covill
• Educational Excellence:
Jeff Jurach, Leon Williams
• Community Involvement:
Tim Weisbeck, Rose Stinson
• State Association Activities:
Charlene Singley
• National Association Activities:
Dave Tanner, Leigh Rutledge

DOUBLE PACKAGE DEAL
YOUR HOME AND TERMITE INSPECTION
COMPLETED WITH ONE PHONE CALL!!!
TERMITE INSPECTION

$95.00

18

HOME INSPECTION
STARTING AT

$349.00

PACKAGED DEALS
STARTING AT

$415.00
save $29.00

ORDER TODAY AT:

344-TWIN (8946)
or

info@twintermite.com
www.twintermite.com
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C ommittee S potlight
Equal Opportunity/Cultural Diversity Committee
SAR’s Equal Opportunity/Cultural
Diversity Committee is responsible
for reaching out and connecting the
Association with various cultures in
the Sacramento region. They strive
to “celebrate and promote diversity”
throughout SAR’s jurisdiction and
keep SAR as the prominent face in the
local real estate industry. The 2012
Committee is led by Chair Stephen T.
Webb and Vice Chair Tong Veu.

Over the years, this committee has
worked with the local Asian/Pacific
Islander Chamber of Commerce,
Hispanic Chamber, Black Chamber,
Rainbow Chamber, Indus Valley
Chamber and Vietnamese Chamber.
In addition to these chambers, SAR
also collaborates with a variety of real
estate organizations including Asian
Real Estate Association of America
(AREAA), Sacramento Realtists and
the National Association of Hispanic
Real Estate Professionals (NAHREP).

This group also gets involved in many
community events. They recently participated in the inaugural Little Saigon
Street Festival/Parade, which celebrated the Chinese/Vietnamese New Year.
SAR arrived in a stylish Jaguar XKR
convertible with two couples in traditional Chinese and Vietnamese dress
and a number of Members dressed
in red, black and gold trailing the car
and waving “Happy New Year” signs in
three different languages. It was quite
a celebration.

The Equal Opportunity/Cultural
Diversity Committee is also currently
planning its biggest event of the year:
the 2012 Multi-chamber Mixer. Last year
this event drew over 300 in attendance,
in despite inclement weather. There was
great food and beverages, awesome
prizes and networking – all for $10.
We expect no less from the committee
members this year who are currently in
the process of planning this Mixer of the
Year. Be sure to save the date: Thursday,
April 19th @ 5:00pm.

C omm u nity O u treach C ommittee
MVP Gives At-risk Youth the Tools to Create Better Lives for Themselves
By Allison Couchman, Community Outreach Committee
The Moral Values Program, founded
by Frank Victorio in 1994, is aimed at
giving local at-risk youth the kind of
direction, support and encouragement
they are often not getting in their own
homes. Most of the students involved
in the program come from a heavily
depressed area, riddled with gangs, violence and substance abuse. The parents
are often unable to provide the type of
environment that fosters self-sufficiency, confidence, and positive moral values. This is where MVP comes in.

FEBRUARY 2012

The program’s core values are courtesy, integrity, perseverance, self-control and indomitable spirit. They teach
the children what it means to live
by these values, which in turn gives
those same children the desire and
confidence to break these negative
family cycles and reshape their lives.
The program focuses on 6-8th graders,
and in preparing them for high school.
Many go on to Christian Brothers High
School, through an alliance with the
school and much community support.

Along with schooling and values
training, MVP provides food, homework assistance, and many other basic
necessities. Frank and Monica Victorio
are tireless in their efforts to give
these children a safe place to learn
and grow, and the tools and encouragement needed to live a positive,
healthy, moral life.

and meals, they need school supplies,
toiletries and practical household
items. For more information, please
visit their website, www.mvpsacramento.org, or give them a call at (916)
391-8754. They are located at 2891
32nd Avenue, Sacramento.

MVP has a constant need for both
volunteers and donations. Besides
monetary donations for scholarships

Sacramento REALTOR®
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S A R E d u cational offerings
DATE

TIME

CLASS

COST

February 22

9:00am – 12:00pm

Creating the Ultimate $45
Paperless Office

TOPIC

INSTRUCTOR

Learn everything you need to know about setting up and conducting business with the perfect
virtual office paperlessly, efficiently and effortlessly - allowing you to work smarter and look more
professional while saving time and energy.

Jeffrey Raskin

• How to turn your computer into the ultimate virtual office
• Setting up virtual filing cabinets, folders and sub-folders
• How to use the most real estate related functions in Microsoft Word and Excel
• Sending & receiving faxes online
• Using a portable document format program to send all documents through email or fax, so   
nobody can change or copy your documents
• Using a tablet computer to get client signatures directly on your screen on any and all documents
February 22

1:00 – 4:00pm

February 23 & 24 9:00am – 5:00pm

March 7

March 8

8:30am – 12:30pm

12:00 – 1:30pm

Creating a systematic $45
filing system with your
computer and other
electronic devises
Distressed Properties
Professional

$299

Escrow Coordination
Secrets

$70

Lunch & Learn Get on the Social
Networking
Bandwagon

$10

Topics include:
• The most efficient, effective and inexpensive way to use your computer and other devises to con
duct real estate transactions
• Learn the process of putting everything together including a systematic filing system
• Covers zipForm®, iPad, Excel and Outlook or another calendar system.
Topics include:

Chris Wigley

• Preparing the short sale package
• Understanding short sale contracts
• Marketing yourself for a short sale listing
• Calculating the probability of a successful short sale
• Communicating with the asset management department
• Working with basic and advanced foreclosures
• Understanding of Broker Auction Registration
Topics include:

Diana Turnbloom

• Locate the “meat and potatoes” of contracts, title, tax and termite reports.
• Identify and prevent deal-killer issues.
• Organize terms in an easy-to-understand format.
• Understand who team is and effectively participate in problem-solving.
• Create bullet-proof systems that ensure each transaction is smooth and hassle-free
Topics include:

Erin Attardi

• The how-to's of social networking
• How to set up your Facebook and Twitter pages
• How to load these applications on your pda
• How to incorporate these elements into your existing websites for maximum benefit

All classes listed above are held at SAR's Mack Powell Auditorium. To register online, visit ims.sacrealtor.org.
Questions - contact Brian DeLisi or call 916.437.1210. (Please contact us for non-Member pricing.) Prices
listed reflect early-bird fees.
Cancellation policy: If you cannot attend a seminar for which you have registered, you may send a substitute.
You will receive a full refund when cancelling 24 hours in advance. If you cancel less than 24 hours in advance, your
registration fee will be forfeited.

We do.

Jeffrey Raskin

* This course is approved for continuing education credit by the California Department of Real Estate.
However, this approval does not constitute an endorsement of the views or opinions which are expressed
by the course sponsor, instructor, authors or lecturers. You must attend 90% of the class, pass a written
exam and have proof of identification to qualify for DRE Credits.
All prices listed are based on SAR’s early bird fee.

Providing lending solutions for all kinds of borrowers ... it’s what
we do. Solutions for unique property issues ... we do that.

Solutions for borrowers that don’t fit the mold ... we do that too! Because we are a local
portfolio lender, we can create solutions for most situations. What can we do for you?

Portfolio solutions for:
* construction
* acreage
* self-employed

* zoning issues
* permit issues
* condos, lofts, mixed-use
Loa
e
Hom

www.fivestarbank.com
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Julie Yarbrough
VP, Mortgage Division
o. 916-640-1504
m. 916-508-5626
jyarbrough@fivestarbank.com
NMLS 288648
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M A R C H C alendar of E vents
Monday

Tuesday

Wednesday

Friday

Thursday

2

1
RE Finance Forum (A)
9:00 – 10:30am

6

5
Main Meeting (A)
9:00 – 10:30am

12
MetroList Training –Prospector
Course 1 (T)
9:00am – 12noon
MetroList Training – Prospector
Course 2 (T)
1:00 – 4:00pm

19
New Member
Orientation (B)
12:30 – 4:30pm

Escrow Coordination Secrets (A)
8:30am – 12:30pm

Lunch & Learn (A)
12:00 – 1:30pm

14

26
Regional Meetings* (A)
8:30-9:30am

Office Closed – Staff
Development
7:30 – 8:30am

Young Professionals Council (A)
9:00 – 10:00am

16
Public Issues Forum (B)

(T) Training Room, 2nd Floor
(U) Upstairs

23
Industry Update (A)
9:30 – 10:30am

Office Closed – Staff Development
1:00 – 2:00pm

(A) Mack Powell Auditorium
(B) Board Room, 2nd Floor

22

28

*For Regional Meeting
locations and times, visit
www.sarcaravans.org
or contact
Tony Vicari at
tvicari@sacrealtor.org or
437-1205.

Meetings subject to
change.

9:30 – 10:30am

WCR Luncheon (A)
11:00am – 2:00pm

MetroList Seminar (A)
9:00 – 11:00am

27

9

15

21

20

MetroList Training – Searching & CMA
Workshop (T)

MetroList Training – Auto Prospecting
Workshop (T)

Realtist (A)
9:00 – 11:00am

Scholarship St. Patrick’s Day
Fundraiser (A)
8:00am – 4:00pm

Regional Meetings* (A)
8:30-9:30am

9:00 – 11:30am

New Member
Orientation (B)
8:30am – 12:30pm

13
Regional Meetings* (A)
8:30-9:30am

8

7

Calendar
Information

*Various locations
– Call for details

29
Show Me the MoneyLunch &
Learn
12:00 - 1:30pm

1:00 – 3:30pm

Fast turn times for quicker commissions
in your pocket.
•
•
•
•

Closing home loans in as little as 15 days
Direct lender with in-house banking operation
Constant communication with loan updates
Oﬀering a variety of loan products including FHA,
Conventional, Jumbo and High Balance Loans
• FHA, 203K, VA, CalSTRS, Reverse, Conventional, Jumbo,
and Down Payment Assistance Programs

For quicker closing and commissions
call TODAY!
Jason Mata
NMLS# 273080

916.218.7082
jmata@paramountequity.com

8781 Sierra College Boulevard I Roseville, CA 95661
Intended for real estate professionals and not a solicitation to the general public.
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Licensed by the Department of Corporations under the
California Residential Mortgage Lending Act - NMLS# 30336
Sacramento REALTOR®
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MASTERS CLUB CORNER
by Susan Harrold
Regina Szura is a first-year Masters Club
Member who began her real estate career
two years ago. It is a remarkable achievement to make Masters so quickly. After my
conversation with Regina, I learned that she
has been “training” to be a great REALTOR®
since she was a child. When she was young,
her parents asked her to choose a magazine
subscription and she chose “Unique Homes.”
Regina would act out being a REALTOR® and
said she sold a $2 million home to Richard
Gere; what an imagination she had at such
a young age.
Regina was raised in the Arden area
and graduated from Rio Americano High
School and California State University,
Sacramento. She started her own clothing business, Daily Style. She bought
clothes at trade shows in Las Vegas
and Los Angeles and then sold these
clothes at home parties. Regina’s talent for networking helped her build a
successful clothing business. After two
and a half years, she decided to switch
to real estate. After her daughter, Stella,
was born, Regina was ready for a career

change. Her supportive husband, Matt,
works for a wine group and imports and
markets wine. Needless to say, he is very
proud of his wife’s success. She currently
lives in West Sacramento with her daughter Stella and husband Matt and works at
the Coldwell Banker office in Sierra Oaks.
Regina loves her real estate career
because she enjoys helping people find
the house they will call home or helping clients move onto something new.
Regina recalls a funny experience during
one of her first home inspections. She was
diligently filling out her AVID, lost her balance and fell into the alarm pad. The alarm
was blaring as she composed herself and
called the sellers to get instructions to
turn off the alarm - all while her clients and
home inspector were there. This is just the
beginning of all the different things that
can happen to a REALTOR®. I know that
Regina is well prepared to handle whatever comes her way.

Congratulations Regina as a new
member of the Masters Club.

Mark Your Calendars for the
upcoming events
Education Roundtables
February 3, 2012
08:00am - 12:00pm

Masters Club Awards Luncheon
March 16, 2012
11:00am Reception;
12noon Lunch and Program
Location: Sheraton Grand Hotel

Positive trend
expected in
commercial
real estate in
2012
Commercial real estate markets
were relatively flat in 2011, but
improving fundamentals mean a
more positive trend is expected
in 2012, according to the National
Association of REALTORS®.

ENERGY EXPERTS

Lawrence Yun, NAR chief economist, said there is little change in
most of the commercial market sectors. “Vacancy rates are flat, leasing
is soft and concessions continue to
make it a tenant’s market,” he said.
“However, with modest economic
growth and job creation, the fundamentals for commercial real estate
should gradually improve in the
coming year.”
The commercial real estate market is expected to follow the general economy. “Vacancy rates are
expected to trend lower and rents
should rise modestly next year.
In the multifamily market, which
already has the tightest vacancy
rates in any commercial sector,
apartment rents will be rising at
faster rates in most of the country next year. If new multifamily
construction doesn’t ramp up, rent
growth could potentially approach
7 percent over the next two years,”
Yun said.
Looking at commercial vacancy
rates from the fourth quarter of
2011 to the fourth quarter of 2012,
NAR forecasts vacancies to decline
0.6 percent in the office sector, 0.4
percent in industrial real estate, 0.8
percent in the retail sector and 0.7
percent in the multifamily rental
market.

ENERGY EXPERTS

®

ACCREDITED
CONTRACTOR

10

Sacramento REALTOR®

At the local level, the mentoring
service offered by SAR’s Commercial
Division will be expanded in 2012
for Members’ convenience. Rather
than come to SAR, Members can
make an appointment for a telephone conference.
Tony Vicari
(916.437.1205) will handle the
appointments. If you would like
free mentoring from a long-time
commercial broker, just call for an
appointment.

FEBRUARY 2012

M L S S tatistics
December 2011 Data for Sacramento County and the City of West Sacramento

Chuck Meng
Sales Manager
916-730-7919
cmeng@metlife.com

Lucinda Aguilar
Mortgage Consultant
916-955-8972
laguilar@metlife.com

123456789

List of property managers servicing the Sacramento Region
Phil Adams – Folsom, Eldorado Hills, Fair
Oaks,Cameron Park, 916-923-6181x118

Eric Kramer - Antelope, Roseville, and Rocklin
916-862-4181

Cathy Stratton – Citrus Heights (95610, 95621)
916-923-6181x120

Ernest Alexander – North and South Natomas
(zip codes 95833,95834,95835) 916-717-0232

Penny Jarrett – Sacramento (zip codes 95821,
95825, 95864) Carmichael 916-709-5930

Renee Cabral – South East Sacramento (zip codes
95828, 95829, Elk Grove 95624)
916-923-6181x152

George Dahdouh – Laguna (95757,95758) Galt
916-271-3804

Geri Wells – Sacramento (zip codes 95815,
95821,95825, 95864) East Sacramento (95819)
Arden Oaks/Arden Fair 916-849-5541.

Joe and Susie Cabrillo – Sacramento (zip codes
95829, 95828, 95827) 916-213-8526
Cathy Galligan – Carmichael, Fair Oaks,
Orangevale 916-923-6181x168
Jim Hall – South Sacramento- (zip codes 95823,
95832, 95831) (Greenhaven/Pocket), Land Park (zip
code 95818), Mid-Town (zip codes 95816, 95814),
West Sacramento (zip codes 95691, 95605)
916-923-6181x122

Renea Negri – Rio Linda, Elverta, North Higlands,
Antelope, Roseville (95747) 916-205-6415
Wes Richie – Sacramento (zip codes 95821,
95841,95842) 916-730-4533
Phil Sparks – Sacramento (zip codes 95831,
95822, 95818, 95816) 916-752-2086

Jan Windsor – Carmichael 95608, Arden Oaks/
Arden Fair (95864,95821,95825 East Sacramento
95819) 916-923-6181x132
Barbara LeMaster – Small Commercial,
Apartments (16 units or more)
Sacramento County 916-923-6181x128

Management Class 2nd Tuesday each month at 5pm • 1401 El Camino Ave., Ste. 200 • Sacramento, CA 95815
CALL 916-548-7712 TO RSVP

®!
REALTreOsiRduSal income!
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call
Give me a

BRUCE MILLS
Work: (916) 923-6183 ext. 110
Cell: (916) 548-7712
brucemills@mmproperties.com

REALTORS® – if you have any questions in reference to tenant/landlord situations please give me a call

That M&M made life as a landlord simpler and more cost effective.
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www.mmproperties.com
Sacramento REALTOR®
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R E A LT O R S ® I n the C omm u nity
Members of the Community Outreach
Committee delivered checks to four
deserving Sacramento charities in
December: River City Food Bank;
My Sister’s House; CASA (Sacramento
Court Appointed Special Advocates
for Children), and Sacramento Crisis
Nurseries.

REALTOR® Marvelene Weyer delivers SAR’s
check to Nilda Valmores, My Sister’s House.

CASA, represented by Kymberly Loya, was delighted to receive the SAR check
delivered by REALTOR® Sue Galster.

Yes, it is possisble...
...for one key to fit two locks.
The most special treats don’t always come in a
heart shaped box or are covered with chocolate.
With extensive inventory and historically low rates,
your clients can be home, sweet, home.
From FHA, Jumbo to VA and most things
in between, we are devoted to making
your client’s homebuying experience
enlightening and stress-free. Our dedicated
team, is committed to assisting your clients
in becoming our neighbors.

Specializing in: FHA & 203K, VA, HomePath®, Conventional & Jumbo
Jill Hinkey

Mike Frank

Senior Mortgage Planner
Mobile

(916) 835-1317

Erika Pilimai

Senior Mortgage Planner
Office

(916) 746-8404

Roland Benson

Sales Manager

Office

(916) 746-8414

Brad Bauer
Mortgage Planner

Mobile

Sales Manager

(916) 715-7170

Mobile

Michael Johnson
Mortgage Planner

Mobile

(916) 217-0222

(916) 768-1578

Nicole Nelson
Mortgage Planner

Office

(916) 746-8414

Incredible employment opportunities available...call today.
imortgage 3013 Douglas Blvd., #205 Roseville CA 95661. Licensed by the California Department of Corporations CRMLA 4130969. Brad
Bauer NMLS ID 323859, Erika Pilimai NMLS ID 262430, Jill Hinkey NMLS ID 259878. All rights reserved 2/2012. imortgage NMLS ID 3096.
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The REALTOR® Lounge

EXPRESS

The next time you are at SAR, stop by our new REALTOR® Lounge.
It is located upstairs to the left of the Board Room in the Library.
Along with an extensive selection of real estate related books
and CDs, you are invited to use free WiFi (password is available at
upstairs counter), relax in comfortable chairs, work or meet at our
large conference table with seating for 8 or use a dedicated computer workstation with power outlets for charging your laptop.
Feel free to make yourself at home.

Broker

PASS
EXPRESS
REALTORS® Nikki Nguyen and Tom Tran take a break between SAR meetings to catch up on business in
the SAR Member Lounge. The Lounge is available 7:30am – 4:30pm, Monday – Friday.

Invest in RAF
and WIN!
The REALTOR® Action Fund is an investment to protect you and your business
from onerous government regulations
like point of sale requirements.
We are bringing back the fundraising
contest. Each office that invests the most
dollars per agent will be recognized at
March’s Main Meeting and receive an
award. To have your investment in RAF
count towards the contest it must be
done by Friday, February 17, 2012.

BROKER

For this contest, offices will be divided
based on size:

PASS

1-4 Agents
5-10 Agents
11-24 Agents
25-50 Agents
51+ Agents

Office liaison
program grows
An increasing number of liaisons keep
their offices informed about SAR activities and benefits every week.
The Office Liaison Report, a communications program begun in 2011,
is emailed each Tuesday to Members
appointed by their broker or office manager. The one-page report provides a
quick update on SAR Events, Member
Benefits, Public Affairs and Education,
to be shared at the weekly office meeting. Doug Covill highlighted the Office
Liaison Report during his remarks at the
Installation Luncheon last month as an
example of improved communications
between SAR and its Members.
All SAR Member offices are welcome to
subscribe to the report. To receive the report,
the broker or office manger may email
Janelle Fallan at jfallan@sacrealtor.org.
Although all Members receive a
monthly printed newsletter and two
weekly emails, the Office Liaison Report
provides brief, timely highlights, ideal for
sharing at office meetings.
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At Standard Pacific Homes we know your time is valuable.

That’s why we created the Broker Express Pass. It’s the fastest way to register your clients and start earning
great commissions. Just follow three simple steps:

1) Contact our online sales counselor at NorCalOnline@StanPac.com or a sales center directly to
receive a Broker Express Pass and our Broker Registration and Referral Fee Agreement.*
2) Send us your clients with the completed Broker Express Pass.*
3) Sign and return by fax, mail or in person the Broker Registration and Referral Fee Agreement when
a contract is signed.*

Then just sit back and relax, and we’ll take care of your client and you’ll earn
3% commission when you sell a Standard Pacific home.**

866-815-2444

StandardPacificHomeS.com

*To be eligible for a sales commission from Standard Pacific: (1) be an active real estate licensee of the California DRE; (2) register client with online sales counselor or sales
center prior to client’s first visit, or accompany client, or provide client with a completed Broker Express Pass to turn in on first visit to a participating Standard Pacific Homes
Northern California community; (3) sign and return by fax, mail or in person the Broker Registration and Referral Fee Agreement at time client signs contract; and (4) client must close escrow per terms
of their contract. If client visits a community with a Broker Express Pass from one licensee and is accompanied by a different licensee, the commission will be earned by the accompanying licensee.
Client must agree licensee is their agent. Seller reserves the right to modify or discontinue this referral fee program at any time without notice. Not valid on existing sales. **Commission varies per
community and homesite and cannot be used with any other special offers. Commission excludes the value of any incentive provided by Seller, homesite premiums, decor items, options and upgrades
purchased. Other exclusions, qualifications and limitations may apply. Photos are of model homes. Hardscape, landscape and other items featured in and around the model homes are decorator
suggestions and not included in the base purchase price. California Department of Corporations RMLA License Number 413-1065. California Real Estate License NO. 01138346. Telephone 1-800325-5363. November 2011. ©Standard Pacific Homes 2011.
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DECEMBER 2011
New REALTOR® Members
Noel Berrios
JCL Realty, Inc.
Coleman D. Biggs
TerraQuest Realty
Brandon Bozek
Hammer Real Estate Group, Inc
Colleen Flohr
R.J. Gamble Realty
Natalie R. Kergan
Cook Realty
Ryan R. Laining
Coldwell Banker-Res R E Srv

NEW SAR MEMBERS
Eric J. Linblade
Lyon RE LP
Casey M. McLoed
Atlantic & Pacific R.E. Inc.
Charles Fred Miller
Davis & Davis Associates
Scott Stenklyft
Angel Lynn Realty

New Designated REALTORS®

New Affiliate Members

Rodolfo N. Arrivas
Elite Realty Services

Donovan M. Crouchet
Merrill Lynch

Derek A. Burk
Sutterer & Burk R.E. Services

Chester Glass
Evans Mortgage Company

Jason E. Litchney
Ivy Realty

Charles Lanman
North American Home Services
Mark Walike
Evans Mortgage Company

Karen Wiese
Lyon RE Fair Oaks
Ruslan Yatsenko
Abdallah Real Estate

S TA F F M ember O F T H E M O N T H
Luis Calderon

gram for the building, and working with
customers who wish to rent our facility
for wedding receptions or meetings on
the weekends.

What did you do before coming to SAR?

How long have you been with SAR and what
is your position?
I have been employed in the role of
Building Superintendent with SAR for
three months. My duties include setting
up for daily and monthly events, managing a preventive maintenance pro-

I have a diverse background. My prior
position was in a pre-school setting
as an administrative assistant and fulltime student at the Sacramento State
University. Prior to that, I worked as a
property manager and building maintenance supervisor.

What do you like best about working for
SAR?
I like the team atmosphere.

How long have you lived in the Sacramento
area? Where have lived before?
I have been a Sacramento resident
since February 2001. Prior to moving to
Sacramento, I resided in Pacifica, CA for
six years.

What do you like/dislike about Sacramento?
I like the diversity that we are experiencing in the Sacramento region, but I
do not like the high chances of suffering
from allergies.

What are your hobbies or other activities?

Have you watched any good movies lately?
I watched my favorite animated film,
Beauty and the Beast, with my children.

Do you have a favorite restaurant in
Sacramento?
My favorite restaurant is Olive Garden.

What would people be surprised to learn
about you?
People would be surprised to learned
that I am actually a really shy person
underneath my extroverted cover.

I love playing baseball, although I
have not played for the last 4 months. I
also love spending time with my family.

ADVERTISE
HERE!

Contact Foley Publications
about our monthly
advertising specials!

800.628.6983

Free Rent Survey
We provide a quarterly survey of asking rents for the Greater
Sacramento area including Sacramento, Yolo, Placer, and El
Dorado Counties. You can log on to our website and click on
Owner Services or email us at info@HomePointe.com in order to
be put on our quarterly emailing of the Survey. Many real estate
agents refer their clients to HomePointe for property management
and are rewarded with generous referral fees.

GET
FEATURED
HERE!
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Visit us for a list of services,
FREE information & rental listings
www.HomePointe.com

HOUSES - DUPLEXES - CONDOS - APARTMENTS
THREE CONVENIENT LOCATIONS!
5896 South Land Park Dr.
Sacramento, CA 95822
(916) 429-1205

8856 Greenback Ln. Ste. B 1220 Melody Lane, Ste. 110
Orangevale, CA 95662
Roseville, CA 95678
(916) 988-5300
916-781-7075
(530) 677-7917
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Dave Tanner

L E G A L U P D AT E

Every year in April and November, and
occasionally in between if a law changes, C.A.R. issues new and revised forms.
The November 2011 revisions should
already be available in Association stores
and online in zipForm®. The following
twenty forms are being revised in this
release. Although the previous edition
may still legally be used, brokers are
always advised to use the current edition as soon as they are available.
Form ADM is revised to add a box to
indicate it can be used with the RLA and
a box for use with other forms.

What Is New With C.A.R. Forms?

by Dave Tanner, Real Estate Broker/Attorney, Hanson Law Firm
paragraph 26; to add a new paragraph
29 entitled Underground Pipelines and
Utilities; to add a new paragraph 30
entitled Marijuana; to renumber the
remaining paragraphs accordingly; to
add Charging Stations to the title of
new paragraph 35 with language added
therein in reference to the charging stations and to add a reference at the end
of the paragraph to the CAR CID Guide;
and to add a reference in new paragraph
38 to an additional online source for
consumer product safety information.
Form SPQ is revised to add language
to section III to advise that if they are
not sure what to disclose they should
contact their own attorney and may
not rely on the legal sufficiency of any

Form BMI is revised by replacing paragraph D with new representational language on the part of the buyer.

recommendations of the broker; to add
subsection 1 to section V. C regarding
leased equipment; added subsection 2
to section V. C regarding alternate septic
systems; to add references in section
V. K1 regarding underground gas pipelines, cell phone towers and high voltage transmission lines.
Form SSIA is revised to add language
to the introductory paragraph that brokers cannot and will not give legal, tax,
credit or personal advice regarding short
sales; to replace paragraph 4A with a
description of the current law regarding
short sale liability in California; to change
the title of paragraph B to Foreclosure; to
change the old paragraphs B, C, D and E
to be paragraphs 1, 2, 3 and 4 respective-

ly under the new B and add a new paragraph B 5 entitled Other Liens; and to
add new paragraph B entitled MARS and
E entitled 3rd party negotiators under
paragraph 6 and renumber the remaining paragraphs accordingly.
C.A.R. has announced that forms CTT,
DRA, MCA, NOE, NSE, PCQ and PRQ
will be available on Zipform® only. Hard
copies will not be distributed through
association stores.
If you have any questions on this
article or any other aspect of real
estate law please contact me at 916447-9181 or log on to our website at
www.HansonLawFirm.com.

locally grown mortgages

Forms BRE and BRNE are revised to
move the description of property to
be acquired from page 2 to page 1; to
change the title of the Buyer Obligation
to Pay Compensation paragraph to
Compensation, Payments and Credits;
to change the title of the Payment of
Compensation paragraph to Timing of
Compensation and to add language
regarding payments and credits to that
paragraph; and to rearrange and renumber paragraphs throughout the form.

purchase—refinance—new construction

Form BRNN is revised to add on
page 1 a description of property to
be acquired.

A mortgage is something you will have for a long time, so we want to make sure that
you have the right one. Umpqua Bank Mortgage has a variety of home loan programs.

Form CL is revised to add language
to paragraph 26 specifying that in the
event the tenant causes damage to the
premises, landlord may opt to terminate
the lease and still collect damages from
the tenant.
Form CTT is revised to add a place for
tenant to acknowledge receipt.
Form MCA is revised to change the
wording of the Appraisal Contingency
paragraph without changing the scope;
to similarly change the wording of the
Inspection Contingency paragraph and
reference offers made without contingencies; add a paragraph regarding multiple offers being made by buyers; to
add a place for seller signature; and to
renumber the paragraphs throughout
the form.
Form NCRPA is revised to remove part
of the subheading.

a partner for the life of your mortgage

Call us today and ask about our current money saving promotions!
Loan Programs:
Conforming / Non-Conforming
Fixed-Rate / ARMS1
First-Time Homebuyer
Jumbo Loans

Government / FHA / VA
Investment Property
Bond Programs2
Manufactured Homes
2
USDA Rural Housing
HomePath® Mortgage3
Residential Custom Construction

Meet your dedicated local Mortgage Lending Team

Dan Starelli

Lynn Pini Tibbetts

VP/Area Manager
NMLS # 297718

Jeffrey Stevens

AVP/ Sales Manager
NMLS # 500711

Sales Manager
NMLS # 274488

916-803-8623

916-677-0617

916-563-1006

Frank Huck

Michael Bettencourt George Castillo

Joanne Cesar

Mortgage Loan Officer
NMLS # 238181

Mortgage Loan Officer
NMLS # 809234

Mortgage Loan Officer
NMLS # 474259

916-337-2159

916-714-8301

916-667-4627

Forms NOE, NSE, PCQ and PRQ are
revised to change the format for the
opening section.
Forms RLA, RLAA and RLAN are
revised to add language to paragraph
8 authorizing but not requiring the listing broker to disclose receipt of any
offers on the property and the price of
such offers. This language removes a
conflict with Article 1 of the REALTOR®
Code of Ethics as reflected in Standard
of Practice 1-15.
Form SA is revised to change the language in paragraph 2A to advise that if
they are not sure what to disclose they
should contact their own attorney and
may not rely on the legal sufficiency of
any recommendations of the broker; to
change paragraph 2B(4) to add references to bonded indebtedness other
than Mello-Roos and to private transfer
fees; and to change paragraph 4A to reference the obligation to disclose repairs
that have been made.
Form SBSA is revised to add a reference to carbon monoxide detectors in
FEBRUARY 2012

Tom Pifer

Steven C. Justeson

Sam Muscarello

Mortgage Loan Officer
NMLS # 459457

Mortgage Loan Officer
NMLS # 191066

Mortgage Loan Officer
NMLS # 809521

Mortgage Loan Officer
NMLS # 500655

916-622-8198

916-847-4666

916-740-5371

530-672-4607

916-300-0769

Renee Russell

Rene Young

Mortgage Loan Officer
NMLS # 486793

Duane Logan

Andy McInnes

Mortgage Loan Officer
NMLS # 217012

916-774-3922

916-939-3002

775-284-2138

775-284-2140

Vicki Fenner

Danica Halverson

Mortgage Loan Officer
NMLS # 501200

Mortgage Loan Officer
NMLS # 486218

916-517-5308

Mortgage Loan Officer
NMLS # 354313

Mortgage Loan Officer
NMLS # 500780

1-866-4UMPQUA (1-866-486-7782) www.umpquabank.com Member FDIC Equal Housing Lender
Loan products subject to credit approval. Other terms, conditions, restrictions & fees may apply. Full documentation, title & property insurance
required. Flood insurance required if property is located in a Special Flood Hazard Area. 1Annual Percentage Rate (APR) for Variable rate products
may increase after consummation. 2Loan programs subject to agency availability and funding. 3HomePath is a registered trademark of Fannie Mae.
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Amanda Rawls

Chris Opfer

916.223.2338

916.240.3400

916.752.1960

NMLS# 239965
Loan Officer

Laurie Adams

Anoosh Andy Hazegazam Bill Marr
NMLS# 249444
NMLS# 310117
Loan Officer
Loan Officer

916.730.8282

NMLS# 247866
Loan Officer

David Whiteside

916.724.5372

NMLS# 262881
Loan Officer

Patty Gacutan

916.207.6332

NMLS# 246802
Loan Officer

Ray Gin

2033 Howe Avenue, Suite 110
Sacramento, CA 95825

916.300.7545

NMLS# 262435
Loan Officer

Suzanne Nunez

916.798.1234

NMLS# 247260
Loan Officer - Elk Grove

Chad Focht

PRSRT STD
US POSTAGE
PAID
Permit No. 538
Sacramento, CA

Licensed by the Department of Corporations under the
California Residential Lending Act NMLS# 1141

916.929.2333

FHA, FHA 203K, VA, USDA 100% Financing, CalSTRS, CalHFA,
CONVENTIONAL and JUMBOS

916.416.6453

We have over 107 Years of combined
lending experience

916.709.3257

NMLS# 256253
Loan Officer - Elk Grove

NMLS# 256126
Loan Officer - Elk Grove

916.730.2499

530.902.3725

NMLS# 246794
Loan Officer

Beth Gewerth

NMLS# 244146
Branch Manager

David Heard

Change is constantly happening all around us every day. It’s nice to know that the lender
you start your loan with today will be here to fund it at your closing...And be on time!

STABILITY SINCE 1887
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C.A.R. will also sponsor a bill on energy efficiency. As attention on greening continues, the State
Legislature considers bills every year requiring
greening at different trigger points, like point-ofsale, or date certain to name a few. But in the past
there has been little consideration on the economics
of these proposals. Greening is important, but in our
current economy, affordability should be considered,
especially with the number of highly efficient green
things homeowners can do at little cost. This newly
sponsored bill requires that the cost savings on

The Board of Directors for the California Association
of REALTORS® has already approved four bills which
C.A.R. will look to sponsor. One of these bills is
carried over from last year AB 365, sponsored by
Assemblyman Alejo, would require local governments to post city council and county supervisor
meeting agendas and staff reports to their website, if
they have a website. In California we have the Brown
Act, which requires meetings of legislative bodies to
be publicly posted. There are some local jurisdictions
in California who do not post agendas to their website; rather they put a hard copy up at City Hall. This
means interested parties must physically go to City
Hall to find out what their local government is doing.
This makes it much more difficult to track local ordinances. One city passed a point-of-sale ordinance
that local REALTORS® were unaware of because of
the arduous process of looking at the agenda. In
the Sacramento region we are fortunate that all of
our local jurisdictions post agendas and staff reports
already. If they did not, it would be much more difficult to track the political process.

The Legislature reconvened for the second year
of its two year session in January. REALTORS® were
successful in 2011, sponsoring seven pieces of legislation, five of which were signed into law. One piece
of legislation was included in a separate bill that was
also signed into law.

In addition to all of the positive
bills the C.A.R. Board of Directors
voted to sponsor, REALTORS® will
see a plethora of bad bills
introduced likely dealing
with greening at pointof-sale, fees disguised
as taxes, and independent contractor withholding
as state and local
governments
continue to
struggle
with budget deficits.

Lastly, C.A.R. will work on extending some type of
short sale debt forgiveness which expires this year.
Currently, the California law conforms to federal
law forgiving short sale debt. The federal short sale
debt forgiveness provision expires
this year as well.

C.A.R. will also look at changes to the degree broker program. Currently if an individual has a bachelor’s degree in any subject area, the requirement
for job experience in real estate is waived. The C.A.R.
Board of Directors voted to have this amended so the
experience requirement can only be waived if the
four-year degree is in the real estate field.

required green upgrades be “cost efficient” defined
as the cost to the homeowner must be recouped
in energy savings over the projected life of the
required product. The legislation will add that it
must not delay a real estate transaction. This is a very
important piece of legislation to protect homeowners’ pocketbooks and ensure that greening, while
important, does not negatively affect the transaction
process.
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