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Home Destroyed – Now What?
Normally when a home burns the owner files a claim
with the insurance company and they rebuild the
structure the same as it was. It may take a year or so
but eventually in most cases they get there. But what
if they can’t?
This happens on occasion in certain situations. One
example might be if the lot was undersized and the
government agency will not allow it to be rebuilt.
The same thing might happen if the zoning had been
changed and a residence is not currently permitted.
These are examples of non-conforming uses which
many jurisdictions will not allow to be replaced. There
are many other reasons why a home might not be able
to be built where one existed before it was destroyed.

We cannot give legal advice, but this much we can
say. C.A.R. has produced form SBSA which, among
many other disclosure provisions, contains language
in paragraph 18 that advises a potential buyer what
might happen if a home is substantially destroyed.
Although it is not a legally required form, we strongly
recommend that the SBSA be given to every buyer in
every one-to-four unit residential transaction.
The City of Sacramento Planning Director suggests
that you have your buyer call 3-1-1, which is the City
information line and ask to speak to someone about
building issues related to Natomas flooding. Your

buyer will be connected to someone knowledgeable
on the issue. They may want to have the APN for the
parcel available so they can obtain information on the
specific parcel.
Do you need to do more? If so, how much more?
That is a question each broker needs to discuss with
their legal counsel and then decide what they need
to do. One thing is certain: if it happens to your buyer
they are going to be upset. Will you have satisfied your
fiduciary duty to your buyer? We may not know until
the person in the black robes tells us the answer.

A difficult example is happening right now in the
Natomas flood area. If a home is substantially destroyed,
the City of Sacramento, as dictated by FEMA, cannot
issue permits for the home to be rebuilt. Naturally the
owners are quite upset about the situation they are in.
Many of the home owners in that area bought before
FEMA imposed the moratorium. The law has changed
and they must face the situation they are in until a
resolution is reached. Congresswoman Matsui has
introduced legislation to try to remedy the problem. If
that fails we may need to wait for the levee repairs to
be funded.
But what if you are representing a buyer of a home
today? Do you think the buyers would want to know
before they buy? What are you obligated to tell them?

SAR REALTOR® Action Fund Contest
At the March 5th Main Meeting
the SAR REALTOR® Action Fund (RAF)
Task Force held their annual awards
ceremony recognizing RAF Major
Investors, and those offices that won the
annual contest by investing the most
money in RAF. The award winners were
as follows:

Rosanna Garcia – C.A.R. Silver Bear

Kris Vogt – NAR Sterling R

Mona Gergen – NAR Sterling R

Bruce Werking – C.A.R. Golden R

Ron Greenwood – C.A.R. Silver Bear

Paula Willhite – C.A.R. Silver Bear

Luci Htain – C.A.R. Golden R

Geoff Zimmerman – C.A.R. Silver Bear

Odama Realty –
offices of 1-4 REALTORS®

Barbara Lebrecht – C.A.R. Silver Bear

Garcia Realty –
offices of 5-10 REALTORS®

Patrick Lieuw – C.A.R. Golden R

Dunnigan REALTORS® on American
River Drive –
offices of 11-24 REALTORS®

Cherie Hunt – C.A.R. Silver Bear
Daniel Jacuzzi – NAR Sterling R
Andrew Lee – C.A.R. Silver Bear
Chris Little – C.A.R. Golden R
Rob McQuade – C.A.R. Sterling R
Ajay Mengi – NAR Sterling R

Dunnigan REALTORS® on Freeport –
offices of 25-50 REALTORS®

Bruce Mills – NAR Sterling R

Coldwell Banker Midtown –
offices of 51+ REALTORS®

Sue Olson – C.A.R. Golden R

Special recognition was also given to
those individuals at SAR who are Major
Investors in the REALTOR® Action Fund:

Jennifer Odama – C.A.R. Golden R

Thank you to all of our contest winners, major investors and all SAR Members
who invest in the REALTOR® Action Fund. This money is essential to being
politically involved at the local, state and national level. As just three examples
of so many issues your REALTOR® organizations work on, last year SAR defeated
a local point-of-sale ordinance that would have required an energy audit before
a home could close escrow in the City of Sacramento. C.A.R. defeated a bill that
would have prohibited a county recorder from accepting a notice of trustee’s
sale for recordation unless the mortgage servicer paid a foreclosure mitigation
“tax” of $20,000. And despite the fiscal cliff, NAR succeeded in continuing short
sale debt forgiveness on the federal level (bills are currently pending in the
California Legislature to retroactively comply state tax code with federal code
concerning short sales).

Steve Ostrom – C.A.R. Golden R
Leigh Rutledge – C.A.R. Golden R
Tracey Saizan – C.A.R. Golden R

Nancy Arndorfer – C.A.R Silver Bear

Clay Sigg – C.A.R. Golden R

Paula Colombo – Chartered NAR Golden R

Charlene Singley – C.A.R. Golden R

Kevin Cooper – C.A.R. Silver Bear

Erin Stumpf – C.A.R. Golden R

Doug Covill – C.A.R. Golden R

Kellie Swayne – C.A.R. Golden R

Judy Covington – C.A.R. Golden R

Paula Swayne – C.A.R. Golden R

Wendi-Mae Davis – C.A.R. Silver Bear

Marty Swingle – C.A.R. Golden R

Craig Dunnigan – C.A.R Silver Bear

Dave Tanner – C.A.R. Golden R

Eva Garcia – C.A.R. Golden R

David Tran – C.A.R. Golden R

Franco Garcia – C.A.R. Golden R

Jeremey Tuchsen – C.A.R. Silver Bear

Jennifer Odama with Odama Realty wins for offices of 1-4 REALTORS® as
presented by Deniece Ross-Francom, Luis Sumpter and Barbara Lebrecht.
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Open House Weekend not only brings
buyers and sellers together, it is also
an opportunity for us to connect with
consumers about the housing issues that
matter most to them.
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The mission of the Sacramento Association
of REALTORS® is to enhance the ability of its
Members to practice their profession ethically
and effectively, to serve the community and to

With our Sacramento real estate market
currently focused on inventory, inventory,
inventory, now is a good time to review
some of the basics of our business.
Don’t overlook the potential value
of an open house. When representing
a seller, we still want to get the most
and best offers, no matter how crazy
the market may seem right now. Fortyfive percent of recent buyers used open
houses as a way to narrow down their
choices and find their dream home.
April 20-21 is Nationwide Open House
Weekend. REALTORS® will hold open
houses in neighborhoods from coast
to coast, bringing value to both buyers
and sellers. Spring is typically a busy
season when it comes to home buying.

As REALTORS®, we can offer expert
insight into the local housing market
and answer questions from consumers
concerning the home buying and selling
process.
Despite current battles over the
mortgage interest deduction, owning
a home has long-standing government
support in this country because
homeownership benefits individuals and
families, strengthens our communities,
and is integral to our nation’s economy.
Did you know that home sales in this
country generate more than 2.5 million
private-sector jobs in an average year? For
every two homes sold, a job is created.
There is a lot of misinformation out there
about our market, the long-term value

of homeownership, financing, and just
about every element of the transaction.
REALTORS® are trusted resources for real
estate information and can help buyers
navigate the increasingly complex home
buying process. We know the local market
and can leverage our expertise to help our
clients reach their real estate goals.
Just because it’s Nationwide Open
House does not mean you can throw
caution to the wind. We are always
concerned about REALTOR® safety, in
any circumstances. If you are thinking of
participating in Nationwide Open House,
I’d like to ask you to do two things: one
is to look at the NAR materials on open
houses at http://www.realtor.org/fieldguides/field-guide-to-open-houses.
There are not only good safety tips there,
but also a lot of information about staging
for open houses. The second is to make
sure your open house is in MetroList, to
help SAR promote Nationwide Open
House Weekend.

protect private property rights.

Inspiring people at March Main Meeting

Here to Serve You

People want to be inspired by you,
Main Meeting speaker Deborah Trappen
told the March crowd at SAR.

SAR Staff

Feel free to call us direct.

A former REALTOR® herself, Ms.
Trappen led SAR Members through the
importance of creating a solid foundation
based on understanding their own
values. “How you live your values may
change,” she said, encouraging the
audience to understand why they do
what they do every day.
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To inspire people, she gave
examples of how REALTORS® can create
memorable experiences for their clients,
such as novel ways to present the keys

to buyers. “Real estate does not need to
be boring and serious.”
Mobile technology is not going
away, so REALTORS® should embrace it.
“Be worthy of a shared story, so people
will put it on Facebook and Twitter,” she
urged.
Write recommendations on LinkedIn,
where the average annual income is
more than $100,000, she said.
For those who would like a better
understanding of their core values,
more information is available at
d11consulting.com/valuesexercise.

Celebrating 25 Years of Service
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The Communications Decency Act
was passed into law in 1996. It was
the first attempt by Congress to deal
with indecent communications on the
internet. The problem is that nothing in
the law makes any attempt to describe
decent or indecent so it did not do
much to clarify that issue. The reason
it can be important to us is that it did
clarify another aspect related to internet
communications. It specifies that the
publisher of libelous or defamatory
information on the net can be held liable
but that people who merely republish
are not liable for the words of others.
There is one exception to that
approach. If in the republishing, such as
on a blog, editing occurs which makes
the republished statement libelous,
the republisher can be held liable. For
example, if I publish a statement that
says that Bob is not unethical but in
republishing my statement the blogger
omits the “not” and says that Bob is
unethical (assuming Bob is not unethical)
the blogger could be liable as being the
publisher of the modified statement.
The reason I am mentioning this
during Fair Housing Month is because

CEO EXCHANGE

Rebuilding Together April 27

Fair Communications

It’s rebuilding time! April 27 will see
REALTORS®, affiliates and their families
swarming over designated homes in
need of repair for Rebuilding Together.

and efficiency. Conserving the history
and intergenerational wealth of
neighborhoods is an important result of
their work.

REALTORS® know the home should
be a refuge; a place to weather the
storms of life, celebrate with friends and
family and age gracefully. Unfortunately,
for thousands in our community, their
home has become a place of stress and
burden. The rising cost of living, falling
social service budgets and an aging
housing stock have left some of our
most vulnerable neighbors without the
most basic of necessities – a safe, healthy
and efficient home. Leaky roofs, lack of
heat and general decay compounded
by financial and physical difficulties
contributes to home injuries, high energy
bills, lack of mobility and deterioration.

Rebuilding Together is the only
nonprofit housing organization fully
dedicated to rebuilding existing housing
stock in low-income communities. The
primary recipients of their services
include:

of two recent legal actions in which the
Communications Decency Act was used
as a shield.
In the first matter, a HUD Fair Housing
complaint was filed against NAR based
on discriminatory statements made in
a listing published on realtor.com. The
listing agent had specified “no children”
in the listing. Maybe the most interesting
part is that NAR responded in 2006 citing
the Act and HUD only recently advised
that they had accepted the defense and
closed the matter. It took over six years to
get a response; so much for swift justice.
At least they got the answer right.
The second matter was Forrest v
Launierre. The listing containing the
discriminatory language was republished
on an IDX feed controlled by Launierre.
He was sued as the publisher of the
listing. Once it was proven that it was
merely an IDX republication, the case
against Launierre was dismissed. It can,
of course, still be pursued against the
original listing agent.
That does not mean you should not
be mindful of what is on your IDX or
other site. Although you may not be
legally responsible for the content of
republished material, your professional
reputation might still be damaged by
others seeing discriminatory language
used in material posted on a site linked
to you.

Rebuilding Together strives to reduce
the neighborhood and homeowners’
burden by performing badly needed
repairs that focus on health, safety

• Senior citizens
• People with disabilities and poor
health
• Grandparents raising grandchildren
• Families with children
• Veterans
• Children caring for ailing parents
Because of the liability waiver, it is
necessary to sign up directly at www.
rebuildingtogethersacramento.org. All
skill levels are welcome.
SAR participants will also be supplied
with the highly treasured, highly visible
lime green t-shirt.

Do you need a quick SAR report?
Would you like to be able to give a
quick rundown on SAR activities, events,
benefits and classes for your office
meeting? Be sure to subscribe to the
weekly Office Liaison Report.
The Report is emailed each Tuesday
to Members appointed by their broker
or office manager. The one-page report
provides a quick update on SAR Events,
Member Benefits, Public Affairs and
Education, to be shared at the weekly
office meeting.

All SAR Member offices are welcome to
subscribe to the report. To receive the report,
the broker or office manger may email
Janelle Fallan at jfallan@sacrealtor.org.
Although all Members receive a monthly
newsletter and two weekly emails, the
Office Liaison Report is designed to
provide brief, timely highlights, ideal for
sharing at office meetings.

CHANGE IS COMING!
SAR is Connecting with it’s REALTOR®
Community in New and Improved Ways!
The Sacramento Association of REALTORS® official
publication will change from the traditional hard
copy newspaper to an interactive online publication.
Call Foley Publications and ask
about our new, lower
advertising rates!

800.628.6982

Starting June 2013

APRIL 2013

Sacramento REALTOR®

3

REAL ESTATE FINANCE FORUM CHAIR

A bout the M ar k et

Larry Challis

By Larry Challis, Cherry Creek Mortgage

April is Fair Housing Month at NAR.
Some may argue that Fair Housing is no
longer an issue when compared with the
realities of the past. They would be wrong!
At a recent closing document signing,
my twenty-something client asked me
why, in 2013 with all of the legal, social and
political consciousness and correctness
is it necessary to affirm… in writing…on
four different documents that he is aware
that it is illegal to be discriminated against?
Surely, he told me, everyone knows that.
In 1974, the first year that I was licensed
to sell real estate, obvious discrimination,
illegal covenants, racist comments and

unfair housing practices were still evident,
despite the laws and regulations created
to promote fair and open housing for
everyone. My 22-year-old sensibilities,
fresh from graduating from the protected
environment of UC Davis were, like my
young and naïve client, shocked and
disappointed that discrimination still
existed. There is clearly still a need for a Fair
Housing Month. Perhaps discrimination is
more subtle now. The protected classes
and targets of discrimination are more
diverse than we could have imagined even
a few decades ago. I am proud to be part
of the NAR and C.A.R. In my lifetime, both
entities have been on the front lines of
fighting discrimination and promoting fair
and open housing throughout the country.
A quick observation regarding our
current home buying market. There is a
significant difference between a CMA and
a lender-required appraisal. A REALTOR®
provides a listing price opinion that

reflects the competitive market conditions
including recent sales, current listings,
amenities and location. A REALTOR® works
for the seller and the buyer. Remember that,
in most cases, an appraiser works primarily
for the lender-investor following guidelines
established by the applicable secondary
market entity: FHA,FNMA,VA,FHLMC,etc.
Appraisers are once again being
challenged by the buyers, sellers and real
estate professionals to keep up with the
market increases. The demand, caused
by the current scarcity of listings and
the buyers seeking to take advantage of
the great market conditions is still fairly
new; we were still in a buyers’ market
last February. Today’s multiple offers
from buyers willing to pay more than the
listed price are not considered compelling
reasons for raising the appraised value
without other supporting data.

Last month we had a two-fold increase
in attendance by REALTORS® at the
Real Estate Financial Forum meeting.
Attendance by Affiliates was also up. Way
to go! Our meetings are held on the first
Thursday of the month (April 4th and May
2nd) from 9:00 - 10:15am at the SAR Mack
Powell Auditorium. Our meetings are fastpaced, informative, a little edgy, short,
fun and done on time. This month our
topic will be Fair Housing. Each industry
representative will be asked to share an
area or circumstance in their respective
profession where discrimination or
current practices prevent truly fair
housing. The REFF presentations are
focused on our REALTOR® partners, (sans
insider acronyms) and the open forum
guarantees a stimulating discussion. All
SAR members and first-time visitors are
welcome. See you there!

C ommittee S potlight
Housing Opportunity Committee
The purpose of this committee is to
develop and promote public policy
and political advocacy regarding
issues of housing affordability and
opportunity. Led in 2013 by Chair
Barbara Lebrecht and Vice Chair Mary
Willett, this group coordinates with
NeighborWorks Sacramento agencies
offering down payment assistance and

other government agencies regarding
housing affordability policies.
As an educational service to the SAR
Membership, the Housing Opportunity
Committee hosts “Show Me the Money”
seminars twice a year. These highlight
programs that can assist Member
clients. The next “Show Me the Money”

Don’t risk your
203(k) closing
with just any
Contractor!
• 200+ successful closings
with 30+ different lenders
• 100% Customer Satisfaction
Guaranteed Renovations
• Low Price Guarantee

After

We provide a quarterly survey of asking rents for the Greater
Sacramento area including Sacramento, Yolo, Placer, and El
Dorado Counties. You can log on to our website and click on
Owner Services or email us at info@HomePointe.com in order to
be put on our quarterly emailing of the Survey. Many real estate
agents refer their clients to HomePointe for property management
and are rewarded with generous referral fees.

(916) 429-1205

Bob Machado
President
CPM, MPM

Visit us for a list of services,
FREE information & rental listings
www.HomePointe.com

HOUSES - DUPLEXES - CONDOS - APARTMENTS
THREE CONVENIENT LOCATIONS!
5896 South Land Park Dr.
Sacramento, CA 95822
(916) 429-1205

8856 Greenback Ln. Ste. B 1220 Melody Lane, Ste. 110
Orangevale, CA 95662
Roseville, CA 95678
(916) 988-5300
916-781-7075
(530) 677-7917

• FHA/HUD 203(k)
Consultants on staff
• Selection Center,
Product Guide Catalog &
Design Services

Before

If you can’t make it to the “Show
Me the Money” seminar, the Housing
Opportunity Committee meets on the
4th Tuesday of every month at 10:30am.
Please contact Tony @ tvicari@
sacrealtor.org if you are interested in
attending.

Free Rent Survey

Mortgage Financed Home
Purchase and Renovation

Before

will concentrate on how REALTORS®
can generate more listings in this low
inventory market. It is seminars like
these that keep SAR Members informed
and on the cutting edge. The program
will be held Wednesday, May 8 in the
SAR Mack Powell Auditorium in a lunch
and learn format for just $15.

• 203(k), HomePath &
HomeStyle Experts

What’s this?
e-marketing featuring you!
We do the work - you stay connected

Ask us how:

Owner Occupied Buyers
can use 203(k) to beat out
Cash Investor - Flippers!
Refer
Hybrid Homes
and receive
Reciprocal
Referrals!
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After

www.HybridHomes.biz I (916) 575-8900
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E thics C orner
April is Fair Housing Month. This is an
outgrowth of the federal Fair Housing
Act signed into law by Lyndon B. Johnson
in 1968. It has been amended on
several occasions since and is generally
mirrored by requirements of California
law. The Fair Housing requirements are
also incorporated into the REALTOR®
Code of Ethics.
Article 10 of the Code of Ethics
provides: “REALTORS® shall not
deny equal professional services to
any person for reason of race, color,
religion, sex, handicap, familial status,
national origin, or sexual orientation.
REALTORS® shall not be parties to any
plan or agreement to discriminate
against a person or persons on the basis
of race, color, religion, sex, handicap,

familial status, national origin, of sexual
orientation.”
“REALTORS®, in their real estate
employment practices, shall not
discriminate against any person or
persons on the basis of race, color,
religion, sex, handicap, familial status,
national origin, or sexual orientation.”
Under that Article, Standard of Practice
10-1 provides: “When involved in the sale
or lease of a residence, REALTORS® shall
not volunteer information regarding the
racial, religious or ethnic composition
of any neighborhood nor shall they
engage in any activity which may result
in panic selling, however, REALTORS®
may provide other demographic
information.”

And further on Standard of Practice
10-3 provides: “REALTORS® shall not
print, display or circulate any statement
or advertisement with respect to
selling or renting of a property that
indicates any preference, limitations
or discrimination based on race, color,
religion, sex, handicap, familial status,
national origin, or sexual orientation.”
This does not necessarily mean that
you have to work with everyone that
walks into your office. Sometimes you
meet a potential client and for one
reason or another you choose not to
work with them. That is okay, even
if they are a member of one of these
protected classes, as long as your
decision to not work with them is based
on something other than their being a

member of the protected class. But if
you do so you need to be prepared to
defend that decision based on good
reasons if a complaint is filed.
When it comes to advertising the
general guidance is quite simple.
Limit your advertising to describing
the physical characteristics of the
property and you should be all right. It
is when you start describing the perfect
occupant that you will get into trouble.
If you describe the property the buyer
will decide for themselves if it is the
right property for them.
The best approach is to provide
the same level of excellent service to
everyone. As soon as you drift from that
approach you are working your way
closer to trouble.

Foundation plans
charter gala
Sponsorship opportunities are
still available for the SAR Charitable
Foundation Gala June 22, although the
top level one has been sold.
The Charter Gala, “Moonlight and
Melody,” will be a special evening,
featuring champagne, a “wine wall” for
bidding, a seated dinner and dancing to
the music of the John Skinner Big Band.
Tickets will be $100 per person.
The
range
of
sponsorship
opportunities is $7500 for “Gold”
to $1000 for the “Pearl” sponsor. A
variety of benefits are offered at each
level. Foundation Board members are
currently contacting potential sponsors.
Anyone who is interested should also
contact Deborah Grinnell, SAR Director
of Events and Marketing, at dgrinnell@
sacrealtor.org, or Janelle Fallan, Chief
Operating Officer for the Foundation, at
jfallan@sacrealtor.org.
Although the SAR Charitable
Foundation is new, SAR has a long history
of charitable involvement, both in terms
of financial and volunteer support, and
a proven track record. SAR volunteers
carefully research the charities they
support, to determine they are well-run
and fit with our priorities.
Donations to the Foundation support
shelter and a thriving community.
Support of the SAR Charitable
Foundation will put sponsors in the
company of those who see the benefit
of channeling SAR’s strong tradition
of giving through a single source.
Donations to the Foundation are also
tax deductible.
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S A R E ducational offerings
DATE

TIME

CLASS

COST

TOPIC

April 11

8:30am – 12:30pm

Escrow Coordination
Secrets for the Real
Estate Professional

$70

Diana addresses specific issues that will help you with your day-to-day management of
Diana Turnbloom
escrows.
Topics Include:
• Locate the “meat and potatoes” of contracts, title, tax and termite reports. • Identify and
prevent deal-killer issues. • Organize terms in an easy-to-understand format. • Understand
who the team is and effectively participate in problem-solving. • Create bullet-proof
systems that ensure each transaction is smooth and hassle-free.

April 12

9:00am – 12noon

BTI (Broker Training
Institute) Creating a
Manageable Filing
System

$35

Topics:
Laurel gives you a reliable, well organized system for filing your important documents and miscellaneous papers. You will also be shown programs to help you achieve paperless solutions.

Laurel Housh

April 15

12:00 – 1:30pm

Property Management $15
Update - Lunch and
Learn

Robert Thomas

April 19

9:00am – 12noon

$35

April 25

9:00am – 12noon

BTI (Broker Training
Institute) Training/
Retaining High
Producing, Ethical
Agents
Technology 101
- Mobile Device
Training

Topics:
• Latest legal update
• Current bills and legislature
• Eviction update
• Document Preparation
• Move-In / Move-Out Inspections on your tablet
Topics:
How to train new agents, retain agents and hire new agents. Also learn the responsibilities of broker associates.

$45

Topics:
• What are USB, VGA, HDMI and other essential cords? • What is an operating system? What is the
difference between an Apple and PC? Tablet or laptop? • Setting up your computer with themes,
backgrounds, sounds & screen. • How to create folders, change size, drag & drop, change icon look.
• Using shortcuts like you’ve never seen before • Different types of internet browsers, downloading,
where are my docs? • How to connect my camera to my computer, uploading, developing pictures. •
Cleaning and maintaining your compute. Virus protection, back up, defragging
• Finding programs and determining which ones you really need. • Emails -- web based vs. desktop?

Jeffrey Raskin

April 25

1:00 – 4:00pm

Syncing Your
Computer with Your
iPad

$45

Are you spending time you don’t have duplicating efforts because your electronic devices aren’t
synchronized? Integrate your iPad and computer to sync everything together, including zipForm®,
documents, Docusign, calendar & contacts
Topics Include:
• How to sync all your real estate documents in the Cloud • How to sync zipForm® on all devices
• How to install Docusign on your computer & ipad • How to sync your calendar & contacts
• Getting real “live” wet signatures on both devices

Jeffrey Raskin

April 26

9:00am – 12noon

BTI (Broker Training
Institute): Creating a
Business Plan - Part 1

$35

Writing a business plan and creating a budget to help drive and guide your brokerage. The presenter Sue Gibson
will also cover social media and developing a Facebook business page.

W

hen Five Star Bank got into the residential mortgage
business three years ago, we wanted to do things
differently. We saw a need for flexible, solution-based
mortgage lending services. We wanted to partner with
buyers to get their loans done quickly, professionally, and without the
hassles we saw our customers facing when looking to other
institutions for their mortgage needs.
Different is exactly what we did. We built our mortgage department
from the ground up with the goals of making the process smooth for
our clients and providing real service to those we are lucky enough to
call our customers.

INSTRUCTOR

Ginni Field

Sacramento, Rancho Cordova, Elk Grove, Redding, and Chico, Calif.
What it boils down to is relationships. We’re a relationship lender. We
work on learning all we can about our clients’ unique situations and
create solutions based on what you need. Sounds refreshing doesn’t it?

We do.

We are proud to say that in those three years we have built a
department that is really making a difference for those we serve. Led
by Mortgage Division Director, Julie Yarbrough, the Five Star Bank
Mortgage Division has grown exponentially and created some
amazing solution-based products for those who are tired of the
“run-around” customers face in the traditional mortgage lending
process.

We like to say, “Our money, our rules,”
when it comes to our portfolio products.
Five Star Bank provides a full portfolio lending line for which
customers do not have to fit inside the proverbial “box” when it
comes to getting their loan done. We like to say, “Our money, our
rules,” when it comes to our portfolio products.

Julie Yarbrough
Vice President
Mortgage Division Director
o. 916-640-1504
m. 916-508-5626
NMLS # 288648

We serve first-time to executive level home buyers who are looking for
investment or vacation property. We also work with investors looking
to buy multiple properties at one time. We have also been able to help
many of our clients refinance their homes through the HARP
program.
Five Star Bank is a local, community bank with branches in Rocklin,
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M ay C alendar of E v ents
Monday

Tuesday

Wednesday

Friday

Thursday
1

3

2

New Member Orientation (B)
8:30am –12:30pm

7

MetroList Training – Session I (T)
9:00– 11:30am
MetroList Training – Session II (T)
1:00 – 4:00pm

Main Meeting (A)
9:00 – 10:30am
YPC Vendor Fair Event* (A)
10:30am – 1:30pm

13

9:00am – 12noon

20

New Member Orientation (B)
12:30 – 4:30pm

27
Regional Meetings* (A)
8:30 – 9:30am

SAR Closed for Holiday

SAR - BTI Series (A)
9:00am – 12noon
Public Issues Forum (B)
9:30 – 10:30am

30

31

Brad L’Engle
Senior Mortgage Consultant
(916) 977-1291
DRE#01389930 NMLS #249309

Terry Moore
Mortgage Consultant
(916) 977-1287
DRE#01449526 NMLS #249305

Scott Filby
Senior Loan Consultant
(916) 732-4333
DRE#00908377 NMLS #312773

Brad Wiese
Senior Mortgage Consultant
(916) 977-1248
DRE#00305741 NMLS #305741

Steve Germoles
Certified Mortgage Planner
(916) 977-1232
DRE#00861155 NMLS #299002

Doug Hallstrom
Certified Mortgage Planner
(916) 977-1236
DRE#01013621 NMLS #296948

Geoff Black
Senior Loan Consultant
(916) 486-6558
DRE#01362321 NMLS #303376

Troy F. Bird
Mortgage Consultant
(916) 977-1234
DRE#01125227 NMLS #277770

Thomas C. Putnam
Production Manager
(916) 367-7123
DOC, NMLS #634515

Mike Ferreira
Branch Manager
916-367-7125
DOC, NMLS #448587

Jeff Compton
Senior Loan Consultant
(916) 367-7135
DRE#01016005 NMLS #298897

John Foderaro
Senior Mortgage Consultant
(916) 295-5168
DRE#01370467 NMLS #305090

Tax Strategies (A)
10:00am – 12noon

Paul Anderson
Senior Loan Consultant
(916) 486-6580
DRE#01168746 NMLS #297646

Valerie Dreher
Senior Loan Consultant
(916) 847-3278
DRE#01029416 NMLS #252974

Jon Kaempfer
Mortgage Consultant
(916) 216-5499
DOC, NMLS #275861

Roy Macy
Mortgage Consultant
(916) 977-1223
DRE#0114364 NMLS #249110

Jeannie Gardner
Senior Loan Consultant
(916) 705-9428
DOC, NMLS #281697

Anthony Bartone
Mortgage Planner
(916) 977-1245
DRE#01386513 NMLS #297490

ELK GROVE

Brent Wilson
Mortgage Strategist, CFP®
(916) 765-0009
DRE#01102706 NMLS #297693

(T) Training Room, 2nd Floor

SAR - BTI Series (A)
9:00am – 12noon
Industry Update (B)
9:30 – 10:30am

Office Closed – Staff Development
1:00 – 2:00pm

Dave Mendoza
Sacramento Branch manager
(916) 977-1227
DRE#01000837 NMLS #243859

(B) Board Room, 2nd Floor

24

23

29

(A) Mack Powell Auditorium

(U) Upstairs

Board of Directors Meeting (B)
9:00 – 11:00am

28

Meetings subject to
change.

17

16

YPN Forum
9:00am-10:00am
Young Professionals Network Forum (A)
9:00 – 10:00am
WCR Luncheon (A)
11:30am – 2:00pm

Regional Meetings* (A)
8:30 – 9:30am
NARPM (A)
10:30am – 2:00pm
Commercial Class (A)
11:30am – 1:00pm

MetroList Training – Searching & CMA
Workshop (T)
1:00 – 4:00pm

Office Closed – Staff
Development
7:30 – 8:30am
SAR - BTI Series (A)
9:00am – 12noon

22

21

MetroList Training – Auto-Prospecting with
Mapping Workshop (T)
9:00– 11:30am

SACRAMENTO

15

10

Realtist (A)
11:00am - 1:00pm

Show Me the Money – Lunch & Learn (A)
12noon – 1:30pm

Regional Meetings* (A)
8:30 – 9:30am
Notary Seminar (A)
8:30am –5:00pm

45 Hour License Renewal (A)
1:00 – 3:30pm

9

8

14

*For Regional Meeting
locations and times, visit
www.sarcaravans.org
or contact
Tony Vicari at
tvicari@sacrealtor.org or
437-1205.

SAR - BTI Series (A)

Commercial Class – Lunch & Learn (A)
11:30am – 1:00pm

6

Calendar
Information

Jim Hanson
Elk Grove Branch Manager
(916) 226-6866
DRE#01020858 NMLS #254554

ROSEVILLE

NATOMAS

Jennifer Gonzales
Serior Mortgage Consultant
(916) 486-6582
DRE#01219856 NMLS #305526

We

Spring

into action for your clients!
SACRAMENTO

Vince Kaleel
Natomas Branch Manager
(916) 575-9740
DOC, NMLS #707755

Dan Tharp
Senior Loan Consultant
(916) 257-1470
DRE#01736464 NMLS #280913

Monty Maxwell
Mortgage Loan Originator
(916) 769-2383
DRE#01214591 NMLS #280914

Kris Karge
Mortgage Loan Originator
(916) 215-2419
DOC, NMLS #319429

Cara Mengali
Davis Branch Manager
(530) 753-8980
DRE#01355810NMLS #298113

Scott McLallen
Senior Loan Consultant
(530) 400-0670
DRE#01320106 NMLS #298107

DAVIS

Jeff Tarbell
Broker
(916) 367-7148
DRE#01053700 NMLS #249176

ROSEVILLE

DAVIS

NATOMAS

Find us on:

ELK GROVE

ComstockMortgage.com
DRE #01390474 NMLS #165193 Sacramento 1st Mortgage DBA Comstock Mortgage
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SAR Scholarship working hard
Scholarship is off and running with our
fundraisers for the year. A BIG thanks
to Coldwell Banker; with your generous
contributions, for raising over $8,800!
A second BIG thanks to David Boliard
for putting on the Kings Tailgate, a
rambunctious and well-attended event.
Watch for more Information: You can
start buying entries to win $1000 in the
Last Member Standing; as well as save
the date of May 7; Young Professional’s
Network will be hosting the Annual Spring
Home Faire benefitting Scholarship. Get
ready for prizes, barbeque, and fun!
We appreciate your support, as do the
recipients. Please enjoy the letter below,
and know you helped make her path easier.

St. Patrick’s Day Luncheon and Silent Auction
A Fundraiser benefitting SAR Scholarship

Dear Scholarship CommitteeI truly cannot thank you enough for honoring me
at your last scholarship ceremony with the Eugene
Williams Award. I feel so blessed to have received
such a high award especially considering all of the
incredible accomplished young men and women
who applied. I have always maintained that I
love doing interviews because I feel it’s something
I’m good at. I have definitely experienced difficult
interviews but this one was such an absolute joy
since everyone was so inviting and friendly. Thank
you for creating an atmosphere, in which, I was
able to be myself and succeed. I plan on using my
money for books for my freshman and sophomore
years; so thank you for making that one less
expense I have to worry about. Thank you, again.
Sincerely,
Casey Kidwell
Loyola Marymount Class of 2015

What’s green, full of food and raises money for a great cause?
On March 13th the SAR Mack Powell Auditorium was full of Celtic
camaraderie as attendees filtered in to enjoy a traditional Irish menu
(complete with “the black stuff” – Guinness), silent auction and great music.
The event was graciously hosted by Coldwell Banker – Sierra Oaks and all
of the volunteers worked together seamlessly to keep the pints flowin’ and
the good times rollin’ while Eric Rasmusson worked the mic as auctioneer to
draw top bids for the great donated prizes.
This event proved a great success; over $8,000 was raised for the SAR
Scholarship – nearly double the amount at the event last year.
Scholarships of up to $2,500 are presented to qualifying students every
year at the June Main Meeting, helping ease the financial burden of higher
education for both high school seniors and college students. Last year, more
than $38,000 was awarded to 30 deserving students SAR looks forward to
awarding just as many this year!

Turn their dream home into a real address.
As your mortgage partner, we’ll consistently deliver on-time closings, choices of solutions and
guidance from our expert loan consultants, so you can help your clients go from home seekers
to homeowners. We specialize in FHA & 203K, VA, HomePath®, Conventional and Jumbo loans.

Give our Roseville team a call today, and we’ll help your
clients find the right solution and help you secure more sales.

Jeani Buckmaster

Roland Benson

Brad Bauer

NMLS ID 254991

NMLS ID 353144

NMLS ID 323859

Bruce Van Patten

Daniel Huffman

Jennifer Igou

NMLS ID 632096

NMLS ID 821086

NMLS ID 310965

Michael Johnson

Nicole Nelson

Patricia Pickering

NMLS ID 259850

NMLS ID 205863

NMLS ID 413969

Branch Manager

Loan Consultant

Loan Consultant

Sales Manager

Loan Consultant

Loan Consultant

Loan Consultant

Loan Consultant

Loan Consultant

Incredible employment opportunities available. Call today!
Rates, terms and loan program availability are subject to change without notice. Consumer is subject to specific program qualifications. This is not an advertisement to extend consumer credit as defined by section 226.2 of Regulation Z.
Applicant must meet certain eligibility criteria to qualify for programs. Licensed by the California Department of Corporations CRMLA 4130969. imortgage NMLS ID 3096. All rights reserved. 03/2013. Equal Housing Opportunity.
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Michael D. Williams

M ember O F T H E M O N T H

1. How long have you been a Member of SAR?

Since early 2007. I became one
when I joined McMartin Realty and
started right in with the newly formed
Young Professionals Council.

2. What did you do before you became a
REALTOR®?

I worked for FedEx for a total of
five years in multiple customer service
positions, attended college full time,
which I am finally returning to now,
and I served in the United States
Army for three-and-a-half years as
a Signal Technician Specializing in
Telecommunications.

3. What do you like best about being a REALTOR®?

The direct correlation of effort
and impetus to results achieved.
Just like in military service, being a
REALTOR® can be the most rewarding
and enriching endeavor a person
undertakes, depending on mindset
and motivation. And we get to enrich
ourselves while in the service of others.

4. How have you adjusted to changing market
conditions in the past couple years?

I have diversified both the kinds of
business I do, as well where my future
client base is coming from. And I am
in constant contact with as many past
clients as possible. I don’t know that
I have been in long enough to have
really adjusted from what I was doing
before, but maybe a better description
would be systematize and simplify
what I have always done.

5. What advice would you give a new SAR Member?

Sacramento Valley Veterans, the
region’s only LGBT-based veterans
group. I am also an active member
of the Veterans Democratic Club of
Sacramento County and the very
proud recipient of their Members
Award for 2012. I also sing with the
Sacramento Gay Men’s Chorus and
am looking forward to the upcoming
Spring show ExtrABBAganza (couldn’t
help the shameless plug) being
performed at the Crest Theatre June
7th & 8th.

Then the architecture. After nearly a
decade, I have to say it is the people
that I have encountered and been
lucky enough to get to know, no

9. How do you balance your personal and business lives?

Well… If there is one area that I
have real work to do, I would have to
say balance is not my strong suit. I do,
however, have friends outside of the
groups I am involved in and a cat that
either keeps me sane or sends me to
over the edge, depending on the day.

10. How long have you lived in Sacramento? What
do you like about this area?

This year will be my 10-year
anniversary in our beautiful city.
Moving from Phoenix, the trees and
greenery are what struck me at first…

home lending, locally grown

good neighbors

make great lenders
Umpqua’s home lenders are local experts equipped with an array of options for your
purchase, refinance or new construction. Plus, we’ll stick with you every step of the way—
because that’s what good neighbors do.

Make sure you surround yourself
with those that are truly successful
in both life and business, and that
understand the best way to improve
themselves is when they are sharing
their secrets with you.

Loan Programs:

6. You are the Vice Chair of the SAR Marketing
& Communications Committee and a member of
SAR’s Young Professional Network. What are the
benefits of participating on SAR Committees?

Contact your friendly, local Sacramento area Home Lender today.

The personal and professional
relationships that have been built
by participating at SAR have been
rewarding and invaluable. The
professional standards of SAR as a
whole have been a great mirror and
teacher of how to positively affect
those around you while achieving
excellence in business.
I would say the number one
benefit, besides great educational
opportunities, and the chance to be
a part of something much larger than
just your personal business or office, is
the people you meet (staff and fellow
REALTORS® as well as associates.) They
are top notch and help me strive for
and achieve a better me.

matter how long or short of a period,
that has really made the biggest
impact.

Conforming / Non-Conforming
Fixed-Rate / ARMS1
First-Time Homebuyer
Jumbo Loans

Government / FHA / VA
Bond Programs2
USDA Rural Housing2
Residential Custom Construction1

Investment Property
Manufactured Homes
HomePath® Mortgage3

Dan Starelli

Lynn Pini

Jeffrey Stevens

Michael Bettencourt

Steven Bordona

George Castillo

SVP/Regional Manager
NMLS # 297718

AVP/Sales Manager
NMLS # 500711

AVP/Sales Manager
NMLS # 274488

Mortgage Loan Officer
NMLS # 238181

Mortgage Loan Officer
NMLS # 498757

Mortgage Loan Officer
NMLS # 809234

916-803-8623

916-774-3952

916-563-1006

916-337-2159

209-548-3784

916-714-8301

Pat Driver

Stephen Ellis

Carol Krawchuk

Vicki Fenner

Frank Huck

Steven C. Justeson

Mortgage Loan Officer
NMLS # 1040208

Mortgage Loan Officer
NMLS # 501200

Mortgage Loan Officer
NMLS # 459457

Mortgage Loan Officer
NMLS # 191066

916-563-1758

916-563-1756

916-517-5308

916-677-0619

916-740-5371

209-588-2646

Kevin Nunn

David Osborn

Tom Pifer

Renee Russell

Dennis Shimosaka

Teresa Taresh

Mortgage Loan Officer
NMLS # 500655

Mortgage Loan Officer
NMLS # 217012

Mortgage Loan Officer
NMLS # 247791

Mortgage Loan Officer
NMLS # 303463

916-300-0769

916-774-3922

916-915-7955

916-939-3002

Mortgage Loan Officer
NMLS # 234001

Mortgage Loan Officer
NMLS # 472688

7. What have been some of your favorite activities
at SAR?

Oh, I love the River Cats Game cookouts, and the Masquerade Ball that
YPC put on a couple of years ago. The
Master Club Roundtables are always
interesting, and while I keep missing
them, the Downtown/Midtown
Regional Meeting facilitated by Rob
McQuade has always been wonderful.

8. Hobbies or other activities (unrelated to work)?

I am the Vice-President of the

APRIL 2013

Mortgage Loan Officer
NMLS # 305826

Mortgage Loan Officer
NMLS # 708652

916-563-1028

916-747-7027

1-866-4UMPQUA (1-866-486-7786) umpquabank.com Member FDIC Equal Housing Lender
1
Annual Percentage Rate (APR) for Variable rate products may increase after consummation. 2Loan programs subject to agency availability and funding. 3HomePath is a registered trademark of
Fannie Mae. Loan products subject to credit approval. Other terms, conditions, restrictions & fees may apply. Full documentation, title & property insurance required. Flood insurance required if
property is located in a Special Flood Hazard Area.
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Median sales price, sales volume, inventory increase for February
Month-to-month the median sales price
rose 1.5% from $200,000 to $203,000.
This number is currently 24.5% above the
$163,000 median sales price of February
2012. Looking at SAR historical data, this is the
first time there have been two consecutive
months with a median sales price $200,000
or more since July – August 2008.
A slight increase of sales brought the
total number of closed escrows to 1,189,
.9% and 11 units higher than the 1,178 units
sold in January. The breakdown of sales for
February was 158 REOs (13.3%), 355 short
sales (29.9%) and 676 conventional sales
(56.9%). Homes priced between $200,000
and $299,999 accounted for 30.7% (366)
of the 1,189 sales this month. Homes
between $100,000 and $199,999 totaled
468 (39.3%) units and homes $99,999 and
under totaled 110 units (9.2%).

Closed escrows from cash financing
(520 units or 39.5% of all sales) increased
5.6%, conventional buyers increased .8%
(485 units/36.9%) and FHA financing
decreased 14.7% (219/16.7%) sales.
These numbers include the 126 condo
sales this month. The average amount of
days spent on the market (from list date
to opening escrow) decreased from 30
to 28 days; the median DOM remained
at 12. In a breakdown of length of time
on market, 73% or 960 units sold in 30
days or less and 13.2% (174 units) sold
between 31 and 60 days. The remaining
13.7% (181 units) sold in 61 days or more.
This information is available in full on the
MLS Statistical Summary report featured
at http://www.sacrealtor.org/publicaffairs/statistics.html.

The active listing inventory increased
for the month, rising 12.5% from .8
months to .9 months (984 units to 1,072
units). This number explains the amount
of time (in months) that it would take
to deplete the current inventory at the
current sales rate.

Zip Code of the Month
The Folsom zip code of 95630 is a
strong conventional seller market,
with 73.2% (41) of the 56 homes this
month selling as conventional sales.
The median sales price of $362,500 is
also 78.5% above the market median of
$203,000. The average home sold in this
zip code was 3.5 bedrooms, 2.5 baths,
2,052 square feet, spent 23 days on the
market and had a .25 acre lot.

Finance Your Home Purchase With
Wells Fargo Home Mortgage

Condominium Resale
Market
Sacramento condominium sales
increased for February to 126 units. This
figure is up 14.5% from the 110 units
sold in January and down 1.6% from the
128 units sold in February 2012. REO
property sales accounted for 15.9% (20)
of all units sold, while short sales (34.1%
or 43) and conventional sales (50%
or 63) accounted for the remainder.
The percentage of REO condo sales
decreased 16.7%, short sales decreased
1.1% and conventional sales increased
7.7%. The condominium median sales
price increased 8.8% month-to-month,
from $94,250 to $102,500. This current
price is 48% higher than the February
2012 ($69,250) median sales price.
Breaking down the Listing Inventory,
there are 120 Active Condo Listings
(includes 17 Active Short Sales) and 148
Pending Short Sale/Lender Approval.
The Total Value of Closed Escrows was
$14,902,941; this is up 17.2% from the
January Total Value of $12,716,518.

CSUS Business Dean
cites some optimism
at WCR

Rely on the strength and stability of a well-established lender.
• Trust our commitment to helping as many customers as possible enjoy the benefits of homeownership.
• Expect us to work closely with you to explore and explain options that are right for your budget and goals.
• Know we work hard to help customers stay in their homes in times of financial difficulty.

Finance Your Home Purchase With
Make a standout bid on the home you want. Ease uncertainty with our solid PriorityBuyer® preapproval, backed by our Wells Fargo Closing
Guarantee
.
Wells
Fargo Home Mortgage
Shop With Reassurance
SM 1

Contact Wells Fargo Home Mortgage today!

Rely on the strength and stability of a well-established lender.

He is feeling “a little more optimistic”
about the economy, but it is “too early
for the governor to celebrate a budget
surplus,” he stated.

• Trust our commitment to helping as many customers as possible enjoy the benefits of homeownership.
• Expect us to work closely with you to explore and explain options that are right for your budget and goals.
• Know we work hard to help customers stay in their homes in times of financial difficulty.

Shop With Reassurance
Make a standout bid on the home you want. Ease uncertainty with our solid PriorityBuyer® preapproval, backed by our Wells Fargo Closing
GuaranteeSM.1
Leo del Cid
Eric Engstrom
Gloria Mirazo Gregor Hiroko Bowlin
Joel Berliner
Ron Farrell
Steve Fontenot
916-548-7904
Branch
Manager
Sales Manager
916-524-4700
916-769-7370
916-548-7462
916-480-2216
Contact
Wells
Fargo Home
Mortgage today!
916-480-2220
916-955-3911

Gary Hansra
916-743-5626

Michele Kesner
916-202-1495

Malyna Phan
916-799-1561
Let Wells
Fargo Home

Karin Kwong
916-834-1915

Marv Poyser
916-485-5054
Mortgage
help

Ben Ludington
916-365-2209

Anthony Nunez
916-849-7772

Count On Us

Adam Schaefer
Nathan Sibbet
916-480-2215
916-320-3952
you find a financing
solution

Gene Oxley
916-601-4899

Nick Smith
916-780-2132
serves
your

that
the stage for long-term financial security.

Jessica Pantages
916-397-8967

Jacob Warren
916-234-0540
immediate
needs

and sets

Capitol City Branch
591 Watt Avenue, Suite 120 Sacramento, CA 95864

1. Available on all qualified purchase transactions. Other terms and conditions apply. See a Home Mortgage Consultant for details. Credit is subject to approval. Some
restrictions apply. This information is accurate as of date of printing and is subject to change without notice. Wells Fargo Home Mortgage is a division of Wells Fargo
Bank, N.A. © 2008 Wells Fargo Bank, N.A. All rights reserved. #62015 10/08-1/09

Count On Us

Let Wells Fargo Home Mortgage help you find a financing solution that serves your immediate needs and sets
the stage for long-term financial security.

1. Available on all qualified purchase transactions. Other terms and conditions apply. See a Home Mortgage Consultant for details. Credit is subject to approval. Some
restrictions apply. This information is accurate as of date of printing and is subject to change without notice. Wells Fargo Home Mortgage is a division of Wells Fargo
Bank, N.A. © 2008 Wells Fargo Bank, N.A. All rights reserved. #62015 10/08-1/09
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2012 may not feel like recovery but it
was, Sanjay Varshney, PhD and Dean of
the School of Business at Sacramento
State assured the Women’s Council of
REALTORS® in February.

California is still trailing with respect
to the national economy, he said, and
cited Sacramento-area challenges such
as the losses of Campbell Soup, Waste
Connection and Comcast.
He expects unemployment to stay in
the high single digits. State government
has stabilized, in his analysis. Sacramento
is no longer bleeding jobs, but not
gaining as much as it lost. The area is
down 100,000 jobs and he predicted
seven to ten years for them to come
back. The local economy bottomed in
the third quarter of 2011, he said, and is
slowly improving.
Citing improvements in construction,
Dr. Varshney commented that home
builders are now building 1500 square
foot homes rather than 5000 square foot
homes. He sees the real estate market
coming back. He expects shadow
housing inventory to be released in
Sacramento, a position many audience
members disagreed with.
The banking sector is doing “okay,” he
said, noting that there are few creditworthy businesses that banks would like
to lend to. “Banks are being very picky ..
all chasing the same clients.”
Europe is in its second recession, but
this one is not “as explosive as the one a
year ago…somehow Greece and Ireland
are surviving,” he said.
In response to a question about
shadow inventory, he said he would
“love to believe it’s a myth,” but would
need to see bank balance sheets.
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M L S S tatistics
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Serving the Sacramento Region since 1979.
Phil Adams, Senior Property Manager
DRE#00829023
30 years with M&M
Folsom, Granite Bay, Loomis, Orangevale
Cell: 916-591-0124
phil@mmproperties.com
Mike Baumgartner
DRE#01817169
2 years with M&M
Elk Grove, Galt, Wilton
Cell: 916-798-1118
michael@mmproperties.com
Ernest Alexander
DRE#01447338
6 years with M&M
Natomas 95833,95834,95835
916-717-0232
elalexander@sbcglobal.net
Renee Cabral
DRE#01720303
6 years with M&M
Sac 95829,95828, Elk Grove 95624
Cell: 916-281-7771
rcabral4@msn.com
George Dahdouh
DRE#01743736
5 years with M&M
Sac 95832, Laguna 95757, 95758
Cell: 916-271-3804
grdahdouh@yahoo.com
Cathy Galligan, Senior Property Manager
DRE#01196197
20 years with M&M
Carmichael, Citrus Heights, Fair Oaks
Sacramento 95628, 95842
916-923-6181 ext.168
cathyg@mmproperties.com
Jim Hall
DRE#01489815
6 years with M&M
Sac 95822, 95823, 95832
Cell: 916-716-3660
jim@mmproperties.com
Eric Kramer
DRE#01878520
2 years with M&M
Antelope, Roseville, Rocklin, Lincoln
Cell: 916-862-4181
E_Kramer@comcast.net

John Schenkenberger
DRE#01481301
3 years with M&M
Sacramento 95826, 95827, Rancho
Cordova
Cell: 916-708-2065
john@mmproperties.com
Barbara Lemaster, Senior Property
Manager
DRE#00984714
20 years with M&M
Apartments 16 units and greater
Cell: 916-833-9252
barbl@mmproperties.com
Jim Eitzen
DRE#01879149
3 years with M&M
Elk Grove and Laguna
Cell: 916-730-7498
jimeitzen@mmproperties.com
Joe Caballero
DRE#01870161
5 years with M&M
Speaks Spanish
Sacramento 95828, 95829, Elk Grove
95624
Cell: 916-628-5263
joecabo@yahoo.com
Susie Caballero
DRE#01744178
5 years with M&M
Speaks Spanish
Sacramento 95828, 95829, Elk Grove
95624
Cell: 916-213-8526
susie@mmproperties.com
Renea Negri
DRE#01254133
6 years with M&M
Rio Linda, Eleverta, North Highlands
Sacramento 94842, Antelope
Cell: 916-205-6415
reneanegri@aol.com
Wes Ritchie
DRE#01724001
6 years with M&M
Sacramento 95815, 95821, 95825, 95841
Cell: 916-730-4533
wesrtch@gmail.com

Cathy Stratton, Senior Property Manager
DRE#00755858
25 years with M&M
Citrus Heights, Orangevale, Fair Oaks,
916-923-6181 ext. 120
cathystratton@bmrealtor.com
Penny Jarrett
DRE#00899113
6 years with M&M
Carmichael, Sacramento 95864, 95825
Cell: 916-709-5930
pennyjarrett@comcast.net
Jan Windsor, Senior Property Manager
DRE#00904367
26 years with M&M
Carmichael, Fair Oaks, Sacramento 95864,
95825
Cell: 916-320-8408
windsorj@surewest.net
Geri Wells
DRE#00712747
6 years with M&M
Fair Oaks, Orangevale, Folsom
Cell: 916-849-5541
g.wells@comcast.net
Phillip Sparks
DRE#01125907
7 years with M&M
Laguna, Elk Grove, Sacramento 95823
cell 916-752-2086
papropertymanager@gmail.com
Jeff Huang
DRE#01882324
Speaks Chinese
Folsom, El Dorado Hills,
Granite Bay, Cameron Park
Cell: 510-461-7283
mysteppingrocks@gmail.com
Teri Chikami
DRE#01296754
Sacramento 95814, 95816, 95819
95822, West Sacramento 95831
Cell: 916-949-5171
teri9884@att.net

Word is getting around about M&M Properties!
“Your good services have bolstered me into purchasing another property in Sacramento!”

Our sister management company,
Association Management Concepts
(AMC),1401 El Camino, Ste. 200, Sac
Ca 95815, 916-565-8080. Specializes
in managing homeowner associations
throughout the Sacramento Region.
Established in 1985. Brad Higgins, is the
president. Feel free to contact him regarding any issues about HOAs.(managing
homeowner associations does not require
a real estate license)
Brad Higgins, President
Since 1990
Folsom, El Dorado County
Cell: 916-3337-5893
brad@assocmc.com

DRE# 01100901
Work: 916-923-6183 ext. 110
Cell: 916-548-7712

Scott Bland
7 years with AMC
Handles Sacramento Association
South of HWY 80 to Elk Grove
916-565-8080 ext.322

brucemills@bmrealtor.com

Barbara Lemaster
20 years with AMC
North East of Sacramento, Placer County
916-565-8080 ext.128

www.mmproperties.com

Steve Raya
9 years with AMC
Sacramento, South East and Downtown
916-565-8080 ext.318

Free Nuts & Bolts Property Management
Class for all of your clients! Learn from 32
years of experience to reduce stress and
keep a consistent cash flow. 2nd Tuesday
of every month, but June 2012, at 5pm.

Chris Peters
4 years with AMC
Yolo County and Sacramento
916-565-8080 ext.306
Accounting Department: Mary Cullen,
Gretchen Burrill & Linda Nalbandian
Administrative Support: Cecia Dailey
Maintenance Division: Rolando Cuevas

CALL 916-923-6181, ext. 110 TO RSVP

Receptionist for M&M and AMC Olivia G.
Customer services: Leslie Chapman,

®!
REALTreOsiRduSal income!

ate
Want to cre ht of a career in
u
o
Ever th g nagement?
a
property m call!

“Absolutely a five star rating! I’m impressed with your professionalism and promptness! When problems happen, I know that you
will handle them in a timely fashion with knowledge based solutions. I totally trust all aspects of your management.”
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Give me a

Let our qualified property
managers make your life
simpler and more cost effective!
Contact the Property Manager
who lives closest today!
www.mmproperties.com
916-923-6183
1401 El Camino Ave., Ste. 200
Sacramento, CA 95815
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Chad Focht

Ray Gin

916.798.1234

916.709.3257

NMLS# 256253
Loan Officer - Elk Grove

Chris Opfer

916.997.4828

NMLS# 225998
Loan Officer

Scott Short
916.730.8282

NMLS# 247866
Loan Officer

David Whiteside

We have over 107 Years of combined
lending experience

2033 Howe Avenue, Suite 110
Sacramento, CA 95825

PRSRT STD
US POSTAGE
PAID
Permit No. 538
Sacramento, CA

Licensed by the Department of Corporations under the
California Residential Lending Act NMLS# 1141

916.929.2333

FHA, FHA 203K, VA, USDA 100% Financing, CalSTRS, CalHFA,
CONVENTIONAL and JUMBOS

916.207.6332

NMLS# 246802
Loan Officer

NMLS# 247260
Loan Officer - Elk Grove

916.300.7545

916.532.8263

530.902.3725

NMLS# 262435
Sr. Loan Officer- Roseville

Suzanne Nunez

NMLS# 240643
Branch Manager

Thomas Engwer

NMLS# 244146
Branch Manager

David Heard

Change is constantly happening all around us every day. It’s nice to know that the lender
you start your loan with today will be here to fund it at your closing...And be on time!

STABILITY SINCE 1887

Sacramento Association
of REALTORS®
2003 Howe Avenue
Sacramento, California 95825

SAR WEBSITE:
www.sacrealtor.org
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The third bill C.A.R. sponsored is SB 176 (Galgiani)
regarding regulatory notifications. This bill will
promote transparency in the regulatory notice
process. Over three hundred regulatory agencies
in California that enact policy, often implementing
legislation passed out of the Capitol. Current law
requires these bodies to post meeting notices, but
often they are all posted on individual list serves. This
clouds transparency in the policy making process. It
also makes it difficult to follow the implementation
of legislation affecting housing, trying to track so

The California Association of REALTORS® is
sponsoring four important pieces of legislation this
year. Senate Bill 30 (R. Calderon) and Assembly Bill
42 (Perea) will bring California’s tax law back in line
with the federal government concerning short sales.
The federal government enacted the Mortgage Debt
Relief Act of 2007, relieving borrowers from their
income tax liability on debt forgiven in a “short” sale.
In late 2008 the federal government extended this
relief through December 31, 2012, which was again
extended as Congress passed legislation to avoid
the “fiscal cliff” at the end of last year. Both SB 30
and AB 42 would align California law with federal
law. These bills would take effect immediately
and be retroactive to January 1, 2013. As of this
writing, SB 30 passed out of the Senate Governance
Finance Committee and is now headed to the Senate
Appropriations Committee.

January kicked off a new two year legislative cycle,
with a nearly record breaking number of freshman
legislators in the Senate and Assembly. New and
old legislators alike were busy through January and
February introducing legislation before the February
22nd deadline. These bills now begin to work their
way through multiple committee hearings in both
houses, and votes on the Senate and Assembly floor
before the Governor has the opportunity to sign or
veto the bill.

Finally, C.A.R. sponsored AB 429 (Daly) regarding
retention of staff in the Department of Real Estate
(DRE). In 2012, Governor Jerry Brown’s government
reorganization plan was approved, to, among other
steps, move the DRE to the Consumer Services
Agency under the Department of Consumer Affairs
(DCA) effective July 1, 2013. C.A.R. initially opposed
the proposal to move the DRE under the DCA for
three primary reasons. First, concern that the DRE
would lost its regulatory, enforcement and legal staff.
Second, that the DRE would forfeit its operating
reserves to the General Fund, something C.A.R. has
gotten two bills previously signed into law protecting
against. And third, that the DRE would lose some
measure of its influence in government. C.A.R. later
removed opposition of this proposal
after receiving assurances from Gov
Brown’s administration that DRE will
retain its regulatory, enforcement
and legal staff and maintain
fiscal independence and its
influence with retention
of a “Commissioner” as
opposed to a Bureau
Chief. C.A.R. is now
sponsoring AB 429
which will codify
these things in
law to protect this
agreement in the
future.

many different agencies. If passed, SB 176 would
require these regulatory agencies to post to the
“regulatory notice register” providing one single
noticing point for all actions of all agencies.

Sponsored Legislation
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