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When Five Star Bank got into the 
residential mortgage business 
three years ago, we wanted to do 
things differently. We saw a need 

for flexible, solution-based mortgage lending 
services. We wanted to partner with buyers to  
get their loans done quickly, professionally, and  
without the hassles we saw our customers facing 
when looking to other institutions for their  
mortgage needs. 

Different is exactly what we did. We built our 
mortgage department from the ground up with 
the goals of making the process smooth for our 
clients and providing real service to those we are 
lucky enough to call our customers.

We are proud to say that in those three years we 
have built a department that is really making a 
difference for those we serve. Led by Mortgage 
Division Director, Julie Yarbrough, the Five Star 
Bank Mortgage Division has grown exponentially 
and created some amazing solution-based  
products for those who are tired of the “run-
around” customers face in the traditional mort-
gage lending process. 

Five Star Bank provides a full portfolio lending 
line for which customers do not have to fit inside 
the proverbial “box” when it comes to getting 
their loan done. We like to say, “Our money, our 
rules,” when it comes to our portfolio products.  

We serve first-time to executive level home 
buyers, such as physicians or attorneys, who are 
looking for investment or vacation property. We 

also work with investors looking to buy multiple 
properties at one time. We have also been able to 
help many of our clients refinance their homes 
through the HARP program. 
 
Five Star Bank is a local, community bank 
with branches in Rocklin, Sacramento, Rancho 
Cordova, Elk Grove, Redding, and Chico, Calif. 
Founded as a business bank in 1999, we were 
honored as the SBA Lender of the Year in 2011.    

What it boils down to is relationships. We’re a 
relationship lender. We work on learning all we 
can about our clients’ unique situations and  
create solutions based on what you need. Sounds 
refreshing doesn’t it? 

Contact us today to get started on the easiest 
home loan process you’ve ever experienced! 

Julie Yarbrough
President 

Mortgage Division
o. 916-640-1504

m. 916-508-5626
jyarbrough@fivestarbank.com

fivestarbank.com

We do. Lending solutions ... 

that’s what we do. In 

addition to having extremely competitive rates 

and fees on Conforming, Jumbo, FHA and VA 

loans, we also have solutions for unique property 

issues. Because we are a local, portfolio lender, we 

can create solutions for most situations. 

What can we do for you?  

2400 Del Paso Road, Suite 166 | Sacramento, CA 95834

.fivestarbank.com

We like to say, “Our money, our rules,” 
when it comes to our portfolio products.

mailto:jyarbrough@fivestarbank.com
http://www.fivestarbank.com
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Homeownership Is Not A Loophole…
It’s a Contract with the American People
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2013 PreSidenT

Volunteering is at the heart of SAR and so much of what we do. One of 
my favorite quotes is by Winston churchill: “We make a living by what we 
earn.  We make a life by what we leave behind.”  

Volunteering is such an important way REALTORS® add value to our 
communities.  As REALTORS®, we are out and engaged in communities 
constantly.  Whether involved in neighborhood groups, your children’s 
(or grandchildren’s) school, a religious institution, cleaning up a park, 
rescuing abandoned animals or assisting an aging neighbor or relative, 
you are adding value to your community.  

Volunteering and associations are a unique part of the fabric of our 
American culture.  Indeed, in 1830, French statesman and author Alexis 
de Tocqueville toured America and remarked that the new nation seemed 
to be succeeding so well at democracy because Americans of all ages, all 
stations of life, and all types of disposition were forming associations. 

Associations like SAR that skillfully work to engage their members more 
deeply and beyond their primary interests exemplify Tocqueville’s “schools 
of democracy” ideal. Developing better citizens is good for associations—
an engaged member is a loyal member—and it’s good for society, too.

Motivations for volunteering are as diverse and personal as those who 
volunteer. 

At the Sacramento Association of REALTORS®, we encourage 
volunteerism as much as possible.  While we have an incredible 
professional staff at SAR, it is our volunteers who raise the tens of 
thousands of dollars each year for canTree benefiting the Salvation 
Army.  It is our volunteers who raise thousands of dollars each year to 
support local students with scholarships.  It our volunteers serving as 
board members who provide leadership and direction to our association.  
It is volunteers who lobby elected officials on issues relevant to the real 
estate industry and our clients.  

So, you get the point.  Volunteers are what make SAR such a special 
organization. In fact, in this newsletter you will find comments by SAR 
members Kevin cooper, Rob McQuade, Mahnaz Kazhari and Laurie 
Lyons.  These are but a few of the many people who actively participate 
in our association.

The Sacramento Association of REALTORS® is strong and vibrant 
because we have so many volunteers.  For those who currently volunteer, 
thank you.  For those who have done so in the past, thank you.  For those 
who will answer the call in the future, we welcome you.  

A great place to start is by signing up for the Volunteer coordinating 
committee.  Please contact Tony Vicari to learn more about the 
opportunities. 

This month’s theme of volunteerism ties in nicely with the year’s theme 
of “Building a Foundation for the Future.”  If you have never participated 
because you have never been asked…consider yourself asked!  Get 
involved.  Volunteer.  You will be glad you did.



mailto:pduncan@teamvitek.com
http://www.teamvitek.com
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By Larry Challis, Cherry Creek Mortgage
Financial News Potpourri 

Summer time is gone, time for moving on…but first, let me share a few 
reflections regarding current events in the financial world.

Interest Rates:  Interest rates have risen to the highest level in two years.  
Experienced loan officers will attest that interest rates will often go up much 
faster than they go down.  That certainly occurred during this market change, 
but rates in the mid 4’s are still pretty darn good!

Bond Market:  The interest rate increase was triggered by a comment from 
chairman Ben Bernanke that hinted that the Feds may be curtailing their 
bond market purchase strategy.  In 2008, the Feds banked $800 million.  
Today, they are handling $3.3 trillion!  Remember when a billion dollars seem 
like a lot of money?

FHA: Sacramento has always been a FHA town.  The low down payment, 
gentler underwriting guidelines, and competitive rates helped thousands 
of homebuyers with their first home purchase.  FHA loans have become less 
attractive since the June 3, 2013 policy change that took away the option of 
removing the mortgage insurance premiums when the loan was paid down 
to 78 percent.  Mortgage insurance must now remain for the life of the loan.  
This policy change and the fact that the MIP rates have increased three times 
in the past two years makes the conventional loan options a better deal for 
many borrowers.

Real Estate Finance and Affiliate Forum:  Please join us on the first Thursday 
of each month from 9:00 to 10:15 am at your SAR.  The meetings are fast, fun, 
and informative.  See you there! 
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Dave Mendoza
Sacramento Branch manager
(916) 977-1227
BRE#01000837 NMLS #243859

Brent Wilson
Mortgage Strategist, CFP®
(916) 765-0009
BRE#01102706 NMLS #297693

Brad L’Engle
Senior Mortgage Consultant
(916) 977-1291
BRE#01389930 NMLS #249309

Terry Moore
Mortgage Consultant
(916) 977-1287
BRE#01449526 NMLS #249305

Brad Wiese
Senior Mortgage Consultant
(916) 977-1248
BRE#00305741 NMLS #305741

Steve Germoles
Certified Mortgage Planner
(916) 977-1232
BRE#00861155 NMLS #299002

Doug Hallstrom
Certified Mortgage Planner
(916) 977-1236
BRE#01013621 NMLS #296948

Geoff Black
Senior Loan Consultant
(916) 486-6558
BRE#01362321 NMLS #303376

Anthony Bartone
Mortgage Planner
(916) 977-1245
BRE#01386513 NMLS #297490

Scott Filby
Senior Loan Consultant
(916) 732-4333
BRE#00908377 NMLS #312773

Paul Anderson
Senior Loan Consultant
(916) 486-6580
BRE#01168746 NMLS #297646

Valerie Dreher
Senior Loan Consultant
(916) 847-3278
BRE#01029416 NMLS #252974

Troy F. Bird
Mortgage Consultant
(916) 977-1234
BRE#01125227 NMLS #277770

Jennifer Gonzales
Serior Mortgage Consultant
(916) 486-6582
BRE#01219856 NMLS #305526

Roy Macy
Mortgage Consultant
(916) 977-1223
BRE#0114364 NMLS #249110

Jon Kaempfer
Mortgage Consultant
(916) 216-5499
DOC, NMLS #275861

Jeannie Gardner
Senior Loan Consultant
(916) 705-9428
DBO, NMLS #281697

Thomas C. Putnam
Production Manager
(916) 367-7123
DBO, NMLS #634515

Jeff Tarbell
Broker
(916) 367-7148
BRE#01053700 NMLS #249176

Jeff Compton
Senior Loan Consultant
(916) 367-7135
BRE#01016005 NMLS #298897

John Foderaro
Senior Mortgage Consultant
(916) 295-5168
BRE#01370467 NMLS #305090

Mike Ferreira
Branch Manager
916-367-7125
DBO, NMLS #448587

Cara Mengali
Davis Branch Manager
(530) 753-8980
BRE#01355810NMLS #298113

Scott McLallen
Senior Loan Consultant
(530) 400-0670
BRE#01320106 NMLS #298107

Find us on:

ComstockMortgage.com

BRE #01390474  NMLS #165193  Sacramento 1st Mortgage DBA Comstock Mortgage
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Vince Kaleel
Natomas Branch Manager
(916) 575-9740
DBO, NMLS #707755

Dan Tharp
Senior Loan Consultant
(916) 257-1470
BRE#01736464 NMLS #280913

Monty Maxwell
Mortgage Loan Originator
(916) 769-2383
BRE#01214591 NMLS #280914

Kris Karge
Mortgage Loan Originator 
(916) 215-2419
DBO, NMLS #319429

Jim Hanson
Elk Grove Branch Manager
(916) 226-6866
BRE#01020858 NMLS #254554
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Your clients have it made in the shade 
with Comstock Mortgage!

ELK GROVE

NATOMAS

SACRAMENTO

ROSEVILLE

DAVIS

We’ve moved!
Come check us out in our 

new location
2240 Douglas Blvd. Ste. 200

Roseville, CA 95661
Ryan Van Perre
Loan Consultant
(916) 316-2923
CA DBO/ NMLS #6912661

Katie Simmons
Loan Consultant
(916) 752-7968
CA DBO/NMLS #287319

Linda Pera
Senior Mortgage Loan Officer
(916) 367-7136
CA DBO/NMLS #450246

Janet Rollofson
Senior Mortgage Loan Consultant
(916) 367-7110
CA DBO/NMLS #877238

GRASS VALLEY

http://www.comstockmortgage.com
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We are wrapping up 
the annual election this 
month.  I was happy to 
see more candidates than 
the minimum needed to 
fill the vacancies running 
for the Board of Directors.  
My sincere appreciation 
to all that chose to run.  
If you were interested in 
running but did not satisfy 
the prerequisites please 
watch for anticipated 
action by the current 

Board designed to create opportunities for even 
more to qualify to run for election.

If you missed out on running for election this 
year, you still have plenty of opportunity to get 
involved in running the Association.  Although the 
Board generally has the final say, the majority of 
the work in developing policies and procedures 
is done at the committee level.  There are lots of 
opportunities for you to find a committee or two 
that interests you and submit your application for 
appointment to those committees.  That was how I 
first got involved in contributing to the association 
back in 1989.  And I am still doing it today.

The Grievance and Professional Standards 
committees are concerned with enforcing the 
code of Ethics and disciplining those who do 
not comply.  If you are interested in enhancing 
the ethics of the industry this might interest you.  
There are certain prerequisites such as five years as 
a REALTOR® to serve on Grievance and three years 
on Grievance to serve on Pro Standards but if you 
qualify and are interested  in serving you should 
submit an application.

The Government Relations committee 
formulates policy on behalf of SAR regarding 
legislative and regulatory matters of local interest.  
As you might suspect this is a select committee.  
To be successful, applicants would likely need 
to have a history of political involvement 
which might include active attendance at and 
participation in the Public Issues Forum.

The Volunteer coordinating committee has 
a dual purpose.  It looks for opportunities for 
members to contribute time and energy to 
activities which make an impact in the community.  
They also work on developing lists of members 
that have expressed an interested in volunteering 
so that when an opportunity arrives we can notify 
interested members of their chance to participate.

The Norcal Real Estate EXPO committee is a 
two-year committee responsible for developing 
all aspects of the biggest real estate association 
sponsored event in Northern california.  It can 
be hectic at times but also exhilarating when an 
event you have been planning for two years comes 
off without a hitch.  Successful applicants will be 
those with the discipline for long range planning 
coupled with attention to detail.  Sounds like the 
description of a REALTOR®.  If you are interested 
in helping with the EXPO you should consider 
applying for this committee.

The Young Professionals Network (YPN) 
Advisory committee is charged with planning and 
conducting YPN events, including informational 
forums and fundraising activities.  There is no age 
requirement.  Just a desire to plan events primarily 
targeting those newer to the industry.  A great 
opportunity to get involved.

There are also various other committees whose 
areas of focus are generally indicated by the name 
such as canTree, communications/Marketing, 
Education, Equal Opportunity/cultural Diversity, 
Housing Opportunity and Technology Advisory.

If any of these committees sound like something 
that might interest you please complete and 
submit an application to serve by September 
30, 2013.  I am sure you will find, as I did, a great 
amount of satisfaction in serving the association 
and your fellow members on one of more of these 
committees.

Got referrals? 
Finally, an affordable e-marketing solution
We do the work, you get the sales.

www.livsac.com
916-956-8053

http://www.livsac.com


STABILITY SINCE 1887
Change is constantly happening all around us every day.  It’s nice to know that the lender 
you start your loan with today will be here to fund it at your closing...And be on time!

David Heard
NMLS# 244146
Branch Manager
530.902.3725

Scott Short
NMLS#225998
Loan Officer
916.997.4828

David Whiteside
NMLS# 247866
Loan Officer
916.730.8282

Thomas Engwer
NMLS# 240643
Branch Manager
916.532.8263

Suzanne Nunez
NMLS# 262435
Sr. Loan Officer- Roseville
916.300.7545

Ray Gin
NMLS# 246802
Loan Officer
916.207.6332

Chad Focht
NMLS# 247260
Loan Officer - Elk Grove
916.798.1234

Chris Opfer
NMLS# 256253
Loan Officer - Elk Grove
916.709.3257

2033 Howe Avenue, Suite 110
Sacramento, CA 95825

916.929.2333

FHA, FHA 203K, VA, USDA 100% Financing, CalSTRS, CalHFA, 
CONVENTIONAL and JUMBOS

Licensed by the Department of Corporations under 
the California Residential Lending Act  NMLS# 1141

We have over 107 Years of combined lending experience

http://www.masonmcduffie.com
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“Divorce Done Differently”

Family Law
Center Carol Delzer

President, Senior Mediator
Collaborative Attorney
Family Law Certified Specialist
Licensed MFT #32661

Mark Johannessen
Attorney - Mediator
Collaborative Attorney
Family Law Certified Specialist
J.D., C.P.A. (inactive), M.B.A.

Patricia Clark
Attorney - Mediator
Collaborative Attorney

1722 Professional Dr. Sacramento, CA 95825
www.FamilyLawCenter.US

Call for a Free Brochure

488-5088916

Divorce Mediation  •  Collaborative Practice
Divorce Representation

•  Divorce
•  Child Custody
•  Child/Spousal Support
•  Property Division

•  Paternity
•  Business Valuation
•  Retirement Division
•  Legal Separation

SAR’s Real Estate Training Institute 
Begins September 13

SAR’s popular REALTOR® training series returns this fall. If you are new or returning agent, you can’t afford to miss this 
program. For the low cost of $99, you can attend ten half-day sessions taught by seasoned SAR REALTOR® and Affiliate 
members. Learn some of the basics of real estate from those with years of experience.   

Here is what past RETI graduate Jordan Prewitt, Galster Real Estate Group, had to say. “The RETI series is a must have series for a 
new agent. These classes will give you the knowledge to speak with confidence to clients about the workings of the real estate transaction.”

To register, contact Brian DeLisi at 437-1210 or bdelisi@sacrealtor.org.

RETI Fall Schedule
Date Time Topic Instructor

9/13 9:00 - 10:30am The Real Estate Process & How to Profit w/ RETI Dean Rinker

10:45am - 1:00pm Strategic Business Planning Sue Gibson

9/20 9:00am - 1:00pm Avoiding the Pitfalls of the RPA Deniece Ross-Francom

9/27 9:00am - 1:00pm Ethics Dave Tanner, esq.

10/4 9:00am - 1:00pm Listing Agreements and Disclosures Dave Tanner, esq.

10/11 9:00 – 10:55am Structural Pest Control & Home Inspections David Lovenvirth

11:10am – 1:00pm Life of an Escrow Ted Evangel

10/18 9:00am - 1:00pm Lead Generating Through Marketing & Networking carol Kellogg

10/25 9:00 - 10:15am Turning Your Open House into $$$ Brian McMartin

10:30am - 1:00pm Natural Hazard Disclosures Ralph Kephart

11/1 9:00am - 1:00pm Financing Programs Bob Willett

11/8 9:00am - 1:00pm Presenting Offers Jesse Garcia

11/15 9:00 - 11:00am Marketing to Investors & 1031 Exchanges TBD

11:15am - 12:30pm Trends of the Market Panel

mailto:bdelisi@sacrealtor.org
http://www.FamilyLawCenter.US


Go Green Local Youths’ Dreams
2ND ANNUAL  

Wednesday, September 18
11:30am - 2:00pm  - Lunch and Raffle
SAR Mack Powell Event Center
$15 if paid by September 17
$20 at the door
Mexican food lunch; beer or margarita 
available for $3/glass

To register: Sherri Rubly 916.724.5125

LUNCHEON & RAFFLE

One Team  |  One Vision

Hosted by

fo
r

S A R  S C H O L A R S H I P  F U N D R A I S E R
HO S T E D  B Y  V I T E K  MO R T G AG E  G RO U P

Drop off e-waste and 
receive one raffle ticket
for each item 
(if attending lunch)
11:00am - 2:00pm 
e-waste drop off is free
paper shredding is $10/box                   
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Foundation Takes a Bow at Black-tie event
An elegant evening with 

champagne, tuxedoes and live music 
marked the introduction of the SAR 
charitable Foundation to the greater 
Sacramento region.

 A number of political leaders, 
including city council members and 
legislators, joined the festivities.

 Local entertainer Jack Gallagher 
added humor as Master of 
ceremonies and Political consultant 
Eric Rasmussen cajoled bids during 
the live auction.  Items for the live 
auction were donated by several 
members of the Foundation board 
and their spouses including David 
and Shayron Boliard, Steve and Sue 
Galster, charlene Singley, Paula 
Swayne and Leon Williams.

 A heart-warming video reminded 
the audience of the Foundation’s 
purpose, supporting shelter, 
underserved groups and a healthy 
community. The video highlighted 
the work of Rebuilding Together, the 
Salvation Army, Wellspring Women’s 
center and canTree. 

 Much of the evening’s glamor was 
thanks to the Gala sponsors: platinum 
– Land Home Financial Services; silver 
– Barbara Harsch, carriage House 
Door company and SAR Masters club; 
bronze – Dunnigan, REALTORS®; pearl 
– cooper & Associates Realty, coldwell 
Banker, Geoff Zimmerman and 
Walmart/Sam’s club; and branding – 
Big Valley Mortgage. 

 Special thanks goes to the hard-
working volunteers who organized 
the event: Paula Swayne, committee 
chair; Samantha cooper, Heather 
Pearce, Michelle Kaspari and charlene 
Singley.
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Foundation Takes a Bow at Black-tie event
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S A R  E D U c AT I O N A L  O F F E R I N G S

DATE TIME cLASS cOST TOPIc INSTRUcTOR
August 12 1:00 – 3:30pm 45 Hour License Renewal $75 class includes a two-hour live review followed by a test 

on the first 15 hours of DRE credit.  You will take the 
remaining 30 hours of credit online over the course of 3. 
Must pick up materials by Thursday, August 8. 

Duane Gomer 
Seminars, Inc.

August 14 8:00am – 1:30pm Fundamentals 
of Transaction 
Coordination

$80 Topics Include:
•     Learn how Residential Purchase Agreement lays the 

foundation for the transaction
•    Understand how, when, and why you use the different 

disclosures
• Identify what paperwork is required from each party
• Discover how the escrow and lending process work togetherto 

close the transaction
•    Set timelines for contractual obligations and contingency 

removals
• Complete the documentation required in order to submit a 

complete file

Wendi Molina

August 14 2:30pm – 5:30pm Transaction Talk $80 Topics:
• Build a strong foundation needed to understand the escrow 

process
• Learn how the contract affects the escrow process
• Understand that communication is key in the escrow process
• Identify the lender requirements regarding the Residential 

Purchase Agreement
• How to set up timelines for lender required activities regarding 

the loan process
• Understand the lender requirements (conditions) needed to 

assist your client with a timely closing

Wendi Molina

August 19 8:30am – 4:30pm Mortgage Loan 
Originators (MLO)

$149 Satisfies all National and State yearly renewal require-
ments with:
• Three hours federal law and regulations
• Two hours of ethics
• Two hours of lending standards for nontraditional mortgages

• One hour of Appraisal Analysis

About the seminar:
• Each student will receive “Compliance in Action”, a good 

reference book (130 pages)
• Course fee includes the $12 NMLS bank fee required

Duane Gomer 
Seminars, Inc.

August 22 9:00am – 12noon iPad – Setting Up This 
Business Tool

$45 Topics Include:
• Complete understanding of set up and navigation of the iPad
• Connecting multiple e-mails, calendar and contacts to your 

iPad
• Learn and understand the “iCloud” applications and the 

differences with Google Business Premier
• Utilizing 3rd party applications to help you do business from 

your iPad
• Learning key applications like Keynote, Bookmarks and 

Expenses
• Complete synchronization on the “Google Cloud” for business

Kurtis Bieber

August 22 1:00pm – 4:00pm Video Marketing With 
Your iPad

$45 Topics Include:
• In iPad camera, video and iWorks, you will learn how to utilize 

your iPad to its fullest potential when using the camera and 
video.

• You will learn how to utilize one device taking advantage of 
quality camera functions the iPad offers. Next you’ll learn video 
and how easy taking quality video is from an iPad.

• You will also learn how to utilize iWorks and iMovie to generate 
video business! Discover  how to create seamless transitions. 
Learn how to dub a music background and voice over to 
upload directly to YouTube!

Kurtis Bieber

August 26 8:30am – 4:30pm Notary Seminar $99 This seminar is being presented by Duane Gomer Inc., an 
approved Notary Education Vendor with the Secretary 
of State. Upon registration you will receive practice exam 
questions and the State Notary Handbook to review prior 
to the seminar. This course is designed for everyone – 
practical training for rookies and an outstanding refresher 
for renewing notaries.

Duane Gomer 
Seminars, Inc.
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S E P T E M B E R  c A L E N D A R  O F  E V E N T S

Monday Tuesday Wednesday Thursday Friday

 2 3 4 5 6

 30

Real Estate Finance and Affiliate 
Forum (EC) 

9:00 – 10:30am

WCR Class (A)
8:00am – 5:00pm

New Member Orientation (B)
8:30am –12:30pm

Risk Management (EC)
9:00– 12noonSAR Closed for Holiday Regional Meeting (cancelled)

131211109

MetroList Training – Session I (T)
9:00am – 11:30am

MetroList Training – Session II (T)
1:00am – 4:00pm

Main Meeting  (EC)
9:00 – 10:30am

WCR – PMM Designation Class (EC)
8:00am – 5:00pm

Realtist (EC)
11:00am – 1:00pm

Real Estate Training Institute 
- RETI  (EC)

9:00am – 1:00pm
iPad – Setting Up This Business 

Tool (EC)
9:00am – 12noon

 Video Marketing With Your 
iPad (EC)

1:00 – 4:00pm

2019181716

Regional Meetings*  (EC)
8:30 – 9:30am

New Member Orientation (B)
12:30 – 4:30pm

Vitek Fundraising Scholarship 
Trust (EC) 

8:00am – 4:00pm

Young Professionals Network Forum 
(EC) 9:00 – 10:00am
WCR Luncheon (EC)
11:00am – 2:00pm

Real Estate Training Institute 
- RETI  (EC)

9:00am – 1:00pm
Public Issues Forum (B)

9:30 – 10:30am

2726252423

Office Closed – Staff Development  
1:00pm – 2:00pm

Certified Negotiation Expert (CNE) (EC)
8:00am – 5:00pm

MetroList Training –Auto-Prospecting 
with Mapping Workshop (T)

9:00– 11:30am

MetroList Training – Session II (T)
1:00 – 4:00pm

Real Estate Training 
Institute - RETI   (EC)

9:00am – 1:00pm
Industry Update (B)

9:30 – 10:30am

Certified Negotiation Expert 
(CNE) (EC)

8:00am – 5:00pm
Regional Meetings*  (EC)

8:30 – 9:30am

*For Regional Meeting locations and times, 
visit www.sarcaravans.org 

or contact 
Tony Vicari at 

tvicari@sacrealtor.org or 437-1205.

Meetings subject to change.

Calendar Information

(A) Mack Powell Auditorium  (B) Board Room, 2nd Floor
(T) Training Room, 2nd Floor  (U) Upstairs

Notary Seminar (A)
8:30am – 5:00pm

http://www.sarcaravans.org
mailto:tvicari@sacrealtor.org
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Median price continues to rise, inventory follows 
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The month-to-month median sales price 
increased 2.5% from $240,000 to $245,908 in 
June. The current price is a 22.9% increase from 
the $200,000 sales price of January 2013. The 
current number is 44.5% above the $170,229 
median sales price of June 2012.

A decrease in sales volume brought the total 
number of closed escrows to 1,522, 9% and 
150 units lower than the 1,672 units sold in 
May. The breakdown of sales for June was 113 
REOs (7.4%), 290 short sales (19.1%) and 1,119 
conventional sales (73.5%). compared to one 
year ago, REO (bank-owned) sales accounted for 
22.9%, short sales 31.2% and conventional sales 
46%. Since then REO sales have dropped 67.6%, 
short sales dropped 38.7% and conventional 
sales have increased 59.7%. compared with June 
2012, however, the sales volume has decreased 
12.2% from the 1,733 units sold. 

Homes priced between $200,000 and $299,999 
accounted for 32.4% (494) of the 1,522 sales this 
month. Homes between $100,000 and $199,999 
totaled 425 (27.9%) units and homes $99,999 
and under totaled just 89 units (5.8%). A year 
ago, homes under $100,000 accounted for 16.1% 
(279 units) of all homes sold. 

closed escrows from cash financing (502 units 
or 29.9% of all sales) decreased 11%, conventional 
buyers increased 9.7% (776 units/46.2%) and 
FHA financing decreased 6.9% (247 units/14.7%) 
sales. These numbers include the 157 condo 
sales this month. The average amount of days 
spent on the market (from list date to opening 

escrow) increased from 20 to 21 days; the median 
DOM increased to 11. In a breakdown of length 
of time on market, 82.4% (1,384 units) sold in 30 
days or less. 10.2% (171 units) sold between 31 
and 60 days. The remaining 7.4% (125 units) sold 
in 61 days or more. This information is available 
in full on the MLS Statistical Summary report 
featured at http://www.sacrealtor.org/public-
affairs/statistics.html. 

The active listing inventory increased for the 
month, rising 14.7% from 1,488 units to 1,706 
units. The months of inventory increased to 
1.1. This number is the amount of time (in 
months) that it would take to deplete the current 
inventory at the current sales rate. 

Condominium Resale Market
Sacramento condominium sales increased for 

June to 157 units. This is up 8.3% from the 
145 units sold in May and up 9% from the 144 
units sold in June 2012. REO property sales 
accounted for 6.4% (10) of all units sold, while 
short sales (25.5% or 40) and conventional sales 
(68.2% or 107) accounted for the remainder. 
The condominium median sales price decreased 
6.9% month-to-month, from $130,000 to 
$121,000. This current price is 32.2% higher 
than the June 2012 ($91,500) median sales price. 
Breaking down the Listing Inventory, there are 
144 Active condo Listings (includes 12 Active 
Short Sales) and 108 Pending Short Sale/Lend er 
Approval. The Total Value of closed Escrows was 
$22,169,489; this is up 4.3% from the May Total 
Value of $21,251,687.

http://www.sacrealtor.org/public-affairs/statistics.html
http://www.sacrealtor.org/public-affairs/statistics.html


Incredible employment opportunities available. Call today! 
imortgage 3013 Douglas Blvd., Suite 205, Roseville, CA 95661. Rates, terms and loan program availability are subject to change without notice. Consumer is subject to specific program qualifications. This is not an advertisement to extend consumer credit as defined  
by section 226.2 of Regulation Z. Applicant must meet certain eligibility criteria to qualify for programs. Licensed by the California Department of Corporations CRMLA 4130969. imortgage NMLS ID 3096. All rights reserved. 08/2013. Equal Housing Opportunity. 

Give our Roseville team a call today, and we’ll help your  
clients find the right solution and help you secure more sales.

Turn their dream home into a real address.
As your mortgage partner, we’ll consistently deliver on-time closings, choices of solutions and 

guidance from our expert loan consultants, so you can help your clients go from home seekers 
to homeowners. We specialize in FHA & 203K, VA, HomePath®, Conventional and Jumbo loans.

 

Jeani Buckmaster Roland Benson Brad Bauer  
Branch Manager Sales Manager Loan Consultant
NMLS ID 254991 NMLS ID 353144 NMLS ID 323859

Bruce Van Patten Daniel Huffman  Jennifer Igou 
Loan Consultant Loan Consultant  Loan Consultant 
NMLS ID 632096 NMLS ID 821086 NMLS ID 310965

Michael Johnson Nicole Nelson Patricia Pickering 
Loan Consultant Loan Consultant Loan Consultant 
NMLS ID 259850 NMLS ID 205863 NMLS ID 413969

https://secure.imortgage.com/locations/branch/?id=100026
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BRUCE MILLS
DRE# 01100901

Work: 916-923-6183 ext. 110 
Cell: 916-548-7712

brucemills@bmrealtor.com

www.mmproperties.com

Free Nuts & Bolts Property Management 
Class for all of your clients! Learn from 32 

years of experience to reduce stress and 
keep a consistent cash flow. 2nd Tuesday 

of every month, but June 2012, at 5pm.

CALL 916-923-6181, ext. 110 TO RSVP

Let our qualified property 
managers make your life 
simpler and more cost effective! 

Contact the Property Manager 
who lives closest today!
www.mmproperties.com 
916-923-6183 
1401 El Camino Ave., Ste. 200 
Sacramento, CA 95815

Word is getting around about M&M Properties!
“Your good services have bolstered me into purchasing another property in Sacramento!”

“Absolutely a five star rating! I’m impressed with your professionalism and promptness! 
When problems happen, I know that you will handle them in a timely fashion with 
knowledge based solutions. I totally trust all aspects of your management.”

REALTORS®!

Want to create residual income!

Ever thought of a career in

property management?

Give me a call!

Phil Adams, Senior Property Manager 
DRE#00829023
30 years with M&M
Folsom, Granite Bay, Loomis, Orangevale 
Cell: 916-591-0124
phil@mmproperties.com    
 Mike Baumgartner 
DRE#01817169
2 years with M&M
Elk Grove, Galt, Wilton
Cell: 916-798-1118  
michael@mmproperties.com  
 Ernest Alexander 
DRE#01447338
6 years with M&M
Natomas 95833,95834,95835
916-717-0232
elalexander@sbcglobal.net
 Renee Cabral 
DRE#01720303
6 years with M&M
Sac 95829,95828, Elk Grove 95624
Cell: 916-281-7771
rcabral4@msn.com
 George Dahdouh 
DRE#01743736
5 years with M&M
Sac 95832, Laguna 95757, 95758
Cell: 916-271-3804
grdahdouh@yahoo.com
 Cathy Galligan, Senior Property Manager 
DRE#01196197
20 years with M&M
Carmichael, Citrus Heights, Fair Oaks
Sacramento 95628, 95842
916-923-6181 ext.168
cathyg@mmproperties.com
 Jim Hall 
DRE#01489815
6 years with M&M
Sac 95822, 95823, 95832
Cell: 916-716-3660
jim@mmproperties.com
 Eric Kramer 
DRE#01878520
2 years with M&M
Antelope, Roseville, Rocklin, Lincoln
Cell: 916-862-4181
E_Kramer@comcast.net

John Schenkenberger
DRE#01481301
3 years with M&M
Sacramento 95826, 95827, Rancho 
Cordova
Cell: 916-708-2065
john@mmproperties.com
 Barbara Lemaster,  Senior Property 
Manager
DRE#00984714
20 years with M&M 
Apartments 16 units and greater
Cell: 916-833-9252
barbl@mmproperties.com
 Jim Eitzen
DRE#01879149
3 years with M&M
Elk Grove and Laguna
Cell: 916-730-7498
jimeitzen@mmproperties.com
 Joe Caballero
DRE#01870161
5 years with M&M
Speaks Spanish
Sacramento 95828, 95829, Elk Grove 
95624
Cell: 916-628-5263
joecabo@yahoo.com
 Susie Caballero
DRE#01744178
5 years with M&M
Speaks Spanish
Sacramento 95828, 95829, Elk Grove 
95624
Cell: 916-213-8526
susie@mmproperties.com
 Renea Negri
DRE#01254133
6 years with M&M
Rio Linda, Eleverta, North Highlands
Sacramento 94842, Antelope
Cell: 916-205-6415
reneanegri@aol.com
 Wes Ritchie
DRE#01724001
6 years with M&M
Sacramento 95815, 95821, 95825, 95841
Cell: 916-730-4533
wesrtch@gmail.com

Cathy Stratton, Senior Property Manager
DRE#00755858
25 years with M&M
Citrus Heights, Orangevale, Fair Oaks,
916-923-6181 ext. 120
cathystratton@bmrealtor.com
 Penny Jarrett
DRE#00899113
6 years with M&M
Carmichael, Sacramento 95864, 95825
Cell: 916-709-5930
pennyjarrett@comcast.net
 Jan Windsor,  Senior Property Manager
DRE#00904367
26 years with M&M
Carmichael, Fair Oaks, Sacramento 95864, 
95825
Cell: 916-320-8408
windsorj@surewest.net
 Geri Wells
DRE#00712747
6 years with M&M
Fair Oaks, Orangevale, Folsom
Cell: 916-849-5541
g.wells@comcast.net
 Phillip Sparks
DRE#01125907
7 years with M&M
Laguna, Elk Grove, Sacramento 95823
cell 916-752-2086
papropertymanager@gmail.com
 Jeff Huang
DRE#01882324
Speaks Chinese
Folsom, El Dorado Hills, 
Granite Bay, Cameron Park
Cell: 510-461-7283
mysteppingrocks@gmail.com
 Teri Chikami
DRE#01296754
Sacramento 95814, 95816, 95819
95822, West Sacramento 95831
Cell: 916-949-5171
teri9884@att.net

Our sister management company, 
Association Management Concepts 
(AMC),1401 El Camino, Ste. 200, Sac 
Ca 95815,  916-565-8080. Specializes 
in managing homeowner associations 
throughout the Sacramento Region. 
Established in 1985. Brad Higgins, is the 
president. Feel free to contact him regard-
ing any issues about HOAs.(managing 
homeowner associations does not require 
a real estate license)
 Brad Higgins, President
Since 1990
Folsom, El Dorado County
Cell: 916-3337-5893
brad@assocmc.com

Scott Bland
7 years with AMC
Handles Sacramento Association
South of HWY 80 to Elk Grove
916-565-8080 ext.322
 Barbara Lemaster
20 years with AMC
North East of Sacramento, Placer County
916-565-8080 ext.128
 Steve Raya
9 years with AMC
Sacramento, South East and Downtown 
916-565-8080 ext.318
 Chris Peters
4 years with AMC
Yolo County and Sacramento
916-565-8080 ext.306
 
Accounting Department: Mary Cullen, 
Gretchen Burrill & Linda Nalbandian
Administrative Support: Cecia Dailey
Maintenance Division: Rolando Cuevas
 
Receptionist for M&M and AMC Olivia G.
Customer services: Leslie Chapman, 
 

Serving the Sacramento Region since 1979. 

mailto:brucemills@bmrealtor.com
http://www.mmproperties.com
http://www.mmproperties.com
mailto:phil@mmproperties.com
mailto:michael@mmproperties.com
mailto:elalexander@sbcglobal.net
mailto:rcabral4@msn.com
mailto:grdahdouh@yahoo.com
mailto:cathyg@mmproperties.com
mailto:jim@mmproperties.com
mailto:E_Kramer@comcast.net
mailto:john@mmproperties.com
mailto:barbl@mmproperties.com
mailto:jimeitzen@mmproperties.com
mailto:joecabo@yahoo.com
mailto:susie@mmproperties.com
mailto:reneanegri@aol.com
mailto:wesrtch@gmail.com
mailto:cathystratton@bmrealtor.com
mailto:pennyjarrett@comcast.net
mailto:windsorj@surewest.net
mailto:g.wells@comcast.net
mailto:papropertymanager@gmail.com
mailto:mysteppingrocks@gmail.com
mailto:teri9884@att.net
mailto:brad@assocmc.com
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G O V E R N M E N T  W AT c H

Signs… Signs… Signs…
It is important to be a good steward when 

it comes to real estate sign placement. Use 
discretion and common sense when putting 
signs up.  When signs begin to proliferate, 
open house signs don’t come down in a timely 
fashion, or an extreme number of signs are put 
up, councilmember’s may receive calls from 
unhappy constituents, code enforcement will 
go out and remove signs, and city councils may 
consider  more restrictive sign ordinances. 

Following current ordinances helps avoid 
restrictions on where and when signs can be placed.  
Many of our local ordinances have small variations 
between one another and it can be difficult to keep 
track, so we have put together a refresher course.  
Two good rules to always follow: keep signs out of 
the public right of way (this includes sidewalks) and 
never attach balloons to signs.

california civil code Section 713 sets the legal 
ground work for real estate signs.  This section 
states that an owner of a property, or their agent, 
is allowed to advertise the sale or lease of that 
property on site in plain view of the public.  This 

advertisement may include directions to the 
property, the owner or agent’s name, address, 
and telephone number.  Local governments are 
permitted to regulate the display or placement 
of these signs on public and private right of way.

 The city of citrus Heights requires that real 
estate signs be no more than five square feet, 
and set back from the public right of way 10 
feet.  Freestanding directional signs should be 
limited to one per driveway, and one per service 
entrance.  Directional signs are to be less than 
four square feet and 30 inches tall.  These signs 
need to be set back at least five feet from the 
public right of way.

 The city of Elk Grove requires on site real 
estate signs to be set back five feet from the 
public right of way, and out of any required vision 
triangle.  Residential property signs cannot be 
more than six square feet, and are limited to 
three riders per sign.  Directional open house 
signs are allowed on weekends and holidays.  
One sign may be placed for each change in 
direction, to a maximum of five signs.  The open 
house signs may not be more than six square 
feet.  For commercial property, one on-site sign 
per street frontage is allowed.  commercial 
parcels less than one acre may have a 32 square 
foot sign and parcels larger than one acre may 
have a 48 square foot sign no more than eight 
feet tall.  All signs must be removed no later than 
close of escrow.

 In the city of Folsom, signs must be set back 
five feet from the public right-of-way and remain 
out of the vision triangle.  For residential property 
these signs need to be less than six square 
feet, and no more than three riders per sign.  
Open house signs are allowed on weekends and 
holidays; one sign for every change in direction, 
with a maximum of five signs.  Open house 
signs may not be larger than six square feet.  
commercial property is permitted to use one sign 
per street frontage.  For property less than one 
acre these signs must be no more than 32 square 
feet.  Parcels larger than one acre may use a 48 
square foot sign, with an eight foot height limit. 



www.goldenpacificbank.com
877.421.0322

PMS 2945 PMS 118 PMS 110

NMLS #696891

Couple nearing retirement…

Looking to purchase a  
low-maintenance property.

Need financing for an unwarrantable condo.

THE CHALLENGE:

WE HAVE THE SOLUTION.

Not just mortgages. Residential lending solutions.

Also providing solutions for:

 Hobby farms
 Manufactured housing

 Two houses on the same parcel
 All conventional loans

 FHA/VA/USDA
 Jumbo to $2,000,000

Golden Pacific Bank’s portfolio product helps bring buyers and sellers together.
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 The city of Rancho cordova allows for not 
more than one for sale sign per property frontage.  
Residential signs are limited to 10 square feet 
and must be set back at least three feet, and 
may not obstruct corner visibility requirements.  
Nonresidential signs are limited to a maximum 
of 32 square feet and must be set back at least 
three feet from the right-of-way.  Open house 
directional signs are permitted on weekends and 
holidays when open house activities are ongoing.  
One sign may be placed for each change in 
direction to a maximum of five signs.  Directional 
signs are not to exceed an overall size of nine 
square feet, including supports, and not exceed 
a height of 30 inches.  Directional signs are not to 
be placed in the public right-of-way.

In the city of Sacramento, one sign per parcel is 
allowed, one sign may be located on the ground 
level, and one above balcony level. No sign shall 
be attached to the first floor balcony.  The area of 
the sign will not exceed six square feet, and the 
design of each sign shall be black ink on white 
board.  The sign is to be removed within seven 

days after the sale, rental, or lease solicited is 
accomplished.  If the sign is not removed by this 
deadline, it will be removed immediately at no 
cost to the city.  No signs are to be in the public 
right-of-way.  Signs may be placed in the area 
between the face of the street curb and the street 
side edge of the sidewalk (commonly referred to 
as the planting strip or mowing strip).

The city of West Sacramento allows one sign 
per property, but it must remain entirely on 
the property it applies to, be smaller than six 
square feet, and cannot be directly illuminated.  
This sign must be removed within seven days 
of sale, rental, or lease of the property.  Off-site 
directional signs are allowed for real property 
events that are sponsored by a real estate agent 
or property owner.  The signs may only be 
displayed on event days, and will be displayed 
no earlier than eight am on the day of the event 
and removed no later than four pm the day 
of the event.  These signs are only allowed for 
existing properties that are available for sale, 
lease, or exchange.
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good neighbors  
make great lenders

Conforming / Non-Conforming
Fixed-Rate / ARMS1

First-Time Homebuyer
Jumbo Loans

Government / FHA / VA
Bond Programs2 
USDA Rural Housing2

Residential Custom Construction1

Investment Property
Manufactured Homes
HomePath® Mortgage3

Loan Programs:

home lending, locally grown

Umpqua’s home lenders are local experts equipped with an array of options for your 
purchase, refinance or new construction. Plus, we’ll stick with you every step of the 
way—because that’s what good neighbors do.

Contact your friendly, local Sacramento area Home Lender today.

1-866-4UMPQUA (1-866-486-7786) umpquabank.com    Member FDIC   Equal Housing Lender 
1Annual Percentage Rate (APR) for Variable rate products may increase after consummation. 2Loan programs subject to agency availability and funding. 3HomePath is a registered trademark 
of Fannie Mae. Loan products subject to credit approval. Other terms, conditions, restrictions & fees may apply. Full documentation, title & property insurance required. Flood insurance 
required if property is located in a Special Flood Hazard Area.

Dan Starelli
SVP/Regional Manager
NMLS # 297718 

916-803-8623 

Vicki Fenner
Mortgage Loan Officer
NMLS # 501200 

916-517-5308 

Tom Pifer
Mortgage Loan Officer
NMLS # 500655 

916-300-0769 

Lynn Pini
AVP/Sales Manager
NMLS # 500711 

916-774-3952 

Pat Driver
Mortgage Loan Officer
NMLS # 234001 

916-563-1758 

Jeffrey Stevens
AVP/Sales Manager
NMLS # 274488 

916-563-1006 

John Haydock
Mortgage Loan Officer
NMLS # 963339 

530-332-2913 

Frank Huck
Mortgage Loan Officer
NMLS # 459457 

916-677-0619 

Renee Russell
Mortgage Loan Officer
NMLS # 217012 

916-774-3922 

Kevin Nunn
Construction Sales Mgr
NMLS # 305826 

916-563-1028

Dennis Shimosaka
Mortgage Loan Officer
NMLS # 247791 

916-915-7955 

Teresa Taresh
Mortgage Loan Officer
NMLS # 303463 

916-939-3002 

Michael Bettencourt
Mortgage Loan Officer
NMLS # 238181 

 916-337-2159

Stephen Ellis
Mortgage Loan Officer
NMLS # 1040208 

916-563-1756 

George Castillo
Mortgage Loan Officer
NMLS # 809234

916-714-8301 

David Osborn
Mortgage Loan Officer
NMLS # 708652

916-747-7027 

By Steve Galster, SAR Masters Club President 

M A S T E R S  c L U B  c O R N E R

Minimum Qualification rises Due to Hot Market

It is that time again when Masters club is forced to raise the minimum qualification 
to keep up with rising prices and increased sales. It has been the target of Masters 
club to keep the qualifying membership number at approximately 10%. 

It’s unfortunate that we were compelled to do so half way through the year. 
However, by raising the number to $3.5 million we still do not keep up with the 
rapidly rising prices. In addition, we are already at our target number (10%) for 
the full year. Just a few short years ago the qualifying number was $5 million 
and as the market declined so did our minimum qualifications. The good news 
is that ALL the numbers are rising again… along with your income. Again, we 
understand the timing is less than ideal.  

A couple of quick side notes. There are other minimum qualifications and other 
ways to qualify. Please visit http://www.sacrealtor.org/masters-club/application-
process.html for further information. Please plan on appearing at our next 
Network Mixer on September 19th… location TBD. And most important, you can 
now register for our incredible annual Masters club Golf Tourney (October 14th) 
online at MastersclubGolf.com. Sponsorships available NOW!

FYI, Placer’s Masters club also made the adjustment. If you are a member of 
Placer, please check with them for their qualification requirements. 

Fair on the Fairway
2013 Masters Club Golf Tournament

Mark your calendar for Monday, October 14, and 
get ready to have an exciting day at the Masters 
club 34th Annual charity Golf Tournament.  We 
invite you to come out for a day of challenging 
golf, great food and the opportunity to network 
with colleagues from the real estate industry. 

Supporting the Annual Masters club Golf 
Tournament is not only fun, but contributes to the 
health and well-being of our community.  Last year 
we donated over $18,000 to our beneficiaries and we 
hope to meet or beat that number this year, and your 
participation and support will make that possible!  
The Sacramento Children’s Receiving Home and 
Women’s Empowerment will be the recipients of 
the money raised at this year’s event.

Our “Fair on the Fairway” golf tournament will 
feature a pre-tournament continental breakfast 
and putting contest, with the shotgun start at 
11:00 am.  Our affiliates will woo you by providing 
cuisine and beverages.  They will also have goodies 
and entertainment at the tees and holes, as well as 
circling the course in the beverage carts to help 
you wet your whistle.  

Bragging rights will be determined during the 
awards presentation immediately following our 
awards dinner. Don’t forget the shopping; our 
silent auction always features some great buys.  

So come out and have a terrific time supporting 
our community. For information on being a sponsor, 
donating items for our auction or registration 
please contact Liliya Mishchuk at 916-437-1212 or 
lmishchuk@sacrealtor.org OR visit our website www.
MastersClubGolf.com Hope to see you there!

http://www.sacrealtor.org/masters-club/application-process.html
http://www.sacrealtor.org/masters-club/application-process.html
mailto:lmishchuk@sacrealtor.org
http://www.MastersClubGolf.com
http://www.MastersClubGolf.com
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http://www.umpquabank.com/jstevens
http://www.umpquabank.com/knunn
http://www.umpquabank.com/mbettencourt
http://www.umpquabank.com/gcastillo
http://www.umpquabank.com/pdriver
http://www.umpquabank.com/sellis
http://www.umpquabank.com/vfenner
http://www.umpquabank.com/jhaydock
http://www.umpquabank.com/fxhuck
http://www.umpquabank.com/dosborn
http://www.umpquabank.com/tpifer
http://www.umpquabank.com/rrussell
http://www.umpquabank.com/dshimosaka
http://www.umpquabank.com/ttaresh
http://www.umpquabank.com
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Short sale and more help from C.A.R.

The Code of Ethics’ North-of-the-Border Connection
On July 17, 2013, in NAR, This Month in Real Estate History, by Frederik Heller

E T H I c S  c O R N E R

As you may know by now, 2013 is the centennial 
year of the REALTORS® code of Ethics.  And this 
month marks the official birthday of the code:  
On July 29, 1913, at the annual convention in 
Winnipeg, Manitoba, NAR’s board of directors got 
their first look at the much-anticipated code and 
adopted it for use by the association’s members.

One of the first questions many REALTORS® ask 
when they find out about the code’s origins is:  
Winnipeg?  Why Winnipeg?

To get to the answer, it should first be explained 
that for many decades, the Winnipeg REALTORS® 
Association, along with several other local and 
provincial real estate associations in canada, were 
members of the National Association of REALTORS®.

The National Association’s mission as stated in 
its 1908 constitution was to “unite the real estate 
men of America” — meaning North America, not 
just the United States.  A proposal to change the 
word “National” to “International” in NAR’s name 
was hotly debated at the 1912 convention, but 
the legal and strategic implications of such a 
move were seen as too much for the fledgling 
association to take on.  Instead, the constitution 
was revised in 1912 to say “unite the real estate 
men of North America,” eliminating any confusion 
about the status of canadian members.

In the late 1930s the National Association 
expanded its territory to include the United 
States, “the Territory of Alaska, the Territory of 
Hawaii, the Philippine Islands, canada, Mexico, 
and cuba.”  Winnipeg and other canadian real 
estate boards left NAR in 1943 to join the newly-

formed canadian Real Estate Association, but 
canada still remained part of NAR’s official 
territory, at least on paper.  It wasn’t until 1959 — 
during NAR’s annual convention, held that year in 
Toronto — that canada was finally removed from 
the territory described in NAR’s constitution.

So how did Winnipeg in particular come to host 
the 1913 annual conference, where the code 
of Ethics was first introduced?  Today, the site 
of NAR’s annual convention is usually decided 
years in advance.  In the association’s early days, 
however, one of the highlights of each annual 
convention was a contest to decide which city 
would host the next year’s meeting.   Delegates 
at the Board of Directors’ meeting would offer 
invitations from their cities, speeches would be 
made and much debate ensued over the merits 
of one city over another.

At the 1912 convention, held in Louisville, KY, 
three cities were in the running to host the 1913 
meeting:  Atlanta, cincinnati, and Winnipeg.  
All three lobbied hard for the honor of hosting 
the next national REALTORS® convention, but 
in the end, Atlanta and cincinnati didn’t stand 
a chance.  A few months before the Louisville 
meeting, the R.M.S. Titanic famously collided 
with an iceberg during its maiden voyage and 
sank in the Atlantic Ocean.   Among the 1,502 
passengers lost were three REALTOR® members 
from Winnipeg:  Mark Fortune, J. Hugo Ross, 
and Thompson Beattie.  It was in their memory 
that the 1912 delegates chose Winnipeg to host 
NAR’s 6th annual convention.

A new free member service from c.A.R. is designed 
to help members with short sale problems. 

 The Finance Helpline was created to empower 
c.A.R. members to be the ultimate source of 
information pertaining to all components of 
financing the real estate transaction.  This new 
member benefit will help california REALTORS® 
who encounter difficulties with finalizing short 
sales, REOs, Deeds in Lieu, funding and other 
hurdles in closing a deal for clients. 

The members-only helpline will assist REALTORS® 
in navigating the various nuances or procedural 

differences of short sales, or provide assistance 
and education on finalizing transactions.  c.A.R. 
members can visit http://finance.car.org to 
complete pertinent information and will then 
receive a call back from a lender liaison.  Members 
can also call the Finance Helpline at (213) 739-8383 
or email financehelpline@car.org. A lender liaison 
will contact the REALTOR® member within one 
business day.

Since this is a members-only service, be sure to 
have your NRDS number handy when you call. 

http://finance.car.org
mailto:financehelpline@car.org
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Technology Advisory 
Committee

c O M M I T T E E  P R O F I L E  

Technology and real estate are fields constantly 
changing. As the market ebbs and flows, 
REALTORS® must stay ahead of the curve and new 
technology helps them get there. Smart phones, 
tablets and digital signatures are the new staples 
of savvy real estate professionals everywhere. SAR 
recognizes the shift in how business is done and 
is engaged in maintaining a future technology 
focus. The Technology Advisory committee – 
chaired in 2013 by Steve Ostrom – assists in that 
task. The committee meets as needed via Google 
Hangout (staying true to the Technology part of 
their name) to discuss emerging technologies 
and how REALTORS® are putting them to use. 
Look for Tech Tips in the monthly newsletter 
and view all of SAR’s Tech Tip videos on YouTube 
(http://www.youtube.com/SacramentoAOR) and 
feel free to leave comments and suggestions 
for video topics. We appreciate your feedback! 
committee Members are: Steve Ostrom - chair, 
Ryan Lundquist, Rob McQuade and Andrea Parker.

Stephen T. Webb, Chris Little, Tong Veu and Del Barbray helped 
represent SAR at the 25th annual Black Expo

25th Annual Black Expo

http://www.youtube.com/SacramentoAOR
mailto:mbascherini@lhfinancial.com
mailto:mhamilton@lhfinancial.com
mailto:shightower@lhfinancial.com
mailto:jhudak@lhfinancial.com
mailto:philliph@lhfinancial.com
mailto:gguslistova@lhfinancial.com
mailto:rtoribio@lhfinancial.com
mailto:stam@lhfinancial.com
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1. How long have you been a 
Member of SAR?  

I have been a member of SAR 
since February 8, 2011 which is 
approximately two years and five 
months.

2. What did you do before you 
became a REALTOR®?

I worked as a sales representative 
for a trucking company called 
con-Way Western Express selling 
freight service into and out of cA, 
AZ, NV, OR and WA.

3. What do you like best about 
being a part of the real estate 
industry?

I like being my own boss, so to 
speak, and the freedom being a 
REALTOR® provides me to earn the 
income I want to earn by helping 
people buy and sell houses.  I 
love seeing my clients receive the 
keys to the home they just closed 
escrow on, no matter if it is their 
first home or their second or third 
home.

4. How have you adjusted to changing market 
conditions in the past couple years?

I have adjusted to changing market conditions in 
the past couple of years by going back to the basics of 
real estate which include door knocking and calling, 
mailing and emailing the contacts in my database on 
a regular basis to ask for listings.  I started marketing 
my services to real estate investors and increasing my 
social media presence through Facebook and LinkedIn.  
I also had a new and improved website created, and I 
invested in a state of the art cRM system, which I didn’t 
have before.  

5. What advice would you give someone who is 
interested in becoming a REALTOR®?

The advice that I would give someone who is interested 
in becoming a REALTOR® is to plan on working hard 
every day because being a REALTOR® is hard work, but 
it is also very rewarding and gratifying work.  I would 
also let them know that they need to take real estate 
classes, attend seminars and webinars on a continual 
basis, be organized, pay attention to detail, listen more 
than they speak and expect to get “NO” a lot before 
they get a “YES.”

6. You are part of SAR’s Leadership Academy this 
year. What prompted you to apply for this program?

I was prompted to apply for the SAR Leadership 
Academy this year because it provides me the 
opportunity to learn everything I can about how SAR, its 
board of directors, and the various committees operate 
internally.  I feel that being part of SAR’s Leadership 

Academy will help me be a better, more informed 
member and help equip me to do everything I can to 
help SAR continue to be the successful organization it 
is today.

7. What is something you are really proud of and 
why?

I am really proud of being married to my beautiful 
wife, Roselyn, for 34 years and I am really proud of this 
because her love, support and encouragement over 
the years has inspired and motivated me to be the best 
I can be every day and to be successful at whatever I 
choose to do.

8. How do you balance your personal and business 
lives?

I work hard every day and I’m constantly on the 
go showing property to my clients, attending SAR 
committee meetings, classes, networking meetings 
and mixers, volunteering at events (such as Rebuilding 
Together Sacramento rebuild days, and feeding the 
homeless), and meeting with prospective buyers and 
sellers, etc.  I try to take a few days off during the week 
to go on a hike, go to a movie, get together with friends 
and go wine tasting and even go occasionally to a bed 
and breakfast on the Mendocino coast with my wife in 
order to relax and recharge.  I also try not to work on 
Sundays because my wife and I are christians; we love 
the church we attend and we want to honor God by 
attending our church services and resting as much as 
possible on Sundays. 

9. What are some qualities that you value in a person?
Some of the qualities that I value in a person are 

trustworthiness, dependability, patience, sincerity, 
respectfulness, and honesty.

10. What are some of your favorite places to visit?
My wife and I love to visit Pacific Grove, Mendocino, 

the Tahitian Islands, Maui and Vancouver, canada.

11. What’s a good book you’ve read recently? What 
did you like about it?

I read, “Who Moved My cheese?” by Spencer Johnson, 
M.D. recently.  I loved the way it humorously explained 
how to “deal with change in your work and in your life.”  
This is a must read, in my opinion, because everyone 
faces changes in their work and in their life at one time 
or another.

12. Do you have a favorite saying or expression?
Yes and one of my favorite sayings is “Energy and 

Persistence conquers All.”

13. What would people be surprised to learn about 
you?

I ran the california International Marathon in 
December, 1993 and finished it in three hours and 
eight minutes in spite of getting a cramp in my right 
quadricep at the 20 mile mark.  I had to walk and run 
the last 6.1 miles to the finish line.



New REALTOR® Members
Afshan K. Ali
coldwell Banker-Res R E Srv

Patricia A. Atchley
Keller Williams Realty

Gisele F. Bishop
choice Realty

Jvonte C. Carbin
ZipRealty Inc.

Lien A. Chau
Beyond Realty

Sau King Cheng
Beyond Realty

Jill M. Culbertson
Keller Williams Realty

Alayna M. Fong
White House Real Estate

Jonathan D. Gainor
coldwell Banker-Res R E Srv

Marianela Giem
coldwell Banker-Res R E Srv

Michael J. Highhill
Lyon RE Downtown

Zachary W. Hill
Enterprise Real Estate, Inc

Rolf S. Howard
coldwell Banker-Res R E Srv

Robert L. Johnson
Fusion Real Estate Network

Salinder K. Kang
Prime Real Estate Services

Kaylin M. Kielich
Stanley RE & Investment Inc

Michelle N. Krebaum
Lyon RE Downtown

Parveen J. Lal
ERS Elk Grove

Bryan K. Lincoln II
Prudential Dunnigan R.E.

Tessa A. Marchetti
Weichert REALTORS Galster Grp

JoAnne E. Marquart
coldwell Banker Sun Ridge R.E.

Jordan N. Martin
Go Pro Real Estate

Briana N. McGee
coldwell Banker-Res R E Srv

Lindsey McLaughlin
Waterman Real Estate

Sylvana J. Michaels
coldwell Banker-Res R E Srv

Mary Ann Molina
RE/MAX Gold Laguna

Sterling L. Newman
Elite Realty Services

Jaymi-Elaine Pare
Excel Realty Inc.

Sailesh Patel
Networth Realty

Brian R. Rutschmann
Keller Williams Realty

Beverly K. Savelli
coldwell Banker

Jeffrey A. Schubot
New Era Real Estate

William L. Scott
connectRealty.com Inc.

Bradly J. Sharp
Lyon RE Folsom

Cyndi Sheng
Westco Realty

Natasha Simpson
Elite Realty Services

Ryan D. Smith
Keller Williams Realty

Rosie L. Steinbrenner
Lyon RE LP

Joshua J. Summers
ZipRealty Inc.

Daniel Tarantino
Keller Williams Rlty Elk Grove

Steve Tham
Keller Williams Rlty Elk Grove

Ann T. Vuletich
Dunnigan, REALTORS

Jeffrey B. Woody
Keller Williams Realty

Irina Yevsmanskaya
Prudential Dunnigan R.E.

Elijah I. Zmuda
century 21 Select Real Estate

Valerie S. Zmuda
century 21 Select Real Estate

New Broker Associates
Sameer A. Khouri
Keller Williams Realty

Larry Parker
Realty World A+ Real Estate

Lucas Perretti
Vista Realty Sacramento

New Designated REALTORS®
Lynetta Cornelius
Merit capital Real Estate

New Affiliate Members
Matthew C. Brown
U.S. Bank Home Mortgage

Michael J. Everhart
U.S. Bank Home Mortgage

Carrie Harris
Wells Fargo Home Mortgage

Sunny Khandwala
Wells Fargo Home Mortgage

John R. Oyoung
U.S. Bank Home Mortgage

Neal Prasad
Wells Fargo Home Mortgage

Anna-Marie Rodriguez
Princeton capital

Leslie Shull
Wells Fargo Home Mortgage

Wendy J. Sohl
carrington Mortgage Srvs Inc

Benita Tadena
Guaranteed Rate

Richard W. Triffo
Wells Fargo Home Mortgage

Victoria J. Weldon
U.S. Bank Home Mortgage
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Why do you volunteer at SAR?
As SAR invites Members to join 2014 Committees, we asked the following active SAR 
volunteers why they give of their time and talents to the Association.
Kevin Cooper
SAR Board Member, Committees – Professional Standards, Strategic 
Planning and Finance, Grievance, C.A.R. IMPAC Trustees, REALTOR® 
Action Fund, and more.

I volunteer at SAR because it is important to me 
to give back to my community....in this case the 
REALTOR® community. This noble profession has 
provided me the opportunity to earn a very good 
living doing something that I love.  The doors that 
have opened for me and the relationships that I 
have built because of the Association are priceless.  
I am honored and humbled with each opportunity 
that I have to serve this fine organization.

Tim Weisbeck
Committees - CanTree

You can’t quantify the value of volunteerism. It 
is priceless by giving back to the community to 
people in need.

Rob McQuade
SAR Board Member, Committees – Regional Meeting Coordinator, 
Technology Advisory, C.A.R. IMPAC Trustees, REALTOR® Action Fund, 
Fall Conference, and more.

What I find most valuable in volunteering within 
SAR is the people. I’ve had the opportunity to build 
relationships with my colleagues in the industry. 
People are always so willing to share knowledge 
and ideas--and with the breadth of experience in an 
organization like ours that knowledge is immense. It 
also makes a huge difference in a transaction when 
you know the agent on the other side. Working 
together with everyone to get the job done is part 
of real estate, but it’s a lot easier when there’s a 
foundation of trust and I know that the agent on the 
other side of a transaction is as committed to the 
ethical, professional practice of real estate as I am.

Laurie Lyons
Committees – Education, Equal Opportunity, Leadership Academy 
and Housing Opportunity

Volunteering helps me personally, and, I’m sure 
everyone who participates, gain a much better 

understanding of the breadth and scope of our 
organization, its purpose, value and place in our 
own real estate group, and, the greater community 
at large. By that, I mean:
•	Meeting	 other	 professionals	 in	 our	 industry.		

A personal knowledge of associates builds 
stronger relationships amongst members 
benefiting our clients in day to day transactions.  

•	Engaged	 as	 an	 influential	 association	 in	 the	
decision-making process of measures that 
affect home ownership in our community and 
state.  We also understand and act to support 
or defeat issues that will impact the public at 
large as they relate to our clients. 

•	Giving	 back	 –	 at	 an	 association	 level.	 	 I	 really	
enjoy participating in my association.  We 
can actively participate in our association, 
expressing our thoughts and ideas for the 
greater good and health of our association.       

•	Giving	 back	 –	 at	 a	 community	 level.	 	 I	 love	
participating at a community level, actually 
making a difference through Saturday 
neighborhood work days, and fundraisers for 
the Scholarship Fund and Salvation Army.  It 
truly is more blessed to give than receive.

Mahnaz Khazari
Committees – Education, Grievance, Cantree, Technology Advisory, 
Leadership Academy and Housing Opportunity

Volunteering at SAR, my professional organization, 
has numerous benefits.  Among the most important 
benefits I can name are the following:

-  Providing manpower to strengthen the 
organization.

-  Learning opportunities as a result of contacts 
with other professionals.

-  Identifying the needs and concerns of our 
community and our clients as well as our 
colleagues.

 My volunteering experiences with SAR has given 
me the unique privilege of participating in the 
above activities. 



2003 Howe Ave | Sacramento, CA 95825 | 916.922.7711 | mpeventscenter.com

mack powell event center
at the Sacramento Association of REALTORS®

 

BOOK BY AUGUST 31, 2013 FOR THIS EXCLUSIVE OFFER
Schedule your holiday party and receive a 25% discount on your room rental rate! 
Valid November 1st - January 5th 
Rentals outside those dates receive a 20% discount.

Call 916.922.7711 or email info@sacrealtor.org

Terms and Conditions
Offer valid for new bookings only.

EXCLUSIVE OFFER FOR SAR MEMBERS ONLY!

mailto:info@sacrealtor.org
http://www.mpeventscenter.com
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