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Change is constantly happening all around us every day. It’s nice to know that the lender
you start your loan with today will be here to fund it at your closing...And be on time!
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Loan Officer
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Sr. Loan Officer- Roseville
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NMLS# 256253
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FHA, FHA 203K, VA, USDA 100% Financing, CalSTRS, CalHFA,
CONVENTIONAL and JUMBOS

We have over 107 Years of combined lending experience

916.929.2333
2033 Howe Avenue, Suite 110
Sacramento, CA 95825

Licensed by the Department of Corporations under
the California Residential Lending Act NMLS# 1141
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P resident ' s P erspe c tive

Chris Little

2013 President

Education is one of the “building blocks” of this year’s theme, “Building a
Foundation for the Future” because it is such an integral part of what SAR
does for you and for the community.
At our June Main Meeting, we presented $43,000 in scholarships to assist
some terrific young women and men pursuing their educational goals. On
that day we were celebrating the accomplishments and the hopes of these
fine young men and women. Their futures are so bright as they begin their
higher education.
As REALTORS® we must also pursue our educational studies to stay at the
top of our game. It is imperative that we take advantage of the educational
opportunities available to us to be the best REALTORS® we can be for our
clients. Life-long learning is critical for each of us to achieve and sustain
success in our industry.
Fortunately for us we have an excellent Education Department at SAR. Judy
Wegener and Brian DeLisi work diligently with the Education Committee
chaired by Franco Garcia to provide us with relevant courses giving us the
information and tools to be our best. With courses as varied as “structural
pest inspections” to “setting up your mobile office” to the “essentials of
writing a commercial lease” there are so many diverse offerings at SAR.
SAR continues to offer our Real Estate Training Institute (RETI) and Broker
Training Institute (BTI). RETI is a great program for newer and returning
agents to learn (or relearn) the basics of our industry. Both series utilize
many local REALTORS® who share their experience and knowledge in a very
open and engaging environment.
SAR also offers a regular series of “Lunch & Learn” courses where you feed
your stomach as well as your mind.
And, of course, NAR designations are a way of adding further focus and
depth to your REALTOR® education. I highly recommend these if you have
not already done so. You can learn so much from these and many of them
offer online courses as well.
Additionally, there are some terrific educational opportunities offered
through C.A.R. and other real estate groups such as AAREA, NAHREP,
Realtists, and WCR.
There is simply no shortage of educational options out there for us. So,
take some time this year and every year to take advantage of the educational
offerings at SAR and continue building your foundation for the future.
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CEO EXCHANGE

DAVE TANNER

CHIEF EXECUTIVE OFFICER

In accordance with the
terms of the three way
agreement NAR, CAR and
SAR have been aggressively
enforcing the terms of the
variable dues formula. Under
this policy a REALTOR®
broker is responsible for
payment of REALTOR® dues
for every licensee working
for that broker. This amount
is reduced by the dues paid
directly by any of those
licensees. If an individual
licensee has not paid their
dues the REALTOR® broker is
responsible for paying them. If the REALTOR® broker
pays those dues the associate is still not a REALTOR®
and is not entitled to receive member services until they
apply and are approved for membership.
If the REALTOR® broker fails or refuses to pay the dues
then the association is obligated to terminate member
services to that REALTOR® broker. A REALTOR® associate
of that broker is only authorized to receive member
services if the broker is a REALTOR® member. Once the
broker is suspended, all member services to all licensees
associated with that broker must also be suspended.
SAR has been providing reminder notices to all
brokers of this requirement for the past several weeks.
They have been advised that the last day to insure
compliance was June 28, 2013. As I write this article we
are preparing to terminate services to non-compliant
firms on July 6, 2013. But this is only one of the issues
involved in non-compliance.

ZipForm® is a member service provided by C.A.R. to
members at no additional charge. Once a member’s
services are suspended, access to zipForm® will be
denied. If a non-REALTOR® wants to use zipForm® they
can purchase an individual license for about $1,000
per year. If a non-REALTOR® uses zipForm® without
purchasing a license they are violating copyright law.
C.A.R. has been aggressively pursuing action against
such persons. After all, they are stealing a benefit that
the REALTOR® members are paying for.
An even greater issue is that California Business and
Professions Code Section 10177(e) provides that the
Commissioner can suspend or revoke the license of
any licensee who “willfully used the term “realtor” or a
trade name or insignia of membership in a real estate
organization of which the licensee is not a member.”
This means that anyone claiming to be but not currently
a member of Masters Club, CRS, CRB, etc. could lose
their license. More pointedly on the topic at hand, any
non-REALTOR® licensee working for a company with
the word REALTOR® in the name could be facing loss
of license just for using the company name. Likewise if
they used a business card, stationary or forms with the
word REALTOR® or the REALTOR® insignia on them.
There are some very limited exceptions to having to
pay member dues for selected licensees not actively
engaged in listing or selling real estate and those have
been spelled out in detail to the brokers. The safest
and best solution for all licensees is to insure that their
member dues are properly paid. For all the benefits
to be received and all the trouble to be avoided,
the payment of annual REALTOR® dues should be
considered a real bargain.

Brad L’Engle
Senior Mortgage Consultant
(916) 977-1291
DRE#01389930 NMLS #249309

Terry Moore
Mortgage Consultant
(916) 977-1287
DRE#01449526 NMLS #249305

Scott Filby
Senior Loan Consultant
(916) 732-4333
DRE#00908377 NMLS #312773

Paul Anderson
Senior Loan Consultant
(916) 486-6580
DRE#01168746 NMLS #297646

Valerie Dreher
Senior Loan Consultant
(916) 847-3278
DRE#01029416 NMLS #252974

Brad Wiese
Senior Mortgage Consultant
(916) 977-1248
DRE#00305741 NMLS #305741

Steve Germoles
Certified Mortgage Planner
(916) 977-1232
DRE#00861155 NMLS #299002

Doug Hallstrom
Certified Mortgage Planner
(916) 977-1236
DRE#01013621 NMLS #296948

Geoff Black
Senior Loan Consultant
(916) 486-6558
DRE#01362321 NMLS #303376

Troy F. Bird
Mortgage Consultant
(916) 977-1234
DRE#01125227 NMLS #277770

Jennifer Gonzales
Serior Mortgage Consultant
(916) 486-6582
DRE#01219856 NMLS #305526

Roy Macy
Mortgage Consultant
(916) 977-1223
DRE#0114364 NMLS #249110

Anthony Bartone
Mortgage Planner
(916) 977-1245
DRE#01386513 NMLS #297490

Jeannie Gardner
Senior Loan Consultant
(916) 705-9428
DOC, NMLS #281697

Jon Kaempfer
Mortgage Consultant
(916) 216-5499
DOC, NMLS #275861

NATOMAS

Brent Wilson
Mortgage Strategist, CFP®
(916) 765-0009
DRE#01102706 NMLS #297693

ROSEVILLE
Thomas C. Putnam
Production Manager
(916) 367-7123
DOC, NMLS #634515

Mike Ferreira
Branch Manager
916-367-7125
DOC, NMLS #448587

Jeff Tarbell
Broker
(916) 367-7148
DRE#01053700 NMLS #249176

Vince Kaleel
Natomas Branch Manager
(916) 575-9740
DOC, NMLS #707755

Dan Tharp
Senior Loan Consultant
(916) 257-1470
DRE#01736464 NMLS #280913

Monty Maxwell
Mortgage Loan Originator
(916) 769-2383
DRE#01214591 NMLS #280914

Kris Karge
Mortgage Loan Originator
(916) 215-2419
DOC, NMLS #319429

DAVIS

We’ve moved!
Come check us out in our
new location
2240 Douglas Blvd. Ste. 200
Roseville, CA 95661
Cara Mengali
Davis Branch Manager
(530) 753-8980
DRE#01355810NMLS #298113

Scott McLallen
Senior Loan Consultant
(530) 400-0670
DRE#01320106 NMLS #298107

Jeff Compton
Senior Loan Consultant
(916) 367-7135
DRE#01016005 NMLS #298897

John Foderaro
Senior Mortgage Consultant
(916) 295-5168
DRE#01370467 NMLS #305090

SACRAMENTO

ELK GROVE

SACRAMENTO

Dave Mendoza
Sacramento Branch manager
(916) 977-1227
DRE#01000837 NMLS #243859

ROSEVILLE

Jim Hanson
Elk Grove Branch Manager
(916) 226-6866
DRE#01020858 NMLS #254554

DAVIS

It’s

NATOMAS
ELK GROVE

Smooth Sailing

for your clients with Comstock Mortgage!
Find us on:

DRE #01390474 NMLS #165193 Sacramento 1st Mortgage DBA Comstock Mortgage

ComstockMortgage.com
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For 51 years, SAR has been awarding
scholarships to deserving Sacramento area
students. This year the Scholarship Trustees
were proud to present scholarships to 25
deserving and talented students during
our June Main Meeting. Applauding their
achievements were friends, family and many
supportive SAR Members.
To kick off the scholarship awards
presentation, previous recipients Ryan
Gallagher, Casey Kidwell and Nicholas Terzakis
spoke on their college experiences and what
the scholarship helped them accomplish. This
presentation was followed by the distribution
of awards by SAR Scholarship Trustees Perry
Georgallis, Sherri Rubly, Judy Schoer, Nick
LaPlaca and Peggy Adams.
The Trustees thanked SAR Members, Masters
Club and SAR’s Young Professionals Network
for the donations they contributed toward
making the scholarship awards possible. They
also recognized Coldwell Banker Fair Oaks
and Vitek Mortgage Group for their generous
contributions of money raised during their
successful fundraising events. Along with the
hard work of the Scholarship Fundraising
Committee Alyssa Lozano, Beth Harney, David
Boliard, Jodi Ash, Kathy Russell, Nancy Wegge
and Phyllis Hayashi, Scholarship Trustees
were able to raise $43,000.
This year the Trustees named the Creative
Contributions Scholarship in honor of SAR
Director of Retail Operations Carl Carlson for
the significant contributions he has made to
the scholarship fundraising program. Using
his creativity, ingenuity and contacts, Carl has
developed many new corporate partners and
unique ways to raise funds.

Scholarship Recipients
Madison Albiani is the
granddaughter of Gil Albiani
and niece of Jennifer Albiani
Quinn. She graduated from
Elk Grove High School and will
be studying animal science
at Cal Poly, San Luis Obispo.
Madison received a $2,000 SAR
Scholarship.

Madison Buccola is the
daughter of SAR Member Sara
Buccola. She graduated from Elk
Grove High School and will be
studying political science and
business at University of Nevada,
Reno with the goal of creating
a non-profit organization for
children with eating disorders.
Madison received a $1,500 SAR
Scholarship.

Brooke Carroll is a family
friend of SAR Legislative
Consultant Eric Rasmusson.
She graduated from Rio
Americano High School and will
be majoring in international
relations and government at
UC Berkeley. Brooke received a
$1,500 SAR Scholarship.

Jacqueline Coleman is a
family friend of SAR Member
Nick LaPlaca. She graduated
from St. Francis High School and
is planning to attend Creighton
University to study nursing.
She received a $1,500 SAR
Scholarship.

Chris Konstad graduated
from Jesuit High School and will
be studying computer science
at UCLA. Chris hopes to develop
a new product or technique that
can be utilized to improve the
lives of others. He received the
$2,500 Kay Georgallis Memorial
Scholarship funded by Young
Professionals Network.

Preston Davis, son of SAR
Member Stacie Davis, graduated
from Bella Vista High School. He
intends to study criminal justice at
CSU Sacramento. Preston received
the $2,000 Creative Contributions
Scholarship honoring Carl Carlson.

Jenna Lillywhite graduated
from Folsom High School.
She will be a math major at
Whitworth University and
would like to pursue a career as
a teacher. She received a $1,500
SAR Scholarship.

Joseph Favila is the son of
SAR Member Jesse Favila. He
graduated from Laguna Creek
High School and will be studying
business at CSU Monterey Bay.
Joseph received a $1,500 SAR
Scholarship.

Cathy Looc graduated from
Florin High School. She will be
studying human biology at UC
San Diego. Cathy received a
$1,500 SAR Scholarship.

Sarah Hemmen, the daughter
of SAR Member Angela Gitt,
graduated from St. Francis High
School. She hopes to pursue a
career in business or economics
and will be attending Sonoma
State University. She received a
$1,500 SAR Scholarship.

Trevor MacDonald is a family
friend of SAR Member Ron
Greenwood. He graduated
from Jesuit High School and will
be studying business at Santa
Clara University. Trevor received
the $3,000 Eugene L. Williams
Scholarship funded by Coldwell
Banker Sierra Oaks.
10
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Meghan McKenna graduated
from Rio Americano High
School. She plans on pursuing
a career in foreign diplomacy
and international relations
at University of San Diego.
Meghan received the $1,500
Vitek Scholarship.

Riley Quinn is the granddaughter
of SAR past President Gil Albiani
and the daughter of SAR member
Jennifer Albiani-Quinn. She
graduated from Pleasant Grove
High School. Riley will be pursuing
a career in agricultural business
and has been accepted to CSU,
Chico. She received the $2,000
Mike Messina Scholarship funded
by SAR Masters Club.

Makayla Mellas is a family
friend of SAR Member Perry
Georgallis. She graduated from
St. Francis High School. She plans
on studying environmental
science and has been accepted
to Cornell University. Makayla
received the $2,000 Mack Powell
Scholarship funded by Coldwell
Banker Sierra Oaks.

Blake Reed, the son of SAR
Member Lisa Rothfels, graduated
from Rio Americano High School
and he will be attending University
of San Diego. He plans to study
business or scientific development.
Blake received a $1,500 SAR
Scholarship.

Wes Okuhara graduated from
CK McClatchy High School and
plans on studying electrical
and computer engineering at
UC San Diego. Wes received a
$1,500 SAR Scholarship.

Michelle Reese, a family friend
of SAR Member Patti Martinez,
graduated from Franklin High
School. She plans on studying
psychology at Sonoma State
University. Michelle received a
$1,500 SAR Scholarship.

Nicholas Playdon is the son
of SAR Member Christopher
Playdon. He graduated from
Franklin High School and plans
to study film or communications
at Loyola Marymount. Nicholas
received
a
$1,500
SAR
Scholarship.

Derek Rodigo is a family friend
of SAR Member Judy Schoer. He
graduated from Del Campo High
School. Derek plans on pursuing
a degree in kinesiology and will
be attending Westmont College,
where he will also be on their
baseball team. He received the
$2,500 Dale Morris Scholarship
funded by the Young Professionals
Network.
11
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Hanna Schneider, daughter of
SAR Member Karene Schneider,
graduated from Bella Vista High
School. She will be studying finance
at UC San Diego, as well as joining
their NCAA women’s water polo
team. Hanna received a $1,500 SAR
Scholarship.

Nicole
White-Madolora
graduated from Franklin High
School. She plans to study to
be a dermatologist physician
assistant at CSU San Francisco
or Sierra College, as well as
joining their softball team.
Nicole received a $1,000 SAR
Scholarship.

SCHOLARSHIP DONORS
Matthew Thalken graduated
from Rio Americano High School
and will be pursuing a degree in
structural engineering at UC San
Diego. Matthew received a $1,500
SAR Scholarship.

Carly Tyer, daughter of SAR
Member Tom Tyer, graduated
from Rio Americano High School.
She plans on studying business or
science at UC Davis. She received a
$1,500 SAR Scholarship.

Ryan Werking is the son of
SAR Member Bruce Werking. He
is currently pursuing a degree in
petroleum engineering with a
minor in Business and Economics
at Colorado School of Mines. He
received the $2,000 SAR Masters
Club Scholarship.

SAR is most grateful to the following individuals
and companies for their generous donations to
SAR’s Scholarship Fund this year.
Peggy Adams
Warren Adams
Gil Albiani
James Anderson
Nancy Arndorfer
Bernadette Augustine
Del Barbray
David Boliard
Chris Clark
Coldwell Banker Sierra Oaks
Paula Colombo
Kyle Finley
Zack Finley
Eva Garcia
Frank Garcia
Rosanna Garcia
Perry Georgallis
Ron Greenwood
Susan Harrold
Thomas Harvey
Phyllis Hayashi
Margret Heede
Rhonda Holmen
Marian Hutnick
JoAnn Kaleel
Karen Krueckel
Nick LaPlaca
Stephen Larson
Michelle Lehman
Patrick Lieuw
Antonio Lopez
Lyon Real Estate
Masters Club

Jackie Merchant
MetroList Services, Inc.
Hoeuy Meyer
Bill Miller
Wanda Noack
Karla Oppliger
Virginia Raskin
Ricardo Rivera
Sherri Rubly
Kathleen Russell
Ted Russert
Sacramento Association of
REALTORS®
Judy Schoer
Patricia Schwartz
Patricia Sheean
Bonnie Silva
Ron Silva
Charlene Singley
Bruce Slaton
Erin Stumpf
Karla Swanson
David Tanner
Judy Thompson
Kyle Thompson
Robert Turrietta
Shaun Velayas
Vitek Mortgage Group
Tim A Weisbeck
John Wheat
Richard Wilks
Helen Willett
Young Professionals Network
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A bout the M arket
REAL ESTATE FINANCE FORUM CHAIR

WOULD YOU DO IT AGAIN?

Larry Challis

By Larry Challis, Cherry Creek Mortgage

Don’t hate me…As I write this article, I am in Carmel, preparing to head off
on a ten-day trek into the wilderness…no cell phones, no internet, and the
necessity to write this article is the last deadline that I will have for over a week.
At the June Real Estate Finance and Affiliate Forum (first Thursday of the
month 9 am to 10:15am at SAR), I asked some real estate industry leaders to
give advice to people considering entering into their respective professions.
We had some interesting and surprising common themes.
Each person commented on the fact that the average age of industry
professionals continues to get older (50 years plus for most). All areas require
competency in technological skills and social media; much of their job
description is centered on legal and regulatory compliance issues.
The speakers represented title and escrow, finance, real estate sales,
appraisal, energy efficiency programs, credit repair, and non-profit home
buyers support programs. Every speaker commented on the fact that they
enjoyed their job. The learning curve is a little steeper today for those
entering the industry; however, the professionals felt their careers offered
diversity, freedom over their schedules, and excellent income. Many are
already working with people entering into their respective industries, most in
mentor programs.
So, the big question….knowing what you know now, from your years of
experience, if a prospective job applicant asked if you would do it again,
would you? Would you become a REALTOR®, an appraiser, a loan officer,
etc.? Every one of our speakers loves their jobs. As the market continues to
improve in the greater Sacramento region, we will have plenty of room for
folks beginning or transitioning into careers in the real estate industry. Many
of us stand ready to assist in their development. We are fortunate to work
with so many consummate professionals in the SAR!
See you after my vacation.

“Divorce Done Differently”

Family Law

Center

1722 Professional Dr. Sacramento, CA 95825

www.FamilyLawCenter.US
Call for a Free Brochure
916

488-5088

Carol Delzer

President, Senior Mediator
Collaborative Attorney
Family Law Certified Specialist
Licensed MFT #32661

Mark Johannessen
Attorney - Mediator
Collaborative Attorney
Family Law Certified Specialist
J.D., C.P.A. (inactive), M.B.A.

Patricia Clark

Attorney - Mediator
Collaborative Attorney

Divorce Mediation • Collaborative Practice
Divorce Representation
•
•
•
•

Divorce
Child Custody
Child/Spousal Support
Property Division

•
•
•
•

Paternity
Business Valuation
Retirement Division
Legal Separation
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G O V E R N M E N T W AT C H
SMUD Rate Changes Proposed
Changes in utility rates, as well as how
utilities are billed, are being considered by the
Sacramento Municipal Utility District (SMUD).
First, they are evaluating a rate increase for all
customers of 2.5% in 2014, and an additional
2.5% in 2015, which is in line with recent inflation.
The average electricity customer can expect to
see an increase in their bill of approximately
$4 per month by 2015, if energy consumption
remains constant.
According to SMUD, these two rate increases
are needed to cover rising costs. SMUD has
increased supplies of renewable energy to meet
state requirements, but clean renewable power
is more expensive than conventional sources of
electricity. SMUD is on track to get 37 percent of
its energy supply from renewable sources by 2020.
At a time when individuals may feel they are
being “nickeled and dimed” from every direction,
it’s important to remember these facts about
SMUD. Even with these proposed changes,
SMUD’s rates will remain among the lowest in
California. On average, SMUD’s rates today are
24 percent lower than PG&E’s rates. Over the
last 20 years, SMUD’s rates have increased by
less than the rate of inflation.
Another change for residential customers is
time-based rates. SMUD is recommending a
transition from two-tier pricing to a flat energy
charge in anticipation of moving to time-based
rates in 2018. These changes will better reflect
the true cost of providing power to customers.
Under time-based rates, utilities charge different
prices based on the time of day electricity is
used. The different charges reflect the ups and
downs of wholesale power prices due to supply
and demand. In hot climates like Sacramento,
power is most expensive during summer months
between 4 and 7 p.m.
While this is the most popular time to use
power, it is also the most expensive time for
SMUD to provide power, as SMUD buys it from
the wholesale market. Implementing timebased rates provides a financial incentive for
consumers to shift energy use to less expensive,
off-peak hours. This will also relieve the strain

on the energy supply. The hope is this cost
structure will rein in peak demand to avoid
the need for additional power plants. Business
customers are already billed on time-based
rates.
Newly installed digital smart meters that
record residential energy use every hour make
the transition to time-based rates possible.
The old analog meters couldn’t give specific
information on the amount of power used by
time of day. SMUD is waiting until 2018 for
this proposed change to give customers time
to adapt. They realize this will be a significant
change for customers, so they want to provide
plenty of advanced notice.
For customers who may have higher energy
bills as a result of the proposed changes, SMUD
is offers many forms of help. They provide a
variety of programs ranging from free shade
trees to refrigerator recycling to rebates on
energy-efficiency upgrades. Customers are also
able to view their hourly energy use online and
learn how to better manage their electric bills
using “My Account” on smud.org. They offer
energy conservation tips, and are developing
new energy management tools for customers.
All proposed rate changes have to be approved
by the SMUD Board of Directors. To learn more
about the SMUD rate changes, SMUD is holding a
public hearing at the SMUD headquarters on July
18th at 9:00am. You can also email questions and
comments to rates@smud.org.

80% of sales are made on the
5th to 12th contact...
Let us make some contacts for you...

www.livsac.com
916-956-8053
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S A R E du c ational offerings
DATE

TIME

CLASS

COST

TOPIC

INSTRUCTOR

July 10

12noon - 1:30pm

Water: How this valuable
resource affects your
clients and your business
- Lunch and Learn

$15

Lunch is Included.
Topics:
• The history of water and the Sacramento Valley
• The role politics plays in the distribution of water
• How we deal with floods vs. droughts
• How water affects everyday life and commutes
• Tips for managing water wisely
• Factoring water into where your buyer chooses to live
• How water affects your business today and tomorrow

Barbara Harsch

July 12

12noon - 1:30pm

VA Loans Lunch and Learn

$15

Topics Include:
• Highlights of the program
• General eligibility guidelines
• Program guidelines
• Underwriting guidelines
• VA fees & charges
• Resources

Steve Hatalla,
Summit Funding, Inc.

July 19

10:00am - 12noon

Building a Facebook
Page for Real Estate

$29

Topics:
• Create your own custom Facebook Business Page
• Grow your Facebook Fan Base - fast!
• Get others to post and manage your Facebook pages
• Post once and link to all your Social Media sites
• Find blogging material
• Create your own Facebook Ad
• Get business using Facebook Ads
• Get your Social Media Marketing done for you
Plus:
• Manage your own Online Reputation
• How many Facebook pages should you have?
• Top 3 sites for REALTORS®
• Avoid information overload and getting overwhelmed

Sue Gibson

July 26

9:00 - 11:00am

Listing Agreements

$35

Topics Include:
Real estate laws are constantly changing, especially in
California. Learn the latest changes regarding payment of
commissions and how the CAR Listing Agreement forms
have been modified to incorporate those changes.
The SEL form has been changed to deal with the issue of
“Pocket Listings”.
If you hate pocket listings you will probably love the
changes.
If you love pocket listings you will probably love the
changes.
Come to this class and learn how the wonderful world of
listings has changed.

David Tanner, Esq.

Committee F eature
Education Committee
The Education Committee has been led this year by
Chair Franco Garcia and Vice Chair Mahnaz Khazari.
The committee is responsible for offering new topics
and classes, keeping in mind the goal to develop
curriculum that is timely, valuable and diverse. Each
course is designed to help meet the needs of SAR’s
membership as they grow their businesses.

material, classes and lunch-and-learns to stay on top
of the ever changing real estate market. So far, new
courses have included the Tech U series, Using the iPad
for recording videos, Seller Financing, and Successfully
Listing and Selling Condos. If you have an idea for a
new class, please don’t hesitate to suggest it. You may
contact Brian DeLisi at bdelisi@sacrealtor.org.

The Education Committee strives to provide SAR
Members the highest quality classes and information
that benefit our range of talents from new agents
to seasoned brokers. They are constantly updating

This Committee is just one of many that make SAR
the successful and esteemed Association it is. Member
volunteers know what is important to REALTORS® and
how to bring them the best in educational offerings.
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A ugust Calendar of E vents
Monday

Tuesday

Wednesday

Friday

Thursday

2

1
Real Estate Finance and Affiliate
Forum (A)
9:00 – 10:30am

6

5

MetroList Training – Session I (T)
9:00– 11:30am
MetroList Training – Session II (T)
1:00 – 4:00pm

New Member Orientation (B)
8:30am –12:30pm
Main Meeting (A)
9:00am – 10:30am

12

The Language of Real Estate from
Cultural Perspectives – Lunch &
Learn (A)
12noon – 1:30pm

13

19

20

Mortgage License Continuing Education
(MLO) (A)
8:30am – 4:30pm
MetroList Training –Auto-Prospecting
with Mapping Workshop (T)
9:00– 11:30am

16

15

Young Professionals Council Forum (A)
9:00 – 10:00am

Transaction Talk (A)
2:30 – 5:30pm

9
Office Closed for Staff
Development
7:30 – 8:30am
Sip & Support (A)
6:00 – 10:00pm

Realtist (E)
11:00am – 1:00pm

14
Transaction Coordination (A)
9:00am – 2:30pm

Regional Meetings* (A)
8:30 – 9:30am

45 Hour Duane Gomer License
Renewal (A)
1:00 – 4:00pm

8

7

21

Public Issues Forum (B)
9:30 – 10:30am

23

22
iPad – Setting Up This Business
Tool (A)
9:00am – 12noon
Video Marketing With Your iPad (A)
1:00 – 4:00pm

Regional Meetings* (A)
8:30 – 9:30am

MetroList Training – Session II (T)
1:00 – 4:00pm
New Member Orientation (B)
12:30 – 4:30pm

26

Notary Seminar (A)
8:30am – 5:00pm

27
Regional Meetings* (A)
8:30 – 9:30am
AREAA – How to be a Tech
Savvy Agent (A)
11:00am – 1:00pm

28
Office Closed – Staff
Development
1:00 – 2:00pm

Calendar Information
*For Regional Meeting locations and times,
visit www.sarcaravans.org
or contact
Tony Vicari at
tvicari@sacrealtor.org or 437-1205.

(A) Mack Powell Auditorium (B) Board Room, 2nd Floor
(T) Training Room, 2nd Floor (U) Upstairs

Meetings subject to change.

29

30

Industry Update (B)
9:30 – 10:30am
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May median price up 8.1% from April, up 42% from last year
The month-to-month median sales price in
Sacramento increased 7.9% from $222,000 to
$240,000. The current price is a 20% increase
from the $200,000 sales price of January 2013.
The current number is 42.2% above the $168,750
median sales price of May 2012.
An increase in sales volume brought the total
number of closed escrows to 1,672, 7.9% and
122 units higher than the 1,550 units sold in
April. The breakdown of sales for May was 115
REOs (6.9%), 371 short sales (22.2%) and 1,186
conventional sales (70.9%). Compared to one
year ago, REO (bank-owned) sales accounted for
27.8%, short sales 30.1% and conventional sales
42.2%. Since then REOs have dropped 75.1%,
short sales dropped 26.2% and conventional
sales have increased 68%. Compared with May
2012, however, the sales volume has decreased
7.9% from the 1,816 units sold.
Homes priced between $200,000 and $299,999
accounted for 32.4% (542) of the 1,672 sales this
month. Homes between $100,000 and $199,999
totaled 509 (30.4%) units and homes $99,999
and under totaled just 69 units (4.1%). A year
ago, homes under $100,000 accounted for 16.1%
(293 units) of all homes sold.
Closed escrows from cash financing (611 units or
33.6% of all sales) decreased 7.8%, conventional
buyers increased 4.3% (765 units/42.1%) and
FHA financing increased 5.3% (287 units/15.8%)
sales. These numbers include the 144 condo
sales this month. The average amount of days
spent on the market (from list date to opening
escrow) decreased from 22 to 20 days; the
median DOM decreased to 9.5. In a breakdown
of length of time on market, 82.9% (1,507 units)
sold in 30 days or less. 10% (182 units) sold
between 31 and 60 days. The remaining 7% (128
units) sold in 61 days or more. This information is
available in full on the MLS Statistical Summary
report featured at http://www.sacrealtor.org/
public-affairs/statistics.html.

The active listing inventory increased for the
month, rising 7.7% from 1,381 units to 1,488
units. The months of inventory remained at .9.
This number explains the amount of time (in
months) that it would take to deplete the current
inventory at the current sales rate.
SAR President Christ Little adds his observations:
“The number of listings continues to decline and
months of inventory remain exceptionally low
with supplies lasting less than 3 weeks. Both
the median and mean sales prices continue to
increase significantly and cash buyers, though
significant, are a declining portion of the buyers.”
He continues, “All these combine to make it
a STRONG sellers’ market. Demand is high,
supply is very low and investors are moving
away. If interest rates continue to rise and lender
practices continue to be stringent, it may flatten
the rising demand due to challenges for buyers
on the financing side. Therefore, homeowners
with equity and a desire to sell should act on it
and consult a REALTOR®.”

Condominium Resale Market
Sacramento condominium sales increased for
May to 145 units. This is up 9.8% from the 132
units sold in April and up 2.8% from the 141 units
sold in May 2012. REO property sales accounted
for 14.5% (21) of all units sold, while short sales
(25.5% or 37) and conventional sales (60% or 87)
accounted for the remainder. The condominium
median sales price increased 18.2% month-tomonth, from $110,000 to $130,000. This current
price is 67.9% higher than the May 2012 ($77,425)
median sales price. Breaking down the Listing
Inventory, there are 122 Active Condo Listings
(includes 7 Active Short Sales) and 129 Pending
Short Sale/Lender Approval. The Total Value of
Closed Escrows was $21,251,687; this is up 25.6%
from the April Total Value of $16,915,059.

Turn their dream home into a real address.
As your mortgage partner, we’ll consistently deliver on-time closings, choices of solutions and
guidance from our expert loan consultants, so you can help your clients go from home seekers
to homeowners. We specialize in FHA & 203K, VA, HomePath®, Conventional and Jumbo loans.

Give our Roseville team a call today, and we’ll help your
clients find the right solution and help you secure more sales.

Jeani Buckmaster

Roland Benson

Brad Bauer

NMLS ID 254991

NMLS ID 353144

NMLS ID 323859

Bruce Van Patten

Daniel Huffman

Jennifer Igou

NMLS ID 632096

NMLS ID 821086

NMLS ID 310965

Michael Johnson

Nicole Nelson

Patricia Pickering

NMLS ID 259850

NMLS ID 205863

NMLS ID 413969

Branch Manager

Loan Consultant

Loan Consultant

Sales Manager

Loan Consultant

Loan Consultant

Loan Consultant

Loan Consultant

Loan Consultant

Incredible employment opportunities available. Call today!
imortgage 3013 Douglas Blvd., Suite 205, Roseville, CA 95661. Rates, terms and loan program availability are subject to change without notice. Consumer is subject to specific program qualifications. This is not an advertisement to extend consumer credit as defined
by section 226.2 of Regulation Z. Applicant must meet certain eligibility criteria to qualify for programs. Licensed by the California Department of Corporations CRMLA 4130969. imortgage NMLS ID 3096. All rights reserved. 07/2013. Equal Housing Opportunity.
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Serving the Sacramento Region since 1979.
Phil Adams, Senior Property Manager
DRE#00829023
30 years with M&M
Folsom, Granite Bay, Loomis, Orangevale
Cell: 916-591-0124
phil@mmproperties.com
Mike Baumgartner
DRE#01817169
2 years with M&M
Elk Grove, Galt, Wilton
Cell: 916-798-1118
michael@mmproperties.com
Ernest Alexander
DRE#01447338
6 years with M&M
Natomas 95833,95834,95835
916-717-0232
elalexander@sbcglobal.net
Renee Cabral
DRE#01720303
6 years with M&M
Sac 95829,95828, Elk Grove 95624
Cell: 916-281-7771
rcabral4@msn.com
George Dahdouh
DRE#01743736
5 years with M&M
Sac 95832, Laguna 95757, 95758
Cell: 916-271-3804
grdahdouh@yahoo.com
Cathy Galligan, Senior Property Manager
DRE#01196197
20 years with M&M
Carmichael, Citrus Heights, Fair Oaks
Sacramento 95628, 95842
916-923-6181 ext.168
cathyg@mmproperties.com
Jim Hall
DRE#01489815
6 years with M&M
Sac 95822, 95823, 95832
Cell: 916-716-3660
jim@mmproperties.com
Eric Kramer
DRE#01878520
2 years with M&M
Antelope, Roseville, Rocklin, Lincoln
Cell: 916-862-4181
E_Kramer@comcast.net

John Schenkenberger
DRE#01481301
3 years with M&M
Sacramento 95826, 95827, Rancho
Cordova
Cell: 916-708-2065
john@mmproperties.com
Barbara Lemaster, Senior Property
Manager
DRE#00984714
20 years with M&M
Apartments 16 units and greater
Cell: 916-833-9252
barbl@mmproperties.com
Jim Eitzen
DRE#01879149
3 years with M&M
Elk Grove and Laguna
Cell: 916-730-7498
jimeitzen@mmproperties.com
Joe Caballero
DRE#01870161
5 years with M&M
Speaks Spanish
Sacramento 95828, 95829, Elk Grove
95624
Cell: 916-628-5263
joecabo@yahoo.com
Susie Caballero
DRE#01744178
5 years with M&M
Speaks Spanish
Sacramento 95828, 95829, Elk Grove
95624
Cell: 916-213-8526
susie@mmproperties.com
Renea Negri
DRE#01254133
6 years with M&M
Rio Linda, Eleverta, North Highlands
Sacramento 94842, Antelope
Cell: 916-205-6415
reneanegri@aol.com
Wes Ritchie
DRE#01724001
6 years with M&M
Sacramento 95815, 95821, 95825, 95841
Cell: 916-730-4533
wesrtch@gmail.com

Cathy Stratton, Senior Property Manager
DRE#00755858
25 years with M&M
Citrus Heights, Orangevale, Fair Oaks,
916-923-6181 ext. 120
cathystratton@bmrealtor.com
Penny Jarrett
DRE#00899113
6 years with M&M
Carmichael, Sacramento 95864, 95825
Cell: 916-709-5930
pennyjarrett@comcast.net
Jan Windsor, Senior Property Manager
DRE#00904367
26 years with M&M
Carmichael, Fair Oaks, Sacramento 95864,
95825
Cell: 916-320-8408
windsorj@surewest.net
Geri Wells
DRE#00712747
6 years with M&M
Fair Oaks, Orangevale, Folsom
Cell: 916-849-5541
g.wells@comcast.net

Our sister management company,
Association Management Concepts
(AMC),1401 El Camino, Ste. 200, Sac
Ca 95815, 916-565-8080. Specializes
in managing homeowner associations
throughout the Sacramento Region.
Established in 1985. Brad Higgins, is the
president. Feel free to contact him regarding any issues about HOAs.(managing
homeowner associations does not require
a real estate license)
Brad Higgins, President
Since 1990
Folsom, El Dorado County
Cell: 916-3337-5893
brad@assocmc.com
Scott Bland
7 years with AMC
Handles Sacramento Association
South of HWY 80 to Elk Grove
916-565-8080 ext.322
Barbara Lemaster
20 years with AMC
North East of Sacramento, Placer County
916-565-8080 ext.128

Phillip Sparks
DRE#01125907
7 years with M&M
Laguna, Elk Grove, Sacramento 95823
cell 916-752-2086
papropertymanager@gmail.com

Steve Raya
9 years with AMC
Sacramento, South East and Downtown
916-565-8080 ext.318

Jeff Huang
DRE#01882324
Speaks Chinese
Folsom, El Dorado Hills,
Granite Bay, Cameron Park
Cell: 510-461-7283
mysteppingrocks@gmail.com

Chris Peters
4 years with AMC
Yolo County and Sacramento
916-565-8080 ext.306
Accounting Department: Mary Cullen,
Gretchen Burrill & Linda Nalbandian
Administrative Support: Cecia Dailey
Maintenance Division: Rolando Cuevas

Teri Chikami
DRE#01296754
Sacramento 95814, 95816, 95819
95822, West Sacramento 95831
Cell: 916-949-5171
teri9884@att.net

Receptionist for M&M and AMC Olivia G.
Customer services: Leslie Chapman,

Free Nuts & Bolts Property Management
Class for all of your clients! Learn from 32
years of experience to reduce stress and
keep a consistent cash flow. 2nd Tuesday
of every month, but June 2012, at 5pm.

Word is getting around about M&M Properties!
“Your good services have bolstered me into purchasing another property in Sacramento!”
“Absolutely a five star rating! I’m impressed with your professionalism and promptness!
When problems happen, I know that you will handle them in a timely fashion with
knowledge based solutions. I totally trust all aspects of your management.”

CALL 916-923-6181, ext. 110 TO RSVP

®!
REALTrOesRiduSal income!

Let our qualified property
managers make your life
simpler and more cost effective!
Contact the Property Manager
who lives closest today!
www.mmproperties.com
916-923-6183
1401 El Camino Ave., Ste. 200
Sacramento, CA 95815

ate
Want to cre ht of a career in
Ever thoug nagement?
a
property m
all!

Give me a

c

BRUCE MILLS

DRE# 01100901
Work: 916-923-6183 ext. 110
Cell: 916-548-7712
brucemills@bmrealtor.com

www.mmproperties.com
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Please Vote
It is election time at SAR! While not all of our
Members have time to get personally involved
in SAR activities, everyone can contribute to the
Association by taking a few minutes out of their
day to vote. You may have already encountered
officer and director candidates out campaigning
at SAR meetings and events. Information on how
to vote and PIN numbers will be emailed to all
Members and online voting will begin at 8:00am
on Thursday, July 25th. At that point you may
go online to read candidate statements, and
most importantly, VOTE. Paper ballots will also
be available upon request. You will be selecting
directors for six (6) seats and officers for one (1)
seat for President, one (1) seat for President-Elect
and one (1) seat for Secretary/Treasurer. Save the
date for Tuesday, September 10th, when the new
leadership will be announced at the SAR Main
Meeting.
The Board of Directors is pleased to present
the following Officers/Directors slate for annual
election in July:

SAR 2014 Officer and Director Elections
2014 Officers – One Position per Office for 2014

President
Paula Swayne

President-Elect
Ron Greenwood

Secretary-Treasurer
Ed Anderson

Six (6) Director Positions for 2014 & 2015
Jodi Ash
Preston Collier
Kevin Cooper
Sue Galster
Jenifer Miller
Chip O’Neill
Kellie Swayne
Kyle Thompson
JaCi Wallace

Voting for SAR Officers and Directors runs
from July 25, 2013 and to August 15, 2013.
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MASTERS CLUB CORNER
By: Linda Wood, Outstanding Life Member
This month we are profiling Luis
Sumpter of Better Homes and
Gardens RE Mason-McDuffie. You
have probably met or at least heard of
Luis. He is a dynamic, bi-lingual and
dedicated REALTOR® and hard to miss.
He is involved at SAR at many levels.
Luis currently serves as PresidentElect of the Masters Club and
served on the Masters Club Steering
Committee for several years prior
to being elected to this leadership
position. He is also a graduate of
SAR’s Leadership Academy.
Luis is passionate about historic
home architecture. He is one of the
best resources I know when you need
someone with experience dealing
with historic homes, the Old City Area
and anything about Sacramento’s
older neighborhoods.

Luis is also a very involved member
of the community.
He is the
board president of the Alkali Flat
Mansion Flats Historic Neighborhood
Association and a board member of
Sacramento Old City Association.
He is a graduate of the 2012
Sacramento Planning Academy and
past chair of Sacramento Housing
and Redevelopment Agency. He
was selected to be on a special task
force to help select Sacramento’s
chief of police. Luis lives in a 1920’s
4-plex that he is restoring in one of
Sacramento’s historic neighborhoods
and is a co-owner of the fully
furnished F Street Lofts overnight
guest apartments. He is a season
subscriber to Music Circus and enjoys
travel and adventure.
22
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Luis was raised in Klamath Falls, Oregon in a
loving and extended family. He remains close
to them and enjoys visiting them whenever
possible. We are proud that Luis is part of our
SAR family and congratulate him on all of his
outstanding achievements!
Loaves and Fishes Reminder
Masters Club invites all SAR members to
volunteer at Loaves and Fishes as they prepare
and serve lunch to the nonprofit’s guests on the
5th Monday of the month.

Monday, July 29
Loaves and Fishes,1321 North C Street, Sacramento
Shifts available
Prep shift: 7:30am-9:30am
Serving and cleaning shift: 10:45am- 1:30pm
Park as close to the building as you can and
someone will direct you into the dining room.
Please wear closed toe shoes. Aprons are
provided. We need 15-20 people per shift. You
may bring friends or family to assist as long as
they are over 14 years old.
To RSVP or if you have questions, contact
Susan Harrold at sharrold@golyon.com.

S A R C H A R I TA B L E F O U N D AT I O N

Foundation Celebrates Debut
When the SAR Charitable Foundation held its debut gala in June, Board Chair Steve Galster offered the following remarks:
There’s one thing everyone in this room has in
common, whether you are a community leader,
a volunteer, an elected official or a real estate
professional. Look around, and you probably
won’t guess what I’m going to say. You – we –
have a deep-seated understanding of the value of
“home.”
It’s safe to say we all woke up this morning with
a roof over our heads, and we will return to that at
the end of this evening. We all also know that not
everyone can do that. That is the heart of why we
are here.
As REALTORS®, of course, we focus on
homeownership. I know that the rest of you,
who we are so happy to have with us this
evening, also know the benefits and challenges of
homeownership.
That’s why we created the Foundation. Yes,
we would like recognition for what REALTORS®
contribute to the community. I’m not going to
give you a lot of statistics, but here is one – in the
five-year period, from 2008-2012, the Sacramento
Association of REALTORS® gave nearly $900,000
to charitable causes. Most of that money went
toward improving home ownership opportunities
and to helping the underserved.

My hope for the Foundation is that we raise
awareness in the community that REALTORS®
actually do care, actually do want to participate in
the betterment of the community.
As REALTORS®, we have an obligation to give
back. We must participate in the community and
help solve housing problems, not just help people
buy and sell houses. The Foundation will help
raise awareness in the community that REALTORS®
are participating and giving time, money and
resources.
More important, and this is why we are really
here this evening, is what the Foundation can
do for the community. We are focused on our
priorities. When you give to the SAR Charitable
Foundation, you can know that your money will
be distributed thoughtfully and carefully. We
research where the money goes to make sure all
the causes support our goals.
The Foundation is a way for real estate
professionals to participate with the community
and to help people with housing. The Foundation
is a way for the REALTOR® community to raise its
standards, to raise the bar on who we are.
Thank you all for coming.

home lending, locally grown

good neighbors

make great lenders
Umpqua’s home lenders are local experts equipped with an array of options for your purchase,
refinance or new construction. Plus, we’ll stick with you every step of the way—because that’s
what good neighbors do.
Loan Programs:
Conforming / Non-Conforming
Fixed-Rate / ARMS1
First-Time Homebuyer
Jumbo Loans

Government / FHA / VA
Bond Programs2
USDA Rural Housing2
Residential Custom Construction1

Investment Property
Manufactured Homes
HomePath® Mortgage3

Contact your friendly, local Sacramento area Home Lender today.

Dan Starelli

Jeff Stevens

SVP/Regional Manager
NMLS # 297718

AVP/Sales Manager
NMLS # 274488

916-803-8623

George Castillo

Lynn Pini

Kevin Nunn

David Osborn

Dennis Shimosaka

AVP/Sales Manager
NMLS # 500711

Construction Sales Mgr
NMLS # 305826

916-563-1006

916-774-3952

916-563-1028

916-747-7027

916-915-7955

John Haydock

Pat Driver
Mortgage Loan Officer
NMLS # 234001

Renee Russell

Stephen Ellis

Frank Huck

Mortgage Loan Officer
NMLS # 963339

Mortgage Loan Officer
NMLS # 217012

Mortgage Loan Officer
NMLS # 1040208

Mortgage Loan Officer
NMLS # 459457

916-714-8301

530-332-2913

916-563-1758

916-774-3922

916-563-1756

916-677-0619

Michael Bettencourt

Steven C. Justeson

Teresa Taresh

Tom Pifer

Vicki Fenner

Mortgage Loan Officer
NMLS # 303463

Mortgage Loan Officer
NMLS # 500655

Mortgage Loan Officer
NMLS # 501200

916-939-3002

916-300-0769

916-517-5308

Mortgage Loan Officer
NMLS # 809234

Mortgage Loan Officer
NMLS # 238181

Mortgage Loan Officer
NMLS # 191066

916-337-2159

916-740-5371

Mortgage Loan Officer
NMLS # 708652

Mortgage Loan Officer
NMLS # 247791

1-866-4UMPQUA (1-866-486-7786) umpquabank.com Member FDIC Equal Housing Lender
1
Annual Percentage Rate (APR) for Variable rate products may increase after consummation. 2Loan programs subject to agency availability and funding. 3HomePath is a registered
trademark of Fannie Mae. Loan products subject to credit approval. Other terms, conditions, restrictions & fees may apply. Full documentation, title & property insurance required. Flood
insurance required if property is located in a Special Flood Hazard Area.
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Do you know what your benefits are?
SAR Members benefit in many ways, tangible
and intangible, from their Membership. Political
advocacy is frequently cited as an important
asset. Members also recognize the importance
of education, networking and the Code of Ethics.
Some benefits are much more easily quantified.
The SAR Retail Center is always working to
develop affinity programs, discounts and other
benefits for Members, both REALTORS® and
affiliates alike.
The Retail Center is also on-line. You can shop
for your real estate needs, 24/7, in your pajamas,
at www.realtysupplycenter.com.
Here are a few of the other benefits for SAR Members:
UPS: Save up to 30% on your shipping needs
through United Parcel Service (UPS). Sign up at
www.savewithups.com/sar .
Office Depot: Stop by the Retail Center to get
your purchasing card, for a variety of discounts
at any Office Depot store. Discounts include
black and white copies for 3¢ and color copies
for 25¢, 15% off finishing products and more.
Express Office Products: Save up to 50% by
ordering recycled toner and ink cartridges online
at www.icalexpress.com or call 916.631.8488
for information. Bring your recycled toner and
ink cartridges to the Retail Center rather than
adding them to the landfill.
Sacramento Tree Foundation: SMUD
customers are eligible to receive up to 10 free

shade trees, stakes and ties included. Help your
clients save up to 40% on their home’s cooling
cost, remove carbon dioxide from the air and
produce oxygen in return. Call Sacramento Tree
Foundation at 916.924.8733. Coupons are also
available in the Retail Center.
Let there be light! (bulbs) CFL bulbs are good
for “pop buys,” marketing, open houses and
closing gifts to your clients. Certain CFL bulbs
are now 16¢ each. The Retail Center also has
numerous energy-saving CFL fixtures. LED bulbs
are now also available.
OK TIRES: ALL tire purchases have a discount.
OK Tires will even pick up your vehicle. Call OK
Tires, tell them you are a REALTOR® Member and
receive additional discounts and services. Call
Kelly at 916.331.2751.
Junk-King: A full range of junk removal (for
residential and commercial properties), sameday services. Discounts include: $40 off any job
or $60 off a full truck. Call 1.800.995.JUNK (5865).
Sam’s Club: A $20 gift card for REALTORS®
when they pay the $35 sign-up fee, for renewal
or new membership. The SAR contact at Sam’s
Club is Walter at 916.487.8242 ext.109.
For any questions about the SAR Retail Center
or affinity programs, call Carl Carlson, Director of
Retail Operations, 916.437.1223 or 916.437.1222
or email ccarlson@sacrealtor.org.

Comments from Kathy Kelleher, Sacramento County
Assessor, spotlighting help she received from a
helpful REALTOR®:
Over the past five years, the Assessor’s Office
funding levels have been decreasing while the
workload has steadily been increasing.
When County Assessor Kathleen Kelleher
was elected to the position in 2010, one of her
objectives was to redesign the Assessor’s website
to make it more relevant to users. Without funding,
she was forced to use existing resources and
community partners to work on the project.
Two years ago, after Kathleen made a
presentation at the Public Issues Forum at the
Sacramento Association of REALTORS®, she had
the opportunity to meet Jodi Ash, a REALTOR®
with Coldwell Banker. She was impressed by Jodi’s
enthusiasm and interest in assessment issues.
On the spot, she asked Jodi to participate in the

website redesign project and Jodi readily agreed.
Jodi worked side-by-side with Assessor’s staff
and was able to bring focus to the perspectives of
the real estate professionals that use the Assessor’s
website. The new website was launched in March,
2013 and contains a section, “For Real Estate
Professionals,” that aggregates information from
the Assessor’s Office, the Tax-Collector, AuditorController, County Clerk and Recorder and others.
On June 12, 2013, at an office meeting at
Coldwell Banker, Kathleen presented a Certificate
of Recognition to Jodi for her assistance on the
website project.
Thank you to SAR Member Jodi Ash for reaching
out and helping the community!
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E thi c s Corner
As we celebrate the Centennial Year of the
National Association of REALTORS® Code of
Ethics we look at some of the similarities and
differences between today’s Code and the
one adopted in 1913. In that year the Code
attempted to guide the conduct of Real Estate
Men and how they treated other Real Estate
Men. Throughout the 1913 Code reference was
merely made to brokers and agents. The term
REALTOR® was not used anywhere in that Code.
On the cover of the Code published in 1914 the
word REALTORS without any trademark indicia
appears on the cover for the first time. It was
not until the Code was modified in 1924 that
the word Realtor appeared in the body of the
Code. The term had still not been registered as a
trademark but it was used to describe members
of Boards belonging to the National Association
of Real Estate Boards.
Finally, in the 1974 version of the Code we see
the term REALTOR® marked with the trademark

indicia for the first time. In the thirty-nine years
since that time the term REALTOR® has become
known for identifying a member of NAR as well as
a member of their State and Local Association of
REALTORS®. It establishes the basis for showing
that use of a REALTOR® is significantly different
from just using a real estate licensee.
Therefore it is important for every REALTOR® to
make sure that no licensee uses the term unless
they are a member of their local association and
subject to the Code of Ethics. The right to use
this term is one of the most valuable benefits
of membership in your local association and
enforcement of this trademark restriction is
incumbent upon every REALTOR® to protect that
valuable benefit. If you are aware of a licensee
using the term REALTOR® or using the REALTOR®
“R” trademark when they are not a member
of their local association just bring it to our
attention. We will take it from there.

It is our honor to welcome Senior Loan
Officers to the Land Home Team!

Randy Dailey

Built on Knowledge, Commitment,
and Trust Since 1988.

Land Home Financial –
Your Direct Community
Lender is Growing!
FHA / VA / Conventional • USDA • Jumbo
Low Down Payment Assistance Programs

Branch Manager
916-800-3534
rdailey@lhfinancial.com
NMLS/CA-DOC #222473

Anthony Digiorno
Senior Loan Officer

916-439-0505
adigiorno@lhfinancial.com
NMLS/CA-DOC #455168

Victoria Huynh

Senior Loan Officer
916-215-6093
vhuynh@lhfinancial.com
NMLS/CA-DOC #355055
Equal Housing Opportunity Lender. Restrictions apply, not everyone who applies will qualify, not
a commitment to lend. Elk Grove: CA-DOC #6073294. NMLS# 277769. CA-DRE #00988341.
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ROBIN MAYER

How long have you been with SAR and what is your position?
I have been here since August of 1998 (almost 14 years) and I work in
membership. When I first came to the association I answered the phones and
helped out anyone who needed it. I worked my way up to the membership
position.

What did you do before coming to SAR?
I was a stay at home mom until 1996 and then I worked for a temporary agency
interviewing applicants. I was a dental assistant in San Francisco a long time ago.

You’ve been with SAR for some time. What do you like best about working for the
Association?
This job is never boring, you never know what will go on here from day to day.
The association is a non-profit organization and we are solely here to help our
members. Whether it be in membership, education, or our store, we are there for
them.

How long have you lived in the Sacramento area? Where have lived before?
I have lived in Sacramento for 37 years now. I grew up in a town near Long
Beach, CA called Los Alamitos until I was 19 and then moved to San Francisco. I
had an apartment right across from Golden Gate Park. I really enjoyed going to
the park and walking around there. I spent a few months up in Seattle, WA and
then moved down to the San Diego area for a year and a half. San Diego was a
great place to live.

What do you like/dislike about Sacramento?
I have always said the people in Sacramento are very friendly, it is easy to make
friends here. It is a relatively small town and I like running into people I know. The
only thing I dislike here is when it gets too hot outside.

What are your hobbies or other activities?
My hobbies are my granddaughters! I love seeing them as much as I can. I also
love to get together with my friends.

Have you watched any good movies lately?
The last movie I saw was the last “Twilight” movie, “Breaking Dawn.” The new
“Superman” movie might be on my agenda soon or “Before Midnight” but I need
to see the other “Before” movies first.

Any favorite vacation spots?
I enjoy any new place that I get to go visit. I had a fun time last year visiting
friends in South Carolina. Cabo San Lucas might be in the near future for me to go
see. The last time I was there was a very long time ago and I know it has changed
a lot like Sacramento has, too.

Do you have a favorite restaurant in Sacramento?
I like any restaurant that serves a great lobster dinner, like Scott’s Seafood. I love
the steaks at the Cattleman’s and I love Mikuni’s.

What would people be surprised to learn about you?
I have an artistic side. I know how to decorate cakes. I can paint. I can make
pottery pieces.
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NEW SAR MEMBERS
MAY 2013
New REALTOR® Members
Michael W. Aguirre
Lyon RE Downtown
Waseem Ahmed
Elite Realty Services
Audrey E. Anderson
Keller Williams Realty
Deborah J. Brandon
Town and Country Real Estate
Andre D. Breaux
Keller Williams Realty
Jaime D. Cabrera Mares
Keller Williams Rlty Elk Grove
Christina E. Campbell
JWA Real Estate
Daniel R. Carmona
Carrington R E Servs CA, Inc
Jessica Carre
People’s Choice Brokers
Alanna M. Cavanaugh
The Malone Group Inc
Kelsie Crawford
Better Homes and Gardens RE
Marinell J. Dal Porto
Dal Porto Real Estate
Kyle C. Davis
Lyon RE Downtown
Marissa L. DeMartini
Coldwell Banker-Res R E Srv
Tiffany N. Donohue
Coldwell Banker-Res R E Srv
Carlos Estrada Soto
Town and Country Real Estate
Anthony D. Fleming
Real Estate Source Inc
Cara L. Fox
Keller Williams Realty
Paula M. Glesener
Your Property Connection, Inc
Tessa E. Goard
SkyWest Real Estate
Vasiliy Golub
Keller Williams Realty
Joanna L. Greene
Keller Williams Realty
Jenevieve M. Harper
Coldwell Banker-Res R E Srv
LuAnn Henderson
Laguna Home & Ranch Realty

Vitaliy V. Kostyukevich
Elite Realty Services
Christine Krueger
ZipRealty Inc.
Chuck Y. Leong
Henry Ung RE Group

New Broker Associates
James A. Pearson
Coldwell Banker-Res R E Srv
Wenling Shu
Lyon RE Elk Grove

Kun Li
RE/MAX Gold Laguna

New Designated REALTORS®

Jeffrey S. Marang
Prudential Dunnigan R.E.

Eboni M. Cross
Cross Real Estate Services

Marisol A. Martinez
Prima Terra Inc.

Robin D. Dakan
Altas Realty

Keith Mathiesen
Real Estate Source Inc

Jocelyn G. Flores
Jocelyn G. Flores

Alex D. Nguyen
Coldwell Banker-Res R E Srv

David T. Hosbein
David Hosbein

Vuong M. Nguyen
Titan Real Estate Services

Frank J. Prewoznik
Marilyn Johnson Prewoznik

Claudia Norton Tolbert
Realty Roundup, Inc.
Amanda Torres
Gintautas Kazlauskas
Edward J. Rapisarda
Keller Williams Realty
Maria Rosalie J. Ricaforte
Keller Williams Rlty Elk Grove
Joni Stewart
Elite Realty Services
Edward E. Sweeney III
ZipRealty Inc.
Thuy Truong
Elite Realty Services
Yanett Varela
Elite Realty Services
Lisa A. Virassammy
Henry Ung RE Group
Jon B. Von Kahle
Weichert REALTORS Galster Grp
Jacob W. Weir
Vista Realty Sacramento
Priscilla P. Willis
Neighbors Home Realty & Mortg
Edward Yeh
TerraNova Realty
Daniel J. Zehnder
Lyon RE Elk Grove

New Affiliate Members
Edward J. Achtner
Bank of America Home Loans
Stephen J. Bowles
Renew Lending Mortgage Banker
Isabelle Hamilton
Impasto Services, Inc.
Martin C. Hamlin
Hamlin Home Inspections
Matthew Hennessey
Bank of America Home Loans
Kyle Larocco
Renew Lending Mortgage Banker
Sonia L. Lewis
Aflac
Glenn Lima
Princeton Capital
Todd Malone
Bank of America Home Loans
Sandi Sigg
North American Title Company
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Achieve One of NAR’s Commercial Real Estate
Depending on the level of success you’re seeking to achieve in the commercial real estate industry,
the level of education you already have may be relevant, but the bottom line is, a specialty education
of some sort is often paramount to future success in this industry.
Completing increasingly advanced levels of education shows that you have a drive and commitment
to learn and apply information, ideas, theories and formulas to achieve investment success for your
clients and yourself.
NAR affiliate organizations provide specific educational programs for commercial real estate
practitioners who are looking to gain an edge on their competitors by providing the very best mix
of service and knowledge. Completing these programs not only ensures that you are part of a small
and elite club that has networks across the globe, but will also enhance your own personal net worth
and value. Check out the following group of designations and decide which one(s) may assist you to
achieve your goals and dreams.

CCIM (Certified Commercial Investment Member)

The CCIM Institute confers the Certified Commercial Investment Member (CCIM) designation to
commercial real estate professionals through an extensive curriculum of 200 classroom hours, in
addition to industry experience. The CCIM education curriculum addresses financial analysis, market
analysis, user decision analysis and investment analysis – the cornerstones of commercial investment
real estate. There are 9,500 CCIMs in 1,000 markets worldwide. An additional 9,500 practitioners
are pursuing the designation. Headquartered in Chicago, CCIM Institute is the largest brokerage
network in the world, with a growing international membership of 1,000 professionals in more than
30 nations overseas. Visit www.ccim.com or call 800.621.7027.

CRE (Counselors of Real Estate)

The Counselors of Real Estate is an international network of commercial practitioners who provide
advice to clients on complex real property situations and land-related issues. CRE designated
members hold prominent positions in real estate, financial, legal, and accounting firms, as well as
in government and academia. Membership is extended by invitation only, on either a sponsored or
self-initiated basis. Contact CRE at 312.329.8429 and at www.cre.org.
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e Designations And Watch Your Career Soar
IREM (Institute of Real Estate Management)

For over 75 years, the Institute of Real Estate Management has provided training, information,
research, analysis and practical advice for those who manage income-producing real estate of all
types, at all career levels. IREM® resources are designed to help Members maximize the value of
the real estate and safeguard those who live, work, and shop in the properties they manage. The
Institute awards the following credentials: CERTIFIED PROPERTY MANAGER® (CPM®) designation,
ACCREDITED RESIDENTIAL MANAGER® (ARM®) certification, ACCREDITED COMMERCIAL MANAGER
(ACoM) certification, and ACCREDITED MANAGEMENT ORGANIZATION® (AMO®) accreditation.
Contact IREM at 800. 837.0706, or visit www.irem.org.

REALTORS® Land Institute

The REALTORS® Land Institute is the professional membership organization for real estate
practitioners who specialize in land transactions, including transitional land, farms, ranches,
timberland, and recreational and special use properties. In addition to providing networking and
referral opportunities, RLI offers superior education through its RLI Land University curriculum
and professional development programs. Members of the REALTORS® Land Institute may earn the
prestigious Accredited Land Consultant (ALC) Designation, which is conferred to only those land
specialists who complete a rigorous education program and who achieve a volume of successful
land transactions. Contact RLI at: 800.441.5263; 800.441.5263 and at www.rliland.com.

SIOR (Specialist, Industrial & Office Real Estate)

SIOR awards the SIOR (Specialist, Industrial & Office Real Estate) designation to brokerage
specialists who meet its strict experience, transaction, education and ethical standards. Recipients of
this designation are recognized within the commercial brokerage industry as the most experienced
and capable commercial real estate practitioners. One of the leading commercial and industrial real
estate associations, SIOR has 3,200 members – 2,800 of whom hold the designation – located in more
than 590 cities in 25 countries. Contact SIOR headquarters at 202.449.8200 and at www.sior.com.

S taff dire c tory
2003 Howe Avenue, Sacramento, CA 95825
(916) 922-7711
Fax (916) 922-1221 or Fax (916) 922-3904
MetroList
1164 W. National Dr. Suite 60
Sacramento, CA 95834
(916) 922-2234 or (916) 922-7584

2013 SAR
Board of Directors
Chris Little
President
Paula Swayne
President-Elect
Ron Greenwood
Secretary/Treasurer
Patrick Lieuw
Immediate Past President
Doug Covill
Past President (non voting)

Directors
Kathie Bell
Larry Challis
Kevin Cooper
Franco Garcia
Brian McMartin
Rob McQuade
Jennifer Odama
Deniece Ross-Francom
Erin Stumpf
Kellie Swayne
Marty Swingle
JaCi Wallace
Linda Wood
Tong Veu

SAR Member Services
MetroList Administrative Center
Nancy Manly – 916.437.1217
Director of Member Services
Lyndsey Harank – 916.437.1221
Services Specialist
Robin Mayer – 916.437.1216
Services Specialist
Denise Stone – 916.437.1219
Services Specialist
Amelia Warrington – 916.437.1218
Services Specialist

SAR Staff

Feel free to call us direct.
Dave Tanner - 916.216.1941
Chief Executive Officer
Daniel Allen – 916.437.1225
Manager of Information Technology
Caylyn Brown – 916.437.1227
Government Affairs Director
Brian DeLisi – 916.437-1210
Education Coordinator
Janelle Fallan – 916.437.1208
Director of Community Relations
Devyn Henry – 916.437.1226
Director of Professional Standards & Administration
Deborah Grinnell – 916.437.1209
Director of Meetings & Events
Chris Ly – 916.437.1204
Director of Finance
Liliya Mishchuk – 916.437.1212
Meetings & Events Manager
Mindy Scheibler – 916.437.1220
Administrative Coordinator
Vladislav Tsykosh – 916.437.1229
IT Assistant
Tony Vicari – 916.437.1205
Public Affairs Project Manager
Judy Wegener – 916.437.1207
Director of Education
Mindy Scheibler – 916.437.1220
Administrative Coordinator
Irene Ruan – 916.437.1203
Staff Accountant

SAR Retail Center
Carl Carlson – 916.437.1223
Director of Retail Operations
Kimberly Mar – 916.437.1222
Retail Center Specialist

Sacramento REALTOR® is published
monthly by the Sacramento Association
of REALTORS® for the benefit of its
Membership. Advertisements and
statements of fact and opinion are the
responsibility of the authors alone and do
not imply an opinion or endorsement on
the part of SAR officers, Members or staff.
All material copyright 2012, Sacramento
Association of REALTORS®. All rights
reserved.
Editorial Policy
The Sacramento Association of REALTORS®
(SAR) welcomes articles of educational
interest to its Members. Published articles
will feature the author’s name, title and
company; however, no direct compensation
will be paid to the author. SAR reserves the
right to edit submitted articles for length,
grammar and appropriateness.
Articles will be printed in SAR’s publications
on a space available basis. Attempt will
be made to publish submitted articles in a
timely manner; however, submission of an
article does not guarantee when, or if, it
will be published.

The mission of the Sacramento
Association of REALTORS® is to
enhance the ability of its Members
to practice their profession
ethically and effectively, to serve
the community and to protect
private property rights.
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